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36 Years devoted to Progress in Oilheating and Airconditioning 





Oilheating spreads its \ ares 
Oil-Heat Institute Meeting and Exposition 
attests to oilheating industry's Confidence 
Product Trends 


Oilheating Show demonstrates Integration 
of Effort by equipment and fueloil Men 


Edueatine tor Credit 


Marketers look to educational Programs 
to lower accounts receivable Risks 





Home Cooling by oil Men 
Stephens-Miller keeps 55-year-old Company 
up-to-date with airconditioning Sales 
\Vlaintenance for rotary Burners 


Boiler-room Equipment needs proper Attention 
to improve Operation and reduce fuel Bills 


Pacific Northwest Ad Campaign 


over S400 000 tor coming season 











Integral with outlet elbow, piston as- 
sembly works in dashpot with metered 
orifice to upstream. This maintains hy- 
draulic balance for easy opening against 
working or static pressure, gives “soft’’ 
closing action 


PRESSURE BEHIND PISTON 

BALANCES FORCE BEHIND VALVE 
ELBOW 
PISTON 


DASHPOT 
ASSEMBL 


ORIFICE 
BLEED TO 
UPSTREAM 
PRESSURE 


UPSTREAM PRESSURE 


New hydraulically balanced shutoff valve shown on Brodie 100 gpm Model B-51C Tank Truck Meter 
with Brodimatic Printing Quantrol. For larger capacity pump operations, the same effect is obtained 
by Brodie Shockfree Valves with appropriate meter models. 


on BRODIE Tank Truck Meters 


NEW BALANCED OUTLET VALVE ALWAYS OPENS FREELY 


eeeeeeeesee 


¢ not subject to hydraulic lock in closed systems 
¢ opens easily under full operating pressure 


e cushioned closing reduces shutoff shock 


The new Brodie Balanced Valve opens easily orifice to the dashpot also has a cushioning effect 
against pressure created by the most modern on closing action to minimize shutoff shock. 
pumps and cannot be locked shut by pressure The new assembly is standard on all Model 
trapped between it and a check valve in the B-41C and B-51C Meters. Whatever your me- 
pump inlet line. By a simple dashpot design, tering problem, get in touch with your Brodie 
upstream pressure is applied to a piston to bal- Metering Specialist —as near as your phone. 

ance the pressure across the valve. A metered 809 


BropiE GR” METERS 


RALPH N. BRODIE COMPANY : San Leandro, California, U.S.A. 


MT. VERNON, N. Y. DALLAS 7, TEXAS CHICAGO OFFICE: SEATTLE 9, WASH. LOS ANGELES 22, CALIF. 
550 So. Columbus Ave. 167 Parkhouse St. 1227 Circle Ave., Forest Park, il. 221 9th Ave. N. 5401 Sheila Street 


REPRESENTATIVES WITH STOCKS ANDO 5 VICE FACILITIES §#N ALL PRINCIPAL CITIES 








HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Keeps nozzle cleaner 


Nothing else keeps foreign matter out of your oi] burner 
nozzle like the fine-mesh monel metal screen of a Sundstrand 
Fuel Unit—spring-seated to exclude ail dirt and designed 
extra-big to assure uniform oil delivery all season, cut service 
to a minimum with all of Sundstrand’s single- and two-stage 
models. That's half the job of keeping the nozzle really clean 
—the other half is eliminating external carbon f srmation. 
This is efficiently handled by Sundstrand’s hydraulically bal- 
anced valve and seep-proof bronze-on-neoprene valve cutoff 
These are designed to keep oil from collecting on the nozzle 
during and after shutoff, eliminating carbonizing from re- 
flected heat. No other fuel unit offers you this protective 
combination — another good reason to specify Sundstrand, 
first in fuel units! 


SUNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill._—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S. A., 20-22 Rue Des Petits-Hotels. 





Gppical SUNRN 5 





On July 27, 1956, Griffith Consumers 

of Washington, D.C. installed two Sun-Ray 
#4-#5 Oil Burners at the famous 
National Presbyterian Church 

Reports from this replacement installation 
Cleaner, quieter operation. Servicing — 
practically nil. Fuel and operating costs 
— way down. 

As in the cases of hundreds of other 
institutional and commercial establishments 
throughout the world, the Sun-Ray 
#4-#5 has once more proved to be 

the right choice 


INSTALL A SUN-RAY #4-#5 
OIL BURNER 


1 —Easy to Install—Simple to Service 

2—Automatic, Trouble-free Operation 

3—Burns Low-Cost, Higher BTU #5 
and #4 Oil 

4 —Clean—Quiet—Very High Efficiency 

5 —All Electric Ignition—No Gas Pilots 

6—Will Also Burn #2 Oil 

7—No Transfer Pump Required on 
Normal Jobs 

8—Approved for #5 and #4 Oil by 
U.L.and Other Authorities 
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és lational Fret ylerian Chunch 


“CHURCH OF THE PRESIDENTS 
Connecticut Sue ¢ . | Shreet Washingt 7, Y 4, 








Get the facts. Get the Sun-Ray sales story 


SUN-RAY-BURNER MANUFACTURING CORPORATION 


139—22 QUEENS BLVD. JAMAICA 35, N. Y. 


4 July 
1958 
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SUBJECT 
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Product Trends at Profitsphere 


York Convention and Shou 


for Credit 
Home Cooling by oil Men 
& - 


Pacific Northwest ad Campaign 


Educating 


Year-round comfort, Honeywell 


Maintenance for rotary-cup Burners 
NEWS 
OHMR 


names Communications Director 


Api Public Affairs Committee named 
Scully wins “Best Exhibit” Plaque 
Meenan opens Tullytown Terminal 


AP! study Groups set u 


ry 
r 
Resek re-elected OHI president 


Chicago Dealer celebrates 25th Year 


Calendar of industry 
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Fueloil Prices, Degree Days 
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10 Obzulheating Trends 


Government on Fuels 


YEARLY: 
$3.00 


Names in the News 
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Industry Groups 


CANADIAN: 
Readers Pri blems $3 00 
SINGLE COPY: 
$1.00 


New Products 


88 Manufacturers’ Activities 
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Among other things 

With the oilheating show and Oil-Heat Institute's an- 
nual convention just concluded in New York, the first 
feature story relates the highlights of this busy week. The 
show and convention drew the second largest crowd in 
history, the convention sessions particularly were better 
attended than usual and the topics and discussions received 
much better than usual attention. All in all, the dominant 
impression was one of confidence and recognition of the 
crying need for aggressive merchandising and promotion 
for oilheating. 

Some of the significant product trends displayed at the 
Exposition are reviewed in the article starting on page 44. 
Following is a timely discussion of credit problems faced 
by fueloil dealers with deliveries to the lower income areas. 
The story not only outlines the reasons for the difficulties, 
but offers some constructive measures to counteract them. 
Starts on page 48. 





new produ 
tional products, 
have begun a worldw 
research We intend t 
the field in finding more 
for our products, and 
products now unknown \ 
lieve can be consumed 
the future 

“We are hopeful that 
progress will help convir 
tomers that they can conv 
economically cool and heat t 
with oil on a year-r 
search is going forward 
using oil to melt snow at | 
tions such as airports and 

We think our “C 

New Uses for Petrol 


our most important acti 


A, THE MEETIN« 


Committee in late May 
portant topics discussé 
tive advertising whicl 
heat presented by J. J 
Sinclair. A condensed 
our June issue, page 65 
Friends in the Midw 


sent to the editor mor 


clippings of news} 


themes run along th 
“Burns without 
furnaces’. Le 
form soot or dirt 
tank a summer h 
damage now 


burned carbon t 








VAN @ ae LO) ee) 
ON YOUR DELIVERIES 


SCULLY 
UNITFIL 
SYSTEM 


Save time and money. W iththe UNIFILsystem 
the driver takes only the hose to the fill—no 
tools are necessary. An absolutely tight connec- 
tion is made by hand in seconds — pumping is 
done safely and cleanly at highest speeds —dis- 
connection is made rapidly without afterdrip. 

Time savings average over two minutes 
per delivery; savings of more than five min- 
utes are frequent. Used by hundreds of lead- 


ing companies. Inexpensive. Send for full 
information. 


THE CLEAN, LOW-COST WAY 
TO MAKE ANY KIND OF FILL 


el 


UNIFIL CONNECTOR is 
nently attached to any make or 


of nozzie--has a built im socket - Thenasingle twist toright attaches 
UNIFIL ADAPTOR is screwed per- wrench that is used to looses or 


the connector to the adaptor in 
manently to the fill pipe. UNIFIL CAP screws onto the adaptor. tighten the standard cap. an absolutely tight connection. 


There is a UNIFIL ADAPTOR for every size and type of fill. U i i Y 
Flush fill inserts are permanently installed in combination wall boxes 


and flush (sidewalk) fill boxes. 


At time of delivery a single twist by hand tightens a flush fill con- dues die tiaideehinhes 

nector into the insert and the standard EFFICIENCY EQUIPMENT FOR THE PETROLEUM INDUSTRY 
nozzle connector is then coupled to the 174 QREEN ST.. on SE 76, MASS. 
iop of the flush fill connector. 


© 1958 by Scully Signal Company 
oilheat, 


own 
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_.. WE get started this ! t INE MONTH ONLY 


fe Ma 
there’s a correction on last fc 


mention of Esso’s summer pr 
tection policy. We learned th 
extended through the retall 
wagon buyer only in Nort! 
Carolina. In other markets 
tection is only at the wholes 
car or barge level 

This issue wraps up the deg: 
for the 1957-58 season and 
that in the East as a wh 
weighted by market basis, th 
days were 3.7% greater th 
vious season, but they wer 
fewer than normal 

In the Midwest, the 
this past season were 
than the preceding season 
were 2.6% fewer than n 
effect of the colder winter 
sumption has not yet been 
but it is pretty obvious that f 
hit a new peak of demand 
tial applications since the: 
more central heating jobs 
homes than in the previ 

It is interesting in the 
table to see the cold winter 
up through the South. Som 
oil dealers reported as mu 
rise in home heating fue 
area 

The changes in the pr 
month occurred only at New H 
Albany and Philadelp! 
wagon drops in the first tw 
car reduction at the last 

We do not report he 
but there have been, som 


including 8¢ per barrel 


No. 2 Heating Oil (including No. 3 & PS200) 


gallon as of June 15 1958 


Tank Tank Tank Tank 
Car Wagon ™ Wagon 
5 ] Charleston, S. C 12.9 
Chicago 13.6 

Detroit 1.2 15.6 
Cleveland 1.3 14.8 
Minneapolis 14.8 

St. Louis 2 14.4 
Indianapolis 14.6 
Milwaukee 12.35*(B 14.5 

Des Moines 1 14.4 

San Francisco 11 14.5 
Portland, Ore 1] 4.5 


Pwww a 


Seattle 11.85 ¢ 
Spokane 5 
l os Ar geles 


im one-time delivery discounts 


DEGREE DAY TABLE 
SEASON T‘ 
oept 
Normal 1956-7 
Albany AP 6888 
Atlanta AP 2826 2239 
Baltimore AP 4782 4202F 
Boston AP 5548 
Buffalo AP 6197 
Charlotte NC AP 2 2610 
Chicago AP 252 $952 
Cincinnati CO 2 4450 
Cleveland AP 5553 
Dallas AP 5 2225 
Denver AP 
Des Moines AP 
Detroit AP 
Grand Rapids CO 
Hartford AP 
Helena AP 
Houston AP 
Indianapolis AP 
Kansas City AP 
Los Angeles CO 
Louisville AP 
Milwaukee AP 
Minneapolis AP 
New Orleans CO 
New York CO 
Omaha AP 
Philadelphia CO 
Pittsburgh CO 
i. Ore. CK 
e AP 
AP 


) 


ity AP 
cisco CO 
Marie AF 
Seattle CO 
Toledo AP 
Washington AP 


+Citv Office 


Distillate Fueloils 


PRIMARY STOCKS* 
(Thousands of Barr« 
East of Rockies 


























Oilheating 
Trends 
Nee installatior 


are estimated at 30,568 dom 
ers and units or 12% 
34,804 installed in May | 
brings the total for the first fi 
to 171,433 which is 6° 
year's 181,937 

The May installations 
New Homes, 6,847: Re pl 
old oilheating, 10,760 
sions from other fuels, 12 
full five months we find N 
60,049 compared with 7 
year; Replacements of 
60,390 compared with 5 
Conversions from other 
while last year there had be 
The principal drop has b 
home installations, of cours 


placements are up quite suDs 


Oilheating Stocks: At ¢ 
May, dealers had on | 
mately 76,555 domestic oill 
units compared with 69,97 
earlier and with 99,823 


The current stocks wer 


Minimum Retail Prices 
of Key Dealers 
May Avg 
Separate Burner $3 
Boiler Burners 74 


Furnace Burners 597 


Price Index: Separate Burners 
1948-49 is 100°/ 


WHOLI 


May 96.6 
April 96.2 


May 92 
April 93.3 
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Burner 


Burner 


more as an index to market thinking 
than an attempt to have an absolute 
ount. We do assume once a year in 
the April issue that these intangible 
stocks are in balance so tha 

make an annual estimat 


tions in considerable deta 


Tank Stocks: At tl 
lealers were holding 
38.667 consumer oil 


758 a montl 








FACTORY SHIPMENTS Il 


v ANI f i 
DOMESTIC OILBURNERS & UNITS=="| 
BURNERS----< . 
wT 








Shipments of Ojilburners and Units 
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RESIDENTIAL 
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Immediate Positive Control of Liquids at Dispensing Point 


ALUMINUM @© BRONZE e SEMI STEEL 
handli 


Lee” SCS ; ° 
OPw hose swivels 
PREVENT HOSE KINKS 
NO HAZARDS * NO PRODUCT LOSS 
* MAXIMUM HOSE LINE FLEXIBILITY. 


Add life to your hose . . . make it 
easier to handle . . . eliminate 


twisting, kinking and tension result- co 0 TION 
ing from rotary motion. Use OP W’s e e RA 
leakproof swivels with liquids dis- 2723 COLERAIN AVENUE 
pensing nozzles and on industrial 
hose installations. Turns freely at CINCINNATI 25, OHIO 
line pressure up to 125 psi. Kirby 1-5400 
STRONGEST LINK IN YOUR HOSE LINE! WON'T PULL APART. 


Shag 









g 2% the new homes expanded promotional outlook coul 
* tions of the country there are be reflected in the spending of oil sur 
le differen In New Eng pliers and equipment manufacturers 
SPECIAL ~ a timate that gas had 44% the industry would mak pretty dy 
STuOY THIS I 

MONTH 








and will tak 2% this namic impression tl r. The tims 














Mid-Atlantic stat they be may come, we're moving that w 





gas took 81% of new homes The next thing we as! was what 
| his percent of new oil a t me t 
Midwestern marketers said the fueloil marketer thr the 
ae took 68% of t new homes t oilheating equipn 
, , 1 will tak vi year mpany. The natior f I n ti 
Outlook " mitting t mparisons is 42% with consider ection 
Nort t because variation. In New Er: t's 48% 


A; THE MIDDLE of tl turns were not complete enough Mid-Atlantic, 54%; M t, 27% 


Pacific Northwest 


incidentally is the fiscal 


for most fueloil market t ul » we believe t 










) t hy + ; ni ¥ ] 11 + 

useful to see how the wind — , a) £ al St nt 
the sales outlook Rep rting = 4 7 pas i sia ru : il de — t tinue it 
from all sections of the W re not talking sul st intial gro wel 
combined weighted averag Comune O Ne - we find 
their sales of oilheating inst t I oe z —— = a : P seg 
1958 to be 6% below 1957. Strans x ee ¥ “ ss algal ae oe arn 
enough, they've actually averag ‘ shared: ; f the equipment 

40%. On this parison, they fueloil salesmen. TI t figur 


below last year for the last mont figu 
; prett f t y were ire New England, 62% - Mid-Atlant 
tions on the predictions. N Eng thinking of emerens fron Pe: Midwest, q Pacif 
land expects only a 2% d this en ae ee gas N rthwest, 19% 

year; the Mid-Atlantic states estimate ree ee sing _ When these combinat i] 
4% off; the Midwest expects 1 tor nd 41% for o1 ' juipment salesmen s near inet 
down 12%; and the Pacific Nort st Ean ney are giver mmiss} 


up 2%. These predictions 
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compared with 224,44 ttit retty fine ions fr 
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theres no doubt 
about it... 


Lowest utailed cot T & B BASEBOARD 


offers you the lowest 
installed cost! 


a We wanted to give 

4 ASEBO ARD you concrete proof 
that you save when 

W you install T&B 
baseboard. So we 

15% more for figured the heating 
materials than T&B. requirements of a typical, 5-room ranch 
and the necessary footages of competitive 

baseboards . . . plus the costs involved with 

each one. The result was a clear demon- 

stration of our claim that with T&B base- 

board, you save on materials, save on labor, 


5 Y save on time. It proved that with T&B 
BASEBOAR a == * baseboard, you install heat . . . not feet! 

X You need fewer feet of T&B baseboard 

because of its higher rated capacity. Fur- 

thermore, when you use it, you have no 

extras to buy . . . dampers are built in and 

enough joiner strips are included to com- 


plete installation . . . decorator gray finish 
eliminates need for painting. 


Ask us to show you the detailed, room-by- 
BASEBOARD room, dollars-and-cents heating analysis 
of this ranch. It'll open your eyes and save 

y you money in the future. © 











36% more for 
materials than T&B. 


41% more for with T&B baseboard you 
materials than T&B. install heat . . . not feet! 


® C Tiatimeneie 

<o i ily 

BASEBOARD £ Go PUTT Lye THT LL | 
Z See" division of Allied ——— Corp. 


New Britain, Connecticut 
58% more for 


materials than T&B. 


pe 


> 





(@ 15 ile: @ieie)/ 8) B) lc 
ASSEMBLIES 
fe] mi alel-1-m-lalele)le.— 


to keep. this excellent, prac- 
Catalog close at hand 
ustrations clearly: show the 
interchangeability of master 


war 


working 


gaug 

mendation and sizing 
specials for unique 
factual information 
pianning 
stallation 
Just write us 
it’s. yours! : 
Your fluids handling may well be im- 
proved with OPW KAMLOKS 


The Fastest, Safest, 
Surest Coupling Known! 


charts, typical 
applications and 
help you in 
selection and determining in- 


will 


on your letterhead and 




















OPW CORPORATIO 


3 COLERAIN AVENUE 


272 
CINCINNATI 25, OHIO Kirby 


| -5400 
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“Our byword for 1958 is sell and 
sell hard.” “There is some replace 
ment business, and we have been g 


after it.” No Pollyanna-like 


approach t 


Ing 


our situatior J ng t 


solve anything.” 
“It’s tough! The smal 
supply houses are g 
vi t a short profit N 
mor rect mail. WM 
ving up hoy Harder wor 
r ffort n 
verag Ss per 
It ay rs tl 
I Our 
r ar bout 20% 
f ‘An t ft 
. Cooperat 
is ur existing | 
It going to | 
lling s W 
r advertising bu 
% and think that t 
ner uld benef 
( per V iT t 
It id I hav 
ampaign, but 
vould rather cut t 
Things are sl I 
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April construction Awards 
show Increase over 1957 


FIGURES issued by F. W_ I 
New York 
ly, C 
40; Apr 
if vv 


, se 
$1,240,217 Du 
I hs ti itegor t $ 
806,279 down 6% 
the same period last 

During April 
tracts were up 14% ‘4 
1957 level: and down 7% for the first 
third tf the year Hea Oil ring 
was off 3% from April a year ag 
lown 10% on the 


July 
1958 








QUICK 
e INSTALLATION 
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QUICK-CONNECT TERMINALS offer 
@ more rapid wiring method, yet do 
not interfere with conventional studs. 





SPEED NUT welded inside shell of 
G-E fhp motor permits fast outside 
connection of conduit fitting. 


? BETTER 
e PERFORMANCE 


SUPERIOR MYLAR* INSULATION (right) has 
35 times the moisture resistance of ordinary 
paper insulation, resists effects of heat and age. 


OLDSTVE G-E FORM & 
MOT MOTOR 


DOUBLE LUBRICATION LIFE provided by 50% 
more oil, and efficient oil retention system cuts 
maintenance to a minimum. 


G-E BLOWER MOTORS 
PROVIDE .. . 


3 Ways 


to cut your 
installation 
and service time 


LOCAL 
@ SERVICE 


PROMPT REPAIR SERVICE through General 
Electric's network of Small Motor Service 
Stations is as near as your telephone. 


REPLACEMENT MOTORS are also available 
locally. G-E Form G replacement motors pro- 
vide top-quality, long-life performance. 

*Reg. trade-mark of DuPont Co. 


FOR MORE INFORMATION ON G-E FHP MOTORS, WRITE SECTION 702-51, GENERAL ELECTRIC COMPANY, SCHENECTADY, N. Y. 


GENERAL @@ ELECTRIC 





Where is the new home Market? 


ALABAMA 
Birmingham area 
Mobile area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 


CALIFORNIA 
Fresno area 
Los Angeles areca 
Sacramento area 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan areas 


DISTRICT OF COLUMBIA 
Washington, D. C 
Maryland suburbs* 
Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Petersburg area 
Nonmetropolitan areas 


GEORGIA 
Atlanta area 
Columbus area 
Savannah area 
Nonmetropolitan areas 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Lovis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Davenport area 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nonmetropolitan areas 


No. of Permits 
Issued 
March 3 Mos 
1,623 3,860 
605 1,456 
439 957 

579 1,447 


2,114 4,635 
1,727 3,772 
387 863 


312 806 


o 


ow-a— 


149 
47 
281 
69 
446 


675 
104 
200 
371 


552 
202 
155 

52 


143 


*Included in Maryland state total 
**Included in Virginia state tota! 
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KENTUCKY 
Cincinnati suburbs 
Louisville area 
Nonmetropolitan areas 


LOUISIANA 
Baton Rouge area 
New Orleans area 
Shreveport area 
Nonmetropolitan areas 


MAINE 


MARYLAND 

Baltimore crea 
D. C. suburbs 
Nonmetropolitan areas 


Washington 


MASSACHUSETTS 
Boston areca 
Springfield-Holyoke area 
Worcester area 
Nonmetropolitan areas 


MICHIGAN 

Detroit area 
Flint oreo 
Grand Rapids area 
Nonmetropolitan areas 

MINNESOTA 
Minneapolis-St. Paul orea 
Nonmetropolitan areas 


Jackson areca 


» 


Yonmetropolitan areas 


MISSOURI 
Kansas City orea 
s area (ill. suburbs 
listed under Iii 
Nonmetropolitan areas 


St. Lou 


MONTANA 


NEBRASKA 
Lincoln area 
Omaho area 


Nonmetropolitan areas 
NEVADA 
NEW HAMPSHIRE 
NEW JERSEY 

Atlantic City area 
New York City suburbs 


Philadelphia suburbs 
Nonmetropolitan areas 


NEW MEXICO 


NEW YORK 
Albany, Schenectady, Troy 
Buffalo area 
New York Cityt 
Suburbs of New York City 
Rochester area 
Nonmetropolitan areas 


NORTH CAROLINA 
Charlotte area 
Greensboro-High Point area 
Nonmetropolitan areas 


NORTH DAKOTA 


No. of Permits 
Issued 
March 3 Mos 
778 1,381 
39 57 
542 928 
197 396 


488 3,424 
206 595 
636 1,302 
273 493 
373 1,034 


27 56 


62 


t Covers dwelling units actually started 


July 


Akron area 

Cincinnati area 
Cleveland areca 
Columbus areo 
Dayton crea 

Toledo area 
Youngstown areo 
Nonmetropolitan creas 


OKLAHOMA 
Oklahoma City crea 
Tulsa crea 
Nonmetropolitan creas 


OREGON 
Portiand areca 
Nonmetropolitan areas 


PENNSYLVANIA 
Allentown-Bethlehem creo 
Harrisburg crea 
Philadelphia area (See New 
Jersey for Jersey suburbs 
Pittsburgh area 
Nonmetropolitan creas 


RHODE ISLAND 
Providence areca 
Nonmetropolitan areas 


SOUTH CAROLINA 
Charleston 
Nonmetropolitan areas 


area 


SOUTH DAKOTA 


TENNESSEE 
Chattanooga 
Knoxville orea 


orea 


Memphis areco 
Nashville creo 
Nonmetropolitan areas 


TEXAS 
Beaumont-Port Arthur crea 
Corpus Christi 
Dallas area 


oreo 


El Paso areca 

Fort Worth 
Houston 

San Antonio crea 
Nonmetropolitan areas 


orea 
crea 


UTAH 
Salt Lake City area 
Nonmetropolitan areas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk arec 
Richmond areca 
Roanoke area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


WASHINGTON 
Seattle area 
Spokane area 
Tacoma crea 
Nonmetropolitan areas 
WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 
WISCONSIN 
Madison area 


Milwaukee area 
Nonmetropolitan areas 


WYOMING 


1958 


No. of Permits 
Issued 


March 

3,040 
161 
501 
533 
545 
275 
178 
184 
663 


805 
531 


3 Mos 


6,863 
364 
962 

322 
74 
491 
319 
372 
AN 


744 
901 
252 











You Need Both to 
D0 THE JOB RIGHT 
Genera’ 


Cenerah, 
FILTERS and HUMIDIFIERS Model 1A-25A \NDaRD MODE 


General 1A-25A 
ONE SELLS THE OTHER! Fuel Oil 
Millions of homeowners rely on a General Fuel Oil Filter Filter 
for economy and protection against burner failure. Their Hi-density Wool Felt Cortridge; 
satisfaction and freedom from worry has attached to the Stee extend. 
name GENERAL a mark of quality, synonymous with 
‘trouble-free.’ These same owners are your best pros- 
pects for a trouble-free, low-cost General Humidifier. 
When you sell or service a General Filter “do the job 
right’ — recommend a General Humidifier — service both 
with a single call! 


FAST, PROFITABLE INSTALLATIONS! 


No complicated assembling or fitting — both General 


Humidifiers and General Filters install with minimum time 
and labor. Template for cutting humidifier opening in 
, . 3 
plenum simplifies your job . . . makes every installation .* . . 
profitable! Model ‘800° 
GENERAL 
NO SERVICE CALL-BACKS! Moisture - Matic 


Here again, you protect your profit. The “800” Humidifier featuring float- 
is trouble-free (no float, no tricky pan leveling). Special less Auto-Valve and 
Porous Weave” plates resist clogging. General Filters “Porous Weove” 
have proved their dependability —on over 3 million Evaporating Plotes. 


nstallations! 


SURE, YEARLY REPLACEMENTS! 


" os - any reatuess 
Once each heating season install a set of ‘Porous Weave THIS i 


Evaporating Plates (tray holds up to 15) in every humidi- CHART nes Bes. 


fier you service, and a genuine General Filter Replace- CAN ot ANC OvTON 
ment Cartridge in every filter. You make a handsome a vests Om BOTm 


oar! AND OuTUET 


extra profit—and your customers are fully protected! YOuR cmonct 


amd OUTLET SaEES 


ENERAL PRODUCT FOR EVERY HEATING NEED 
fc». fet ay 


OWT URE CERO Ai 


Ant Sumer Amt a 
- — TRAPS WATER SCALE 
, oo ee 
+» 
’ ; 


=< 


2A-700A 2A-17A Model 90 Clean Right Compores Generals with other leading 
Filter for Filter for Filter for Water Trap for Soot Remover makes of filters. Only General Filters 
Lorge Homes Depth Filtration Heavy Fuel Oils side or bottom removes up 2” hove all 10 features which influence 
outlet tank layer in 2-5 sales. Write for handy pocket-size 

minutes! reproduction. 


GENERAL FILTERS, INC. 


43800 GRAND RIVER AVENUE e NOVI, MICHIGAN 


‘Gelslelelicls General Filters Ltd sy "1 "AlelgeMeclhae 


SEE OUR DEALER INCENTIVE PLAN 





by Milburn Petty 


WASHINGTON Th 
chance that pressure from 
producers and coal interests 
the Administration to imy 
on imports of residual fu 
later—as the price for pass 
new reciprocal trade law 

Already, the Admin 
moved to tighten up the v 
ports control program i 
“appease” the producers ( 
of import restrictions call 

So far, the Administrat 
sisted pressure to restrict 1 
mainly fron 


ports, coming 


people—but supported 
ducers. 

Both groups have gird 
fight for mandatory 
trade bill reaches the flo 
ate. It is not expected tl 
win, but they may fright 
ministration into adopting 
attitude on all oil imports 


Fueloil Grand Jury Probe Eyed 


Now that the federal gr 
at Alexandria, Va., has retur 
indictment charging 29 larg 
panies with conspiring t 
of crude oil and gasoline, tl 
now is watching the grand 
for results of its 10-montl 
tion of fueloil pricing and | 
icing arrangements 

All that the Department 
would say—near the end 
was that the fueloil grand 
yet reported “but it still 
months to live.” 

Some major suppliers 
ber of independent fuelo 
been before the grand 
the Oil Heat 
Washington 

Limiting of the Alexand: 


Institut 


ment to crude oil and 
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ew 


FP 


Qil Antitrust 


Okays Hig 


( 


ast 


W eighed 


FPC’s staff had proy 
limited to 17¢, the 
ing paid by Trans 


But the 


rulir 


examiner 


Mar 


New Gas Pipeline Projects Dip 


\A 
Y| 


S-11 Seen Exempting Oil Prices 


The Kefauver Bill (S 
ompetitive pri 


through the Senate wi 


1; stim ] 1. 
limitin Tood, « 


gy it to 
but oil men—parti 
} 


ild not be happy 


+ ¢} 


-d. because 


for lass legislatior 


later t 


mended 
Federal Aid for Pipelines Hit 


ODM Chief Gray 
reports from the Pentag 
Department recomn 
iny government h 
from Tex 
oasts althoug! 
juld w 


if privately built 


ipelines 


Wi st 


military v 


Apparently, Interior 
of the “Litt 


onversion 
from the Gulf to ne 
new lines feeding in 


mple for defense n¢ 








1938 Not what you'd call a “boom” 

year by any stretch of the imagination. 

But things were looking up, though, for 

a new type of furnace. A horizontal oil- 
fired furnace that could be installed overhead—up in the air and 
out of the way. One designed especially to save valuable floor space 
and reduce construction, modernization and maintenance costs for 
commercial and industrial buildings. And so, in 1938, the first 
four “SHAFCONAIRES” were built and installed for a major oil 
company—who has specified them ever since! 


th. 


-Year 


i 


ACE 
GINAL SUSPENDED FURN 


1958 “Boom” year or not, things 


“Up in the Air are still looking up for SHAFCONAIRE. 
and out of And they're looking up, too, for all who 
the way” J’ distribute, sell and install this first and 
foremost line of overhead heating equip- 
ment. Why? Because only SHAFCONAIRE is backed by 20 years 
of successful, specialized experience in making and marketing 
quality suspended furnaces. Because the practical versatility of 
SHAFCONAIRE equipment has been proved time and time again 
to major buying factors in the commercial and industrial markets. 
And, finally, because SHAFCONAIRE is specified with confidence 
by more major oil companies, more national chain stores, more 
port authorities, more government agencies, more mining com- 
panies, and more architects, engineers and contractors than any 
other similar type of heating equipment. 


WHOLESALERS AND HEATING CONTRACTORS: Models available for gas 
or oil and from 95,000 to 405,000 BTU output. Factory and 
regional warehouse stocks assure prompt, reliable delivery. Write 
for complete information today: 


OQuerHend Hecitons, Ine. 


1612 BOOK BUILDING + DETROIT 26, MICHIGAN + WOodward 2-4647 
Factory Location: Kalamazoo, Michigan 


eloil 





THE FIRST ONE... 


. .. you use will show you why servicemen all over the country are switch- 
ing to Delavan. There is a big difference in nozzles. Look for that difference 
when you install a Delavan. You will find they give you cleaner, quieter, 
better looking fires time after time 


THE ONLY BI-METAL NOZZLE 


Brass body with stainless steel metering parts. The perfect combination for 
fine performance in nozzles. Brass gives up the heat much faster after shut- 
down, so varnish and oil residue build-up, due to high temperatures, is 
greatly reduced. Stainless steel is used in the orifice and distributor to pro- 


vide the necessary durability in those parts where wear is a factor 


NEW DELAVAN S/INTEREL 


Ask your jobber jor Delavan. . he no e wil brass body and 


erin parts 


DE. 
© pe om G inypaty 


WEST DES MOINES, |OWA 
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Names in the News 


Robert O. Good 
inted general n 
g Esso Stand 
rd Oil Co.. New 
York. His former 
post as assistant 
al manager 
marketing 
irtment 
filled by 
rge W. But 
Goodykoontz 
has been with th 
ind became Southerr 
in 1954. Butler has b 


29 years 


ympany’s 
Division product | 


' + 
it 


partment. } 
ra major dé 
lf-employed 


ialist 








NEW FROM CRANE ! 
A replacement boiler for the customer 


who has a good burner and controls 


Vow Crane offers you the Sunnysaver 15E— 
a dependable, guaranteed boiler without 
burner or controls for the prospect who has 
combustion equipment in working order. 
The Sunnysaver 15E has all the fine fea- 
tures of Crane’s famous Sunnyday 15. Nine 
fire tubes control travel of hot gases, extract- 
ing an amazing percentage of heat. Light- 
weight precast combustion chamber that 
heats up instantly, for quick, clean burning. 
Attractive extended jacket with heat-saving 
insulation. ASME code relief valve for pres- 
sure protection, and many other features. 


Sections guaranteed 20 years 

Each new Sunnysaver 15E comes with a 
20-year guarantee on the boiler sections. 
Available in 4 models, 67,000 to 156,000 
Btu hr. Get complete specifications and 
prices from your Crane Branch or Crane 
Wholesaler now. 





Nine Fire Tubes 
present a greater heat- 
ing surface. More 
heat goes to the water 

ess heat goes up 
the chimney. 


Special Mounting 
Plate acts as a muffle 
chamber, provides 
quiet starts. 


Tankless Water 
Heater (optional). 
Provides plenty of hot 
water year round for 
bathing, laundry, 
dishes. 


CRANE — 


Modern 2-Tone Jacket makes the 
Sunnysaver 15E a handsome addition 
to a finished basement or utility room. 


CRANE CO. 8365S. Michigan Ave., Chicago 5+ VALVES - FITTINGS « PIPE « PLUMBING « HEATING « KITCHENS « AIR CONDITIONING 


QUALITY 
HEATING 





. . . « Names in the News 
e Wi ou Donald M. Sullivan has resigned as 
general counsel of the Independent 


Oil Men’s Asso 
ciation of New 
England, Boston, 
Mass.. to yon a 
Boston law firm. 
He became ass 
ciated with the 
il group in 1951 
id had edited 


Yankee Oil 


iation bef 
and Means Committ 
Finance Committ 
ther committees 


nm matter 


Fred Mulcahy 

sales manager, Heatir 
Delavan Manu 
facturing Co 
West De 
Moines, I: 


Wa previc 


how to speed fuel oil delivery, 


lower costs, raise profits 


For example — 
averaging 10,000 gallons per tru 
(with individual daily peaks of as 
elling 35 miles per day.* Cas 
as much as an extra ¢ 


a gush back—every fill a clean 


Not an unusual experience for Goodling—an associate of Time Saving 
Fills Inc. We will gladly show you their records and other examples 
of performance by fuel oil men who no longer use old fashioned time 
and money wasting methods. We are willing to bet you can do the 
same by adopting the Time Saving Fills method of modernizing equip- 
ment—control plans and better business building ideas. Sending in 


the coupon is an easy way fo make us prove it—mail it today. 
amp me ee em oes ees is ee ee 


Time Saving Fills, Inc. 
140 W. Market St., York, Pennsylvania. 





We operate trucks an average of miles per day per 
truck in delivering to customers. We want proof that you 
can save us time and money on every delivery—give us up to an 
extra 2c profit on every gallon of oil we deliver—prove it. 
Name 

Company 

Address 

City 





RIGHT 


to the pen ny 


It's an A. O. Smith 
T-6 truck meter... 


Suits you to a “T” — that’s the good 

word for A.O.Smith’s Model T-6 truck 

meter shown here. Tailored for top per- 

formance on trucks engaged in rural 

and domestic fuel oil delivery, this meter operates 

msistently regardless of temperature ex- 

emes. Never misses — even in coldest 
eatner. 

With unduplicated A. O. Smith rotary princi- 
ple, the Model T-6 stands as the best buy in its 
metering class. The pay-off is precision measur- 
ing of all kinds of liquid petroleum products. . 
year after year. 


Enioy true measure with a “T.” For all the 

facts about this and other A. O. Smith Cc as aS ee: 

“T Series” truck meters — write today for 

Gree, Hhecweted beclletle 127-L METER, SERVICE STATION PUMP, ol 

. Factories: 5715 Smithway St., Los Angeles 22, Calif.: P. 0. Box 500, 

Succasunna, N Offices: Atlanta 5, Ga.; Chicago 3 Houston 
2, Texas; Los Angeles 22, Calif.; New York 17, N.Y. Canada Toronto 
12, Vancouver 1 
A. 0. Smith INTERNATIONAL S. A. Milwaukee 1, Wisconsin S.A 
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ebster 


2-STAGE 


Service 


Saver 


CONVERTIBLE 
one ond two pipe 
} ~chosgeover= 
Without extra ports 


, COMPACT 
AND. LIGHTWEIGHT 
permits instottation in the 
tightest of quarters 


ROW-FRICTION 
SEAL 
__+-ond lifetime 
_lebrieeted outboard 
seal bearings 


fastest priming pump 


This Webster 2-stage Service- 
Saver, with separate suction 
gears, separate pressure gears and 
a special reservoir to eliminate 
air from the system, assures faste! 
priming for quicker starts. It 
eliminates most common pump 
failures from small air leaks in 
plumbing, restricted lines. Web- 
ster’s exclusive rotary filter means 
new filter efficiency for the life of 
the pump. Result: oil burners 
perform better — longer 


il 


FUEL UNITS 


HEATING 





FP @ franklin adv. A-115 


24 


WEBSTER W ELECTRIC 


RACINE wis 









Division 


COMPLETELY 
INTERCHANGEABLE 
— replaces ony fuet untt 
new on marke? 


MOUNTS IN ANY POSITION 
— for easier changeover 


360° PORT 
ARRANGEMENT 
— optional ports 
for convenience 
ond serviceability 


ever developed! 


WITH WEBSTER...IT PAYS! 


Service Saver —or 





Oilheating Market Reports’ 


Communications Director 


RALPH T. HARTELL has been appointed 
communications director of Oilheating 
Market Reports 
with headquar 
ters at 424 Madi 
son Avenue, New 
York, Robert 
Gray. director 
anm unced 
Hartell will 


work with the 


lirector and the 
Hartel ER 





lirector 
Fred S. Burroughs, to develop a new 


program of publi intormation and 


promotion for the o1lheating in lustry 
Appointment of mmunications 

lirector represents a 1 step by the 

industry, according to Gray. It w 


establish the means for strengthen 


iheating tor ul t 
building indust r t 
gro It also w tne 
tr Nit mor format 
ror lheating pr t It t 
time this jot rried 

ating oils a juipm 
Dy a full-time rot mm 

tions specialist. T v progr 
in addition to tl ntinuing work of 
Oilheating Market Reports, ts fir 
in entirety by heatir ul pp! 


Oilheating Market Reports, nov 


its fourth year, has performed a new 
and important function for the indus 
try by developing perative adver 
tising programs at the local and re 
gional level urrent running 
$1,050,000 annually. Before 195 


industry had put little or no funds int 
such cooperative programs; today 3 
markets east of Rockies are joint 
ly financing promotional can 
paigns, This is augmented by a sepa 
rate but similar activity in the Pacif 
states, totaling an additional $413 

Consumer and market studies, t 
gether with effective organization and 
materials developed in these cam 
paigns, will serve as a base for the new 
ilheating information program 

The new ci 


the outgrowth of 


mmunications project 1S 
study by a group 
within the Fuel Oil Committee, Mar 
keting Division, Ap1, New York 
Hartell has had wide experience in 
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%& chalk-up bigger profits 


with the 


special 


training of 




















In this racing, competitive economy of ours, the man with 

the broadest knowledge of his field is the one who leads. In 

heating and cooling he’s the Airtemp dealer. Airtemp dealers 

and their personnel receive special training at Chrysler 

Corporation Training Centers. This complete, intensive 

instruction covers every aspect of the industry—ranges 

from product features and installation to selling, advertising 

and merchandising. On this sound foundation, Airtemp 

dealers buiid profitable sales volume. 

There are other reasons, too, why Airtemp dealers make more 

money 

e The Airtemp line is complete—really complete— with 297 
heating and cooling models. They can satisfy any heating 
or cooling need. 

e They sell the Chrysler name and Chrysler’s famous engi- 
neering. 

e Pre-iested merchandising helps and incentive programs. 

e Factory advertising in your local markets. 























AIRTEMP DIVISION, CHRYSLER CORP, 
DEPT. PO-7-58, DAYTON 1, OHIO 


Please send me full information on an Airtemp franchise 
NAME 
ADDRESS 


CITY 























































communications fields—as a newsman 


magazine contributor and broadcast 
© LOOK FOR THIS and telecast writer, and has been both 
a public relations and advertising ex 
SYMBOL OF SERVICE AND SATISFACTION phaser a “gi 3 Rakha tine 
ON THE PUMPS YOU BUY J. Walter Thompson, In ind Ber 

mingham. Castleman and Pierce, In 
where he was executive vice president 


The new program of Oilheating 





Market Reports, Gray said, “will di 

velop for the oilheating in lustr’ 

soundly-planned, well-guided activitie 

on a national basis in public informa 

tion and service, market research and 

promotion. Similar programs have pri R 
viously provided powerful support for 

ompetitive fuels i ining and ex 


ROTARY PUMPS eet iscmes hrs 


program will tak 






working out maximut! rdinatior 
t the local market level. But it will 
pen up new aver! gresg al 
vill be develoy ly wit 
i 7 lust ¥ & rT , 
For Transports ndustry seg 
g industr 


Fig. 1809 Lightweight 
Aluminum Pump 


A compact unit of simplified design 
and construction for over-the-road 
tank trucks. Housing is light- 
weight, heat-treated Aluminum- 
Silicon-Magnesium Alloy . . . 
chrome-iron gears cast integral 

with steel shafts. Bearings are Alumi- 


Public Affairs Committee 


Members are named by API 












MEMBERS of at mmiutt n pul 
num-Tin alloy for long wear and Riis as . a ao E vs 
high corrosion resistance. Relief valve eee inced 
easily removed without changing set- Frank.M. Porter, president, Ameri 
ting. Standard 3” pipe tz ts. . ; 2 om 

ad , ee Petroleum Institute, New York. It 
Pressures to 125 PSI eisai ee os — 1} 
Capacity to 175 GPM ticipated that e wu 
Speeds to 1000 RPM ble to take over t tivit f +} 
American Petroleum Industries and 
‘ the Oil Informatior mmittees by 
For Local Delivery <, ay 
: ptember 
Fig. 3605 
The committ WI ttempt t 
Tank Truck Pump 
; ; stimulate the timely dissemination of 
Cast iron pump with hardened iron : se a Sle Bone 
helical gears and steel shaft. Handles a information concerning petroleum 
thin or thick liquids . . . operates industry so that pul | pinion and de 
smoothly and quietly in either rota- 4 te : “ ¢ , 
tion. Mechanical seal is self-adjust- cisions relating ‘ Oe und : 
ing; precision-lapped mating surfaces. in fact 
Series 3600 also available with packed Pressures to 100 PSI ; 
hon. Sizes 40 to 122 GPM It will also try to develop a climat 
in which a privately-managed and 
ompetitive petroleum industry an . 
For Bulk Plants P aeonee 
best serve the pul nd strengthen 


Series 3600 Pump 


the economy 


Furnished on steel bed plate with or 
ready to receive motor; complete 
with totally-enclosed anti-friction 
gear reduction. Use indoors or out- 
doors; no pump house needed. Three 
gear ratios available. 


Chairman : mmittee is 
Thomas W. Phelps, Socony Mobil Oil 
Co. Among the members are R. H 
Collacott, The Standard Oil C 





Pressures to 100 PSI 
Sizes 30 to 300 GPM (Ohio); C. J. Guzzo, Gulf Oil Corp 


Henderson Supplee, Jr., The Atlanti 
ROPER HYDRAULICS INC Refining Co : and R \ ] Thomps n 
4 * 


R Apex Motor Fuel Co. John H. Bivins 
roe See 767 Blackhawk Park Ave., Rockford, Illinois sy wie 








was named staff director 
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VOLKSWAGEN PANEL DELIVERY 


SENSIBLE «- HONEST « DEPENDABLE ...and ECONOMICAL 


Volkswagen Light Trucks have all these virtues... out- 
standing gas economy... air-cooled engine. ..no radiator 
problems . .. sturdy construction that takes the bumps of 
rough terrain. Volkswagen has unusual visibility and 
ease of driving and parking. The Volkswagen Panel 
Delivery gives you a whopping big 170 cu. ft. of usable 
storage space. Plenty of room for parts and equipment 

. virtually a workshop on wheels. It loads from wide 


Pick-up —1764-lb. payload 
...45 sq. ft. floor area plus 
20 sq. ft. in a lockable 
weather-tight 
ment underneath. Sides 
and back drop down for 
easy loading. 


side doors, as well as the rear loading door. Top and sides 
...front and rear give you a bonus in free space for 
distinctive advertising. But above all, remember: a 
Volkswagen costs less to buy, run and maintain. This we 
can prove! Sales and Service in 48 states. Look for the 
Authorized Volkswagen Dealer with this ® emblem, 


VOLKSWAGEN DELIVERS THE GOODS...FOR LESS! 


xomsBi—it’s even more than 
a Panel Delivery. It con- 
verts into a comfortable 
station wagon in minutes 
.--just by putting the 
seats back in. 


compart- 
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QUALITY is our business 
.. without any compromise 


Gite ONLY JZ» 
GIVES YOU ALL THREE — 


]. FLEXIBLE COUPLINGS 






Requier Set $c 

— 
Jaw 
Only Guardian gives you these feateres— 


@ ROLL SPINNING—Exciusive process joins ei! 
three com nts at one time—while In fine! op 
erating alignment. 

@ BRAIDED RUBBER—Ground to absolute true co#- 
centricity. Furnished in BUNA-N TUBE and NEO- 
PRENE COVER. Lateral and anguler slignmeat 
requirements fully met. 

@ ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required. 


Over 5,000,000 Guwardica coupliegs cre ce 
= equipment. This is your assurence of 
i * quality and universal acceptance in the 


2. OIL TANK VALVES 


Ne. 1910 ra pron * —————— 






Check These Superior 

Geardian Features— 

@ Metel-to-meta! seating 

@ Highest quality machined bar 
stock. 


@ Greater wall and body strength 
@ Fusible linkage eveilable in ail! designs. 
@ Valve designs for avery type of installation. 


3, QUIK JOINT 


Stee! compressios 
fittings for com 
necting steel pipe 


Patent No. 
2,685,460 





@ Eliminates threading of pipe 
@ Decreases cathodic corrosion and electrolysis 
@ Guwarenteed for pressure up to 2000 P.S.!. 
@ Allows 7° angular deflection 
@ UL epproved for oll and gas. 

Write 
ter free 
deseriptive 







op 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-78 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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Scully Signal wins ‘Best Exhibit’ 
Plaque at 58 Oilheating Show 


S ULLY SIGNAL CO., Melrose, Mass.. Dowling, advertising manager of M 


was chosen unanimously by three W. Kellogg Company, and President 
judges to receive the FUELOIL & On of the New York Chapter of the Na 
HEAT Best Exhibit plaque at the New tional Industrial Advertisers Associa 
York Oil Heat Show. The brightly-lit tion. Judges are pictured below 
booth was situated at the head of aisle The judges spent nearly three hours 
seven, closest to the Show's main en xamining all displays, and based their 
trar Large blinking glass panels selections upon four main criteria 
the name “Scully,” both above beauty, layout, accessibility, and sales 
oth, and to the right side facing function. In awarding the plaque t 
rs streaming through the main the Scully Signal Company, the judges 
noted that the outstanding feature of 
A demonstration tank to the front the winning exhibit, in their judg 
Scully boot! gned t ment, was that it rdest™ | 
I rs wall g the aisl tilizing each squa f bit 
B ning mor t ver ice t sell” S ts. Th 
vited into tl t behind the prize-winning booth wv signed by 
nk, where the Unif tem, Vent Harold J. Forrest of the Scully Con 
Signal nd y Sculsafe pany, and was built in tl mpany} 
Sculfil, and other Scully oil delivery plant 
were on display The Fuevomw & Or Heat Best Ex 
[In another aisle, the Scully Mobile hibit plaque has beer traditior 
Hydraulics Laboratory demonstrated award at OHI Shows for nearly twenty 
high fueloil delivery speeds mad years 
ssible by the Unifil system. A toy Runners-up select by the judg 
lemonstrated dramatically, thx included the boot f Bell & Gossett 
troublesome back-pressure at Co., Morton Grove, | Ste 
ping 4 l of Warner, H ¢ Air ( 
t t Division. Lel | S 
5 v nd Hydr S 
I I . madi rand Macl I ( I 
A Arthur L 





Shown here at presentation of Best Exhibit plaque are, |. to r.: Judges Robert 
D. Stuart, editor of Advertising Agency magazine, Fred Harvey, vice-president, 
Fuller & Smith & Ross; Robert Scully, Scully Signal Company; Lee Steedle, Fueloil 
& Oil Heat; Frank Scully, Jr., of the Scully Company; and J. T. D. Cornwell, adver- 
tising and sales promotion manager, Chemical Div., Celanese Corp. of America. 
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At left, new high-capacity 2, 3 
or 5 H.P. Air Cooled Condenser- 
Compressor Unit has weather- 
proof construction for installation 
out-of-doors. Underwriters’ Listed! 
Less plicated design! Easier to 
install and service! 





Below, new Duct-type Evaporator 
Coil is encesed in insuloted, en- 
oemeled Heavy-gauge cabinet, 
having flanges for connection 
of ducts. 


Above, radically different and vastly 
superior new Round Evaporator Coil 
is more poct ond adaptable, with 
greater cooling surface in smaller 
space! Pictured in inexpensive acces- 
sory Plenum that provides easy, slide~ 
in installation. 





Advanced New Moncrief Units are Priced for Volume Selling ! 


Effective with the all-new line of Moncrief 5 | Gen teed =a nonce: 2 
Air Cooled Condenser-Compressor Units and —s ond Oil Fired |) lt , ‘ - Conversion 
Add-On Evaporator Coils, cooling costs are —— ; Ge 
down and cooling profits up! 4 Completely 77 Horizontol Furnaces 


Assembled 4 Gas izes 
Moncrief has taken the lead in changing J end Wied = |. | 4 Ol Sizes 
the opinion of thousands of homeowners, <p 
; : “.° o.° Gas Fired and 
builders and architects that “air condition- Oil Fired Winter 
“Seay Lh” A.C. Units Com- 
ing costs too much”. shocks Aanetied 
and Wired 


s 
Burner 


Call your Moncrief Wholesaler, today, 
for the startling prices and sales-stimu- 


lating catalogs. = [= 
Use these prices to convince prospective Lf, — a 


buyers that Moncrief Air Conditioning does 4 Fired Winter P } 
; . | A.C. Units Gass or Oil Gas Fired Pp 
not cost too much! se Fired Gals 23orSHP.  JorS Ton | 
’ . . : ' ond Gravity Heaters Co “le d — Water _— 
You'll discover profit rewards beyon Furnaces 5 Sizes eeled Ges = Add-On Summer 
: 4 ? or Oil Fired A.C. Units 
your fondest expectations? Year ‘Round 
. A.C. Units 


THE HENRY FURNACE COMPANY 
Medina, Ohio 


zZ Ne 


MONCRI 


EF FURNACE PIPE AWD FITTInGs 








QUALITY that insures 
TOP PERFORMANCE 


yet 
Competetively Priced 








An easy-to-read i 


Meenan opens Tullytown, Pa. 
gaia “ge | “1m ° 
ae | 12” new deepwater oil Terminal 
|} #2 





u<Pt 


Plainly visible scale \ | EENAN Oil C F recently top officials from 1 r suppliers 
I even the darkest and . eld ar per ise’ marking were greeted at t pen house by 
places. : ; : » . , ' 

ad tl fhcial opening of a new deep William F. Ken: president t 


Designed and en- 
gineered for inside 
or outside installa- 
tions. 


ter terminal in Tullytown. Pa Meenan. Following a tour of the plant 
Witl mpletion of latest additions ind dock facilities, tl ruests were 
Meenan now has or f the most served a catered luncheon in a tent 


Heavy die-cast plug. on ee son the East So oe 


SPRING STEEL flexi- 


0 

P 

E inds 

N ( t. Erection of two 55,000 barrel The areial view of the terminal at 
I fueloil 

N 

G 

Ss 




























ble float rod. storage tank nd one special the top of the page shows the newly 
ft 2 barrel gasoline storage erected 55, barrel fueloil storage 
All moving parts . . 
hinged on durable NK increases thy mpany s storag tanks, new 2 Darrel gasoline 
brass pivots. ity to 5,00 gallons of fuel tank, docking area at Franklin basin 
Overall regeed con- 2 10 gallons of gasoline on the Delaware River and the 
struction guaranteed. Expanded loading facilities at Tully panded terminal buildir 
ive raised the loading capacity The picture at the bottom of the 
¢ gpm from each of the 11 load page illustrates trucks loading at the 
rms. Expansion program included expanded terminal facilities. Improve 
Iredging of the Franklin ments included installations of seven 
Basin on the Delaware River to pr Granco 4” meters, along with 4” load 
Deal vide berths for small tankers and the ing arms and additional canopies, al 
mM If you do not stock this nstallation of a dual-pipeline from lowing a loading capacity of 600 gpm 
trouble-free low priced gauge write the dock to the storage tanks from each of the arms. A third 


for sample. This fast-selling gauge M 
has exclusive features not found in : 
many of the higher priced gauges 
that will mean volume business for 
you. 


canopy handles three additional trucks 


nr 
a 
i 
7 
. 
TQ 


re than 2 





WRITE FOR OUR LOW PRICES 














homeward Products Inc. 


3420 S. W. 9th St. 
DES MOINES. IOWA 










30 July 





a remember, too, 
MP WV otorola is a 


- Service 
organization 


Motorola’s National Service Organization is the largest nationwide service 
force specially trained to maintain 2-way radio systems to factory standards. 
No matter how large your radio system is—how widely distributed the 
mobile units are— Motorola can provide system maintenance specifically 
tailored to your requirements. The Motorola field service organization and 
800 Authorized Service Stations are your guarantee of dependable 2-way 


radio operation month-after-month, year-after-year. 


For the finest radio communications 


2-WAY RADIO equipment, as well as the most reliable system 
maintenance, see Motorola, world’s largest 
exclusive electronics manufacturer and leading 
MOTOROLA COMMUNICATIONS & ELECTRONICS, INC supplier of 2-way nadie. 
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TING 


Clear. Ala . 


mM 


ompanies to 


the inte 
USED TO SUPPLY OIL TO ONE OR ee 
MORE BURNERS UNDER HIGH LIFT associat 

The 

OR REMOTE CONDITIONS. binelinon 
The Harvey Supply Pumper draws oil from storage tank Socony 
and delivers it, without pressure, to the constant head The me 
supply tank mounted so as to allow the oil to flow by derfer. 
gravity to the overhead heaters. There’s no pressure in Yi 






anufacturers 


rests of oil heat t 


coordinate 


inter 


n 
ns 


AT THE Grand Hotel, 
on May 18 an 


Blickensderfer, chairman 


join toget 


th 
ested 

chairman of this 
fuel oil div 


Mobil Oil C 


mbers are 


Butler, 





C 
Sinciair Refining 
rk: Wiley 


Cc 





Two Study Groups set up 
by API Fuel Oil Committee 


Point 
119.C_M 
of the Fuel 


Oil Committee, American Petroleum 
/ V7 m- —— Institute, appointed tw ial study 
groups 
j Z The first group was instructed t 
“determine what st would be 
Package Mla: i necessary from a legal standpoint to 
reconstitute Oil Heat Institute or some 
dei other national associatior W exist 
ing, or t be created, x to enable 
fueloil dealers, equipment and acces 


supplying 


r to foster 
he publi 
-fforts of all 
oT sL.$ 
n manager 
New York 
M. Blickens 
ie New 
ul Onl Ce 


the feed line to the burners to cause damage to pump Newark; D. L. Barrett, E Standard 
seals. Oil Co., New York; Robert A. Hunt 
EASY TO INSTALL er, Gulf Oil Corp., Pittsburgh; W. S 
The Harvey Supply Pumper requires no pressure regu- Shockley. Atlantic Refining Co.. Phila 
lating or anti-syphon valves. No complicated wiring. delphia; W. S. Fenton, Metropolitar 
No height restrictions. There’s no return line needed Petroleum Corp., Oradell, N. J 
from the oil burners. a a eo. ee 
COMPLETE-READY TO USE Corp., New York; Wm. F. Ker 
Package is complete with 4 HP motorized pump, Ir.. Meenan Oil Co.. New York: ] 
vacuum breaker, supply tank, check valve, fittings, W. Scott, Buckley & S$ Water 
installation instructions and wiring diagrams. It’s com- town, Mass.: Fred H Skaggs 
plete in every detail except the tubing Walsh Co.. Long Isl ( Fred 
Haab, F. C. Haab Co.. | ] 
| A. Collins, Fronti g C 
Buffalo; and Robert G F IL & 
Oi HE , New York 
The second study g 
L. Minner, 
velop a research plar ted t 1) 
improving existing fu pment 
trae price 57995 | nd, 2) developing hicalt 
For single burner supply for the use of fur 
Multiple burner prices The members of this group are L. S 
furnished upon request. Marshman, Socony Mobil Oil Co.; C 
M. Blickensderfer, Sinclair Refining 
Co.; Wiley Butler, C Oil C 
D. L. Barrett, Esso Standard Oil C 
W. S. Shockley, Atlantic Refining 
Co.; Thomas Scott, Buckley & Scott 
AVAILABLE AT ALL H. M. Spade, Robison Oil Co., | 
VALLEN STREAM NEW YORK SID HARVEY STORES. Hartsdale. N. Y 1 Robert G 
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OIL BURNER, 


uses its HEAD* to Help You Sell 
TODAY’S MARKET 





*Extra-Efficient 


SHELL 
HEAD 
BURNER 


Keeps Anchor Out Front 
/ si ei Important Advantages .«-.- 


in the eo and Now Offered OEM Accounts 
pes nipsanaienig on Our Complete Line of Shell 
modernization field Head and Conventional Burners. 


ANCHOR 


America’s Most Complete Line of Heating anda 
Air Conditioning Equipment 


DIVISION OF STRATTON & TERSTEGGE CO., INC. 


P.O.Box 311 « New Albany, indiana 
doi 
































Activities of local and national 


industry associations are reported 


monthly in this department. Secre 
taries are invited to send reports of 
activities to the editor by the Sth 











Farrow is appointed Director 
of Education, New England Our 


HOLLIS FARROW has been appoint 


Heat Institut 

New England 
Boston. Sing 
August 1956, hi 





Look at these unsurpassed bene- 
fits. Federal’s 16 extra-large filter 





pockets trap the contaminating Since 1936 
impurities found in fuel oil and Farrow has been 
prevent clogging of burner nozzles. This means trouble-free fur- issociated with 
. : . the oilheating industr For elever 
nace operation and the end of expensive service call-backs. One 
. : : , years he was serv! 
model handles all filtering jobs, whether pressure or gravity type. abet tid ei? ae 
nginee a Whol il r ill } 
ind heating equipment company. H 
also was a field engineer for Eurek 
Williams Corp 
He has supervised 
in the Oil Heat Serv Schools of th 


2 
Look at all these money-saving 
features! Draft King turns flue 
gases into perfect heating com- 





bustion, not chimney clogging 
soot. Maximum draft provides full burning benefit of fuel and 





eliminates costly fuel waste so common with poor chimney 
drafts. Made of either all-weather galvanized steel or aluminum. 


Show them, talk about them, sell them 
... they’re PROFITABLE! 





for information write to 


Fred C. Macdonald (right), president, 

NORWOOD PRODUCTS CO. LUVERNE, MINN. ileeqexaraeeroncoaes 
. at] named "Fueloil Man of the Year" for 

Oregon. Here he receives a plaque 


A division of A.R. WOOD MFG. CO., Luverne, Minn. from Roy G. Lindsay, president of OHI, 
at the recent convention in Vancouver. 
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SUL, 


os 
(SOLAR HEAT | 


“With New Gulf Solar Heat, service 


Robert B. Cramer (left), president, and his brother 
Joseph W. Cramer, secretary of Cramer Fuel Oil Co. 


Lh 
calls are few and far between 
reports Cramer Fuel Oil Co., New Brunswick, N. J. 


‘¢] NEVER BELIEVED a heating oil could ac- 
count for such a sharp reduction in service 
calls,” says Robert B. Cramer, of Cramer 
Fuel Oil Co., New Brunswick, N. J. 

“Tt’s remarkable how new Gulf Solar 
Heat keeps vital burner parts so much 
cleaner and in A-1 working order. Believe 
me, with service calls down to a minimum, 
our business has become a lot easier and a 


lot more profitable.” 
eloil 
J G 
oilhear, 


Mr. Cramer reports his customers, too, 
appreciate the trouble-free service and 
more usable heat per dollar realized from 
a Solar Heat-clean burner. 

Why the big difference? Only new Gulf 
Solar Heat is purified with hydrogen to make 
it cleaner burning, more stable, more uni- 
form. Find out how easily you can cut 
down on costly service calls, too. Get full 
details by calling your nearest Gulf office. 


Go one better—go Gulf 


SOLAR HEAT 


heating oil 
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Industry Groups 








FROM MASTER-CRAFT 





The Peninsula Fueloil dealers recently sponsored a booth at a Home Show in 
S¢. Catharines, Ontario. Marshmallows were toasted and Conway Manufacturing 4 


supplied the burner and one for a drawing at the booth 





South Carolina Oil Jobbers Appliance Manufacturers name 
appoint full-time Secretary Guthrie Institute President 
-_ = tae Seihtte a M 


I? os co as ateee Ackete, FHL eshte, Memek Boovs € 
ee | et Noe. 0. 
FURNACE CLEANER * en he Adie t 


The engineering principles used ath A. B 
to develop MODEL 581 have Ritzent 

made furnace cleaning more eco- Hartford Home Heat Council Among 

nomical than it has ever been urges Use of “Oil powered’ ” : an ‘ 
before. FORD (( ) Better H : 

The THROWAWAY filter bag Heat | 

provides a safe easy method of jr 


: New Jersey Fueloil Dealers 
soot disposal. ati 

; SS elect association Officers 
Lightweight, more powerful, nev 


larger capacity container, larger ee ee N 
filter area designed for lasting i ; 4 
suction, plus new power coolin; : Os ee , 
design make this machine quiete ee Cranford N 1 om 
and easier to use than any othe) —— NI 
suction cleaner available. Protec- er aad Kennett, W Cr +f 
tive rubber bumper around base Better Heat with Oil Council LN. J retary. W m W 


FASTER, EASIER CLEANING "names L. Murphy President S'Msckan sac — 


THAN EVER BEFORE Se uae rane This sta 
only 9127-30 xo. vork we co da os sgergaushe 


Slightly higher in Canada and west of Rockies 
COMPLETE WITH 27°* CREVICE TOOL, UTILITY NOZ Board of Trust 
ZLE, 6‘ FLEXIBLE METAL HOSE, 10° DUCK COVERED | ! | M 

HOSE & 10 DISPOSABLE FILTERS 


ri VW H I ‘ nairmat ‘ . ‘ 
Blower MODEL 581A available at slight extra Assistant Secretary is named 
cost. f k | Murt . t rman . 
Send for literature. Jobber-Distributor inquiries by W isconsin Petroleur Assn 
invited. r Ss ; n 





MASTER-CRAFT 


SUPPLY co.,inc. V 4 I t l I tne 
W. HAVERSTRAW, N. Y. os eee tei i al 
Manufacturers & Suppliers of ea Equipme ee ‘ - t i 
Distributed in Canada by Imperial! Refractorie td : I rvi ndustr r 
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THIS 
FOR SIZE 


IT’S THE GREAT NEW TORRINGTON MIXED- 
FLOW RADIAX I 6 SIZES FROM 300 TO 3000 
CFM I SAVINGS UP TO $10 PER UNIT § SIZE 
WEIGHT AND MOTOR ECONOMY | PLUS 
TORRINGTON REPUTATION § FULL DETAILS . = 
AND ENGINEERING SERVICE ON REQUEST FF; , 


IN YOUR 
59 DESIGNS 


THE TORRINGTON MANUFACTURING COMPANY 
TORRINGTON, CONNECTICUT + VAN NUYS. CALIFORNIA + OAKVILLE, ONTARIO 
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Superior New Air Cooled Units 
Break Down the Price Barrier! 


More heavily constructed, less complicated in design 
\ I 


Revolutionary Circular Cooling Coil: Lower and more 
compact, providing increased cooling surface in less 
space — with improved condensate drainage! Ava : . or 
able with low cost Plenum that is adaptable to vir easier to install and service! 
tuoll i k f furn | . : . : , 
ee Se ee The completely new Luxaire Air Cooled Condensing 
Units and Companion Cooling Coils have every desir- 
able advancement — and more! 

For, if you have been waiting for the big price break- 
through in home air conditioning — it is here, now! 

If you have been stymied by high prices, quote your 
builder, architect and homeowner prospects Luxaire 
Air Conditioning — and get the business, plus a hand- 
some margin of profit! 

See your Luxaire jobber for new catalogs and his 
sensational Luxaire Air Conditioning prices, today! 


Underwriters’ Listed Air Cooled Codens- 
ing Unit: Constructed for unsheltered out 
door installation, with 16 Gauge Zinc 
Coated Cabinet and Top Discharge! Has 
4 extra large Condenser Coil and efficient 


Centrifugal Blower! 2, 3, 5 H.P. Sizes! 


New Duct Type Cooling Coil: Fully insu 
lated Heavy Gauge Casing has flanges for > 


connection jucts! Condensate Drain Pon 





s built in! Convenient Access Panel ! 


The MOST COMPETITIVE Line of EVERYTHING 










a 
' ~- -_ 
; 2 Gas 
: : _—— ste” Conversion { 
Horizontc rnaces . Burners. ' 
70 C $ 3 — 
Assembled and Bee ey : Combination Yeor ‘Round " vets x ed 
Wired. Gas Oil iced. i Air Conditioning Units Summer Air 
Fired. Oil Fired. Pnantine 2,3 or 5 HP. Air or Conditionin 
Winter Air ‘Unit os Water Cooled. Burn Unies 3 | 
Conditioners. sai either Ges or O " 5 Tons, 
THE C. A. OLSEN MANUFACTURING COMPANY . . eiveia, onto 


e 


HEATING & AIR CONDITIONING UNITS 
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” 1958 














Oilheating spreads its Wares 


Oil-H eat Institute-sponsored Affairs attest to industry's Confidence 


iin proved to be | cial-Industrial Division Conference on improve the combustion of fueloil and 
nvention and expo June 11 and 650 at the Ont Industry extend its applications.’ 

Oil-Heat Institute Luncheon on June 11 In a general discussion concerned 

n these combined a Details of Institute business, ele with high pressure atomizing burner 

nd largest total tion of officers and directors app nozzles, air-oil mixing and pulsation 

Only the record 4 news item accompanying this con and developments aimed at broaden- 

| sl vention report. (See page 42.) ing the applications of fueloil, Walsh 

On Tuesday morning an excep- offered the following suggestions for 

tionally large crowd turned out for consideration. Their adoption, he said, 

the second Technical Division sym should reduce servicing by improving 


posium, which was opened by R. P combustion and reducing rate of noz- 


nal Oil Heat and Gilmartin, Gulf Oil and chairman ot zle clogging 
Exposition (June 9 the Division, who introduced E. W 1. Addition of a nozzle shield 


1 
i 
nd time was located Cole, Texas Co., program chairman 2. Use of an efficient combustion 


s Coliseum, this time in The first of five speakers was B. R head 

loor area Walsh, Gulf Research & Development 3. Use of nozzles having rates of 

Co., Pittsburgh, Pa., speaking of “Re flow least sensitive to fueloil viscosity 

1 been hoped le ge search on fueloil Combustion and 4. Operation of nozzles at pressures 

ession slowed dow: burner Design.” He employed a series not exceeding 100 psi for required flow 

some extent and f charts and slides and pointed t rate 

been mergers of im Gulf’s acceleration of “its program t 5. Use of metals of low catalytic 
ting companies recently 
the number of pros 
in all the 133 exhibitors 


ere enthusiastic 


how were inter 
be genuinely in 
5 information about new 
velopments 
nnual convention of the 
, took place concurrent 
Park Sheraton Hotel at 
nsiderably greater attend 
previous Meetings and indi- 
renewed interest in in 
nd Institute affairs 
re statistics furnished by 
Becker after a preliminary 
registration cards and rec- 
were 1,100 in attendance 
f the two dealer management Officers and Division heads of Oil-Heat Institute of America named at the group's 
nsored by the Distribution 36th annual convention. From left to right, top row: J. Verne Resek, president; 
: G. M. Marin, vice-president representing the Manufacturer Div.; Stanley Czarnecki, 


n June 11 and 12; there vice-president, representing the Accessory Div.; Fred Heaney, vice-president, repre- 
| of 650 at the June 10 senting the Distribution Div. 


Division symposium; there Bottom row, left to right: C. W. Lang, chairman, Accessory Div.; T. R. Loizeaux, 
chairman, Distribution Div.; Larry D. Sibley, chairman, Commercial-industrial Div., 
z accessory section; F. M. Jordan, chairman, Manufacturers’ Domestic Section. Not 
t the all-morning Commer shown is Jack W. Cowan, re-elected chairman, Commercial-industrial Div. 


nsulting engineers and 
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BoaRD OF DIRECTORS 


Oil-Heat Institute of America. 
(March 1. 1958 through February 28. 


Paul K. Addams, Fitzgibt 

Robert F. Andler, Elects 

Charles Bendix, Sundst I 

Walter E. Blake, Stewart-W 

W. H. Bohn, Preferred Ut 

C. L. Brooks, Williams ‘ 
Columbus, Ohi 

F. R. Brophy, Burnham 

D. A. Campbell, Eclipse I 

W. J. Chappell, Bryant M 

J W. Cowan, Ace Engines 

Lewis J. Cox, Iron Fireman M 

Joe Eubanks, V. & E. Pr 

R. B. Gilbert, Rheem Ma 

John Hancock, Marietta M« 

R. F. Hertel, General Electr 

Fred S. Hudson, Natior 

Dan E. Johnson, S. T. J 

F M Jordar Heil Quak 

R. J. Lucas, Toridheet D 

H. L. Mandelburg, Mar 

Gabe Marin, Sun-Ray B 

H. W. McClure, Kew 

John Olsor 


~ Z. 


W 


G. Basta, Oil Heat I: 
J. Berry, North Car 
P Caputo Oil Heat Ir 
H. Daugherty, Tennesse 
Everett Elliott, Oil Hea 
Fred Heaney, New York 
William F. Kenny, Emy 
T. R. Loizeaux, Sr., | 
Loucks, Oil Heat Inst 
Schaetzel, Oil Heat | 
Schuster, Oil Heat Inst 
Swett, Oil Heat Instit 
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HIN SAVING aN oe al 








cost up to about 20¢ a 
Reed feels that the syst 
is superior under most 
“The basic Factors tl 
perfect oilheating Inst 
discussed by Ralph L. D 
Machine Works C 
paper presented at th 
His first point was 
of the proper firing rat 
uring of which he decl 
an oilheating customer \ 
consumption and 
combustion 
Second in importan 
tinued, is combustio1 
struction, for wl 
genuine insulating brick 
type consistent with t 
the job. Figuring ar 
should be worked 
80 sq. ins. per gall 
sq. ins. per gallon fr 
ind 100 sq. ins. per 
gph and higher 
Chamber height must 
in two figures ti 
floor of the chamber 
the height ibove tl 22 
On baffling, Denn 
research by the Boston S 
vanced Oil Heat Trair 
the greatest benefit 
boiler or furnace 
primary heat ex 
steel baffle on chaml 


located 10” above t 


No oilheatin 
right without pr 
Dennis declared 
sity to slow down hot 
flow to a desired rat 
heat absorpti n 
stant net draft for 
to supply primar 

Finally, “Th t 
‘boss’ of the combust 

very important 
burning complet 
of atomized oil. T 
proper mating of t 
terns is essential 

Dennis includ 
definition of a perf 
stallation: One oper 
ciency of at least v/ 
clean that when 


check-up you 
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re-elected President at 


Institutes Directors Meeting 
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Product Trends at Profitsphere 


Oilheating show at New York City Coliseum shows Integration of the Efforts 


made by oilheating equipment Men, and Men producing and distributing Fueloil 


— THE PROFI 
58” was the tl 
22nd National Oil Heat ; 
ditioning Exposition, ir 
City Coliseum June 9t! 
The exhibits were des 
sellers of fueloil, and 
equipment, enter the r 
Cooperation unprecec 
the oil industry and 
equipment industry 
this show. Exhibiting wu 
large, important oil pr 
tributors. Their presen 


I 


tents of their displ 


conclusively that th 
with oilheating equipn 
in fighting fuels wl 
to fueloil, and in proving 
Mrs. American Hom 
heat is the best heat 

Sinclair Refining C 
how strongly it is fig 
by distributing at th 
containing data 
heat 

One section of the S 
tells how to answer arg 
heat, and starts out 

“Gas is Cleaner—G 
cleaner: fuel, but is 

il. When both ty 
properly, there is littl 
on the question of 
people object to ga 
culiar odor.” 


After dozens and doz 


section of the S11 
ul wit 
Safet Fuel 


atomized or heate 
temperature befor 


bustible. Oil prov 


Company, at the New Y 


ing strongest |] 


44 





1 ¢ 
~ () ( “4 v 
( C ) 
( 
T 
i 
M 
I 
( " 
r 
R 
t 
» 
[ 
S S ( 
r 
c 
I S 
s ( 
" 
\A D T 
vl I i 
. ( 1A 
J T 
L 
iA 
vi 
M 
i 
S \ yi 
' 
» 
” 
‘ ‘ ‘ 
” 
4 
r 
t 
L) ry low 
‘ ’ 
~ Té + I rf 








- 





¥ 
T , 
srt j 
- 4 
: t i i 




















Alina 








pt N HEATER DIVISION 
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PETROS 


Since = 
+ Quality Hesting and Power Equipment 
Since 1903 Qu 





"WALKERS 


DRAFT CONTROL PRODUCTS . 


Unit Ends All My Draft Problems.” 


es A ’ 








ee COMBUSTIO 


INDUSTRIAL 




















Product Trends 


new product, the UNIFIL syst Ever t has a compr ring ar Another trend is t fferin 
fill pipe a fueloil compar ves | t that eliminates the need t ntrol manufacturer f burner 
comes the same size, as t It of t nt pij ted to it mounted primary ntr made f 
using this UNIFIL system. About \ t Manufactur Con lomestic gun-type burners and t 
dozen additional features ts 1 Remot ised instead of the nov pular st 
tages of this system. all interest System. T y radi trol type of primar tr T 
valuable, were described at ratur ty of may become popular particular 
and in literature I It tter furnaces and b 
In the exhibition spa f the B transmitter rat with oilburners. TI 

Gossett Company, the Mar Pur I irse, for conver rners. T 
Division demonstrated it t1 ! ntrol manufacturer t 


truck pumps, whic! 


as 


and self-priming. On dis; I I ng popularity of 
aways of Models 2C2G M 1 ( ( nter v primar ntr 
In Operation to snow t t f I tor ont sn 
of pumping. The adv 

S 


’ Year-round vstems 
centrifugal pumps for !f ICK I to ft i I rt 


are descr bed excellent I I r r\ 
















booklet featured at tl ; 

Marlow Truck Pump St , 

Eriksen, Marlow’s M “te T 

trial Sales , : } 
All fueloil truck pum 3 

declares, need protect a 

cessive pressure—witl , : 

damaging pressure Gun Burners for heavy Oil 

either driving the truck : 

power take-off engaged, o1 ; N) ( Cc te 

ing the truck engin F 

pump while unloading. T ' : T 

made by Scully Signal ¢ c, 

new and unique, 

to protect truck equip! ' : i 






cessive pump pressur 
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Johnson Degree-Day § ' de pane 


hibited its new and 






mand meter at the 







new Vv 







vree days r t peratur I NI ¢ Oi. H 
Time Saving Fills. I: me fos Pree 
line of Speed-Kleen fi \ nt rers. Tl fired water 


scribed as permitting fill tank familiar thermostat more of ti 














at rates up to 100 gallor t ving 1 F. wher been, to | 


I sal J ' I s b 






safely and uneventfu I temperatur 45°F t ter 
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line is the 









accessories for coupling ff t ratur t ial hich way tl 
kinds of fill pipes and fitt temper lefinit 
As its featured 1 A manutacturer f ntrol . 










Equipment Manufactur juipment for mple ar t show I 

brought its Compr i nough: t t step cor towards the 

Alarm to the show in the | \ ther or not equipment sell fired water t ehat 
whistle signal mad k ¢ for f 
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~ cag ams 


Bryant Manufacturing Company, 


ningly having decided to give oil- 
‘more attention than it did in the 


t, was at the oil heat show with ex 


nt displays, a new oilfired forced 
f unusual design, and a 


fired boiler of truly extraor 


Bryant oilfired fur 
wv, made in two models 
ph, 1s forerunner otf 
t f furnaces which will 

high-boys, counter 
zontals. It is unusual in 

t > ve rti al steel ™ 
f combustion flow uy 
h f these The 


to promise low stack 


t WN Tueilol cons imf{ 
, } 
i g leaving the om 
’ 1 , 
I ndk nicel siot 


fully into the vertical 
promising the high efh 


f low stack tem 


I ubeless Boiler 


tor the flame tips and 


istion leaving th 
t f mbustion space 
ist g n—not either up or hori 


red-hot gases 


Th 1 th 
en the 
1 


Z tween steel fins welded 


ked heat-absorbing sur 

Tot ff things, stainless steel 

ffl I pped to the welded-on 
f Y got to see a cross 


if ual it is! 

Th valent of the crown sheet 
tl r, is below the flame 
itting it le down and avoiding 
itis f scale, dirt, and sediment 
a fin-type heating surfaces, 


ire all vertical s 


ttl \ ned dirt and scale The 
rformar resulting from the many 
ual design features comes out in 


umbers of 485°F. stack temperature. 


Bryant's assurance of 
oke reading zero, absolutely zero, 


t a speck higher. Firing rate is 1.10 


Delavan Manufacturing Company's 


new product at the show interested 
dyed-in-the-wool oilburner men. It is 
a sintered filter for the atomizing noz 
zle of a pressure burner. Made of 
thousands of tiny bronze balls fused 
together to form a density filtering me 
dium, it is described as virtually im 
possible to crush or contaminate in 
handling. It is made for nozzles of uy 


to 2.0 gph capacity 
New pump Line 


The appearance of any oilburner 


specialty made in Europe would have 
been enough, of itself, to attract the 
attention of many men who inspected 
the oil heat show exhibits at the New 
York Coliseum. However, the prod 
ucts of the Danfoss 


Nordborg. Denmark. went further 


rganization, of 
than being merely European—they had 
many features which were genuinely 
fascinating 

The Danfoss line of equipment in 
ludes high-pressure and low-pressur 
fuel units, several oilburner primary 
controls including stack controls and 
electronic controls, limit controls and 
room thermostats, ignition transform 
ers, atomizing nozzles, solenoid valves 
and additional specialties for domestic 
and commercial-industrial oilburners 

The Danfoss HP-5 single-stage fuel 
unit, for pressure burners firing up t 
5.0 gph, was the favorite product of 
the men in the Danfoss display booth 
They said it is the onl; 


fits any domestic pressure burner. Be 


fuel unit that 


ause of the action of its built-in oil 
elay device, this fuel unit sends oil 
to a burner’s atomizing nozzle three 
to five seconds after the burner’s motor 
starts. Danfoss says the starting is the 
same as usually is gained by adding a 
delayed-opening solenoid-valve te 
pressure burner 

Outstanding equipment for heating 
and cooling filled the large display 
booths of American-Standard, Plumb 
ing & Heating Division. New Arco 
leader oilfired boilers were featured, 
in models having three, four, or five 
sections, for firing rates of .95, 1.30, 
and 1.65 gph. On display was a three 
ton chilled-water summer aircondition 
ing unit, water-cooled type. The resi- 
dential Remotaire hydronic system, 
for summer-winter conditioning, was 
featured. Brand new in the American- 





Standard line, and at the show, was 
baseboard radiation in height of 8” and 
10”—either height can have 3%” or 1” 
heating elements 
In the Minneapolis Honeywell im- 
pressive and well-staffed displays, tw 
new products were announced. First, 
a new indoor-outdoor control system 
described as the only control system 
that compensates precisely for the 
combined effects of sun, wind, and 
outside temperature (it does this be 
ause its T846 thermostat, located out 
doors, is the equivalent of a miniatur 
heated house) 
The second Honeywell new product 
is a two-piece Protectorelay. The panel 
f this can be mounted on a gun-type 
burner. The flame-detection device is 
cartridge, connected to the control 
panel by three wires, which can be in 
a gun tube and next to an atomizing 
nozzle or a nozzle adaptor 
Honeywell also has _ brand-new 
damper actuators to open and close 
dampers in ducts of heating or cool 
ing systems. Employing new principles, 
these are remarkable in performance 
To describe them and all applications, 


however, requires thousands of words 


Gross Furnace Manufacturing Co.., 
Inc. boasted that in its booths were the 
only oilfired floor furnaces at the Colli- 
seum. A DeLuxe model, UL approved, 
is made in two sizes, firing rates .65 


and .75 gph 
Air Instruments 


Bacharach Industrial Instrument 
Company featured two new products 
for men who must tune up duct sys 
tems that do heating or cooling, or 
both. The first is the Floret air-velocity 
indicator, an extremely simple and 
low-priced instrument used to deter 
mine the velocity of air coming from 
supply registers 

The second is the Tempoint air-cir 
culation thermometer kit. Containing 
two dial-type thermometers, this per- 
mits simultaneous checking of the tem- 
peratures in the supply duct and the 
return duct of a forced-air heating sys 
tem, for example. The thermometers, 
made for use in ducts, naturally have 
dozens of other uses in heating or cool- 
ing work; their ranges are from minus 
40°F. to plus 240°F 


(Please turn to page 74) 
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Educating tor Credit 


Fueloil Marketers look to educational Programs to lower accounts receivable Risks 








by William St 


— SOME YEARS in n 
we have seen tl 


better income families t 
suburban areas. V 


neighborhood is heat 


which they le ve inti 
becomes inhabited 
groups. It seems t] 

ily moves out that t! 
move in is in a lower 
This poses a number 
the heating oil reseller. H 
opportunity to serv 


ing customer and 
the new family in t 


peen a grow 


f all re sellers al 
in accounts recelv 


each year this tak 
proportion of th 
pany. It is a constant 


customers On Maintall 


standing thr 


accounts have been 

to their need. In n 
credit bureaus spons 
tional programs. T! 
through newspaj 
street car ads, al 
with bill enclosures. | 
the credit bureau 
Junior Credit Men’s A 


posed of high s 


are conducted on t 
bureaus, departm 
partments, banks 
houses with the | 
structing them 


credit 


*Manager, ( 
Atlantic Refining ( 
Opeech delivered at 


meeting of the Fuel O 


ican Petroleum Ir 
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TOOL eOL OL @ LU Le LLL 


Credit to some extent always has been a problem for fueloil 
distributors. In particular this has been intensifiea in those urban 
areas identified with lower income groups. William Stockton 
here discusses some effective measures that have been taken by 
fueloil marketers to reduce their investments in accounts receiv- 
ables. A large part of the emphasis is placed on credit educational 
programs. These are becoming more widespread—even being 
included in a number of school systems—and show promise of 


materially reducing credit problems in these lower income areas. 


OTOL LUPO e LL 





rmation 


through a 


int. Frequently, this 


number of 


T 


local credit bu 
sources of infor 
dealers’ records 
eau information 
ne call. Th 
dependent 


1 
tr 
if) 


ome merit 

lation oO! 
r division witl 
plier with the 
deliveries 


O.D 


gallons on 


gays selected are 
r Fridays, Saturdays 
en the 


h 


dsl 


customer 1s 


problems in setting 


prompt p 

from ten day 
This arrangem 

in better turnove 

ticularly 

groups. It 

incentive for thy 

ets tO maintain a n 

rangement be 

going so it n 

seller, it normall; 

away part of 

found that 

unts would pay 


ACC 


obtain the cash disx 


wever, 


er inc 


happy 
ind is able 
ry service 


urse, offer 


rger income 
sufficient 
me brack 
rmal credit ar 
Premium for 
For the re 


his giving 


ind 


These same 


unt 


people normally pay promptly any 


way; however, 


once 


program it was difh 


cult 


involved in the 


1 j 
tne dis 


for 


tributor to decide to eliminate it and 
each year he would look at his Profit 
€& Loss statement and shudder at the 


amount of his profit which he appar 


ently was giving away unnecessarily 


A plan which is gaining favor with 
add Yy¢ per gallon 
to the current retail price in th 

ket 


distributors is to 
The distributors then show Y¢ 
liscount for cash or payment in ten 
lays They ce 
gross profit and feel that the 
This 


me up 
of advantages 


some markets | 


nd statement, 
. : 1 
lat the i“‘ve ¢ 


unless 


This has the ad 
delinquency and, 
the investment in 
rmerl 


because accounts fi 


and 60U day categories n 
incentive to pay 
An 1 
ana i 


investment 


promptly 
smaller 
ceivable 
It provides additional 
time sl 


ver 
bad debt charges 


peri d f 


The whole problem of extension of 


1 vital one 


consumer credit today is 
pecause of the large 


investmer 
ible. We 


should stand back of the community 


we have in accounts receiv 
programs to provide credit education 


We should 


further maintain a sensible credit sys 


for children in schools 


tem which results in education of our 
customers because it prevents abuse of 


consumer credit 





The offices of Stephens-Miller Co., Sum- 

mit, N. J., were built in this attractive 

way to conform with the community's 
architecture 





CASE HISTORY NO. 6 


Home Cooling by oil Men 


Stephens-Miller keeps 55-year-old Company up-to-date with airconditioning Sales 


by William J. Stein ns t1 rtation r Stephens'M 
{ , 4 fu | ~—. s nl three ton self -” \ 
S' MMIT, N. J., is a commut 129. At t t t oling work t 
with many fine homes set tart nst burner n | ul 
rolling countryside. Its resid tir I 


made up of individuals w 
have a higher than averag I n t I rl 
who demand the best in living World War II t ! for rk, Cavanaug 
tions. What could be mor t ibur| rated build next winter 
market for airconditioning? Althou t Summit I ting I elements of M 
this conclusion was clear to t tinu t ! [1 48 # of the National Warm Air H 
agement of the Stephens-M frat pt ng and Air C 
it took a while to get under Miller. A 
erly in cooling F. Cavanau nerget better underst 

This firm has been in bu tart r} nt trical wiring t t 
lumber and builders’ supy partr t t fir it Manuals (°S I Pert 
Summit since 1903. TI t { til Winkle: t1 t Heating Cont yg 
reputation of more thar lipment t naugh 1 neering data prepa t WM 
tury carries a great deal of t + that airconditior nsid kler comy 
a community such as this. I t A ti n of Th mbinati 
T. B. Miller Co. merged with St ted by Wi r cover pleted o1 tisf 
Bros., coal distributors i f t t nformat pertair tional tudying ( 


snared 1 ommon fr I t tior I I I 








After 55 years a successful business obviously kas established a 
solid reputation in a community and that reputation imparts a feel- 
ing of confidence to the customers. Certainly this is true of the 
Stephens-Miller Co., Summit, N. J., where the company started in 
the lumber and building supply business in 1903. The addition of 
cooling equipment is the latest in a series of progressive steps taken 
by the company which has been marketing fueloil since 1929, sell- 
ing and installing oilheating for just about as long. 
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Gerard F. Cavanaugh and an instalia- 

tion man put final touches on an aircon- 

ditioning unit in the back of a Summit 
cord and gift shop. 


include cooling 
onsideration 
both heating work and 


at the Same time 


ed air-cooled 
first few jobs. Althoug! 


units were 


idequate job Cavan 
t they required an ex 
of duct work for air 
<haust. Thus the applica 
units was limited to only 
where there was enough 
installation of the equip 
jucts and where a source 
is accessibl 
the spring of 
ller Company 
he Winkler aircondition 
run in Lebanon 


week course of intensive 


Indiana 


time, Winkler intr 
ling 


system where the c 
be placed in the plenum 
in the ductwork, while 

ondensing coils 
building 


Cavanaugh trained 


ide the 


installation men 


Local Promotion 


Stephens 

cal campaign 

its name and reputation 
litioning. Several media of 


ing was used. Individual 


lette 
merchants 

During the months of May and 
Stephens-Miller aircondi 
tioned three stores and eight resi 
dences. All of these jobs worked well 
As a matter of fact, these worked s 
well that in the following spring 
(1957) Stephens-Miller did one job 
in every street where it had installed 


June 1956 


a unit the previous year. All this work 
came as a result of specific user recom 
mendations. From January through 
Stephens Miller 


cooling jobs. Twelve of 


the summer of 1957 
installed 13 
these went into residences, one went 
nto a store. The latter unit consisted 
f a five ton compressor that furnished 
cooling for a three ton coil used to 
cool a gift store and a two ton coil 
used to cool the basement. Part of this 
basement was 
shop 

During the last year 


<cupied by a music 


Stephens 
Miller also installed about 60 heating 
jobs. Considering the fact that the 13 
cooling jobs represent about 20% of 
the heating volume, the prospect for 
ooling appears very good 


It is important to note that this 
cooling work is being done at a profit- 
able level which is computed at 33% 
f the sale. At this 


point, Cavanaugh emphasized that, if 


of the gross value « 


the business is to be worthwhile, it is 
important that the profit level be main- 
tained at about this figure 

Whenever Stephens-Miller does a 
warm-air heating job a plenum is in 
stalled that can be used as the housing 
for a Winkler cooling coil. The duct 


eloil » 


oilheat, 


work is also 
Although ni 
at the time, the 
that this could bh 
nomically when hi 


to do so 


Fueloil lends Prestige 


According to Cavanaugh, the fuel 
( il dealer whi dk es heating 


has an advantage when he goes int 


ertainly 


cooling. He has found that, in a com 
munity such as Summit, having a re 
lated business of fuel 


il and heating 

adds to the prestige of the new 

of cooling. The advertising 

the constant movement of 

livery trucks and five service 

very helpful 
Customers have mentioned that 

they would have had airconditioning 

installed in their homes earlier if they 

had a local, established and reputable 

firm to do this work for them. Other 

customers have said that tl would 

be willing to pay more t il firm 

who could stand behind its guarantee 

as compared with calling in some or 

ganization from a nearby ar The 

element of being able to secure satis 

factory local service is always upper 

most in the customer's mind 

do this 


personnel t 


Adjusting the | 


work presents no problem. Cavanaugh 
found that the men who were FOC rd 
on oilburner work could equally 
well with airconditioning, after some 
training. In the Stephens-Miller Com- 
pany One service and installation man 
was especially trained for the cooling 


(Please turn to | 












Pacific Northwest ad Campaign 
over $400.000 for coming Sex son 


THE FISCAL YEAR starting Ju ran tive it Loe 
1, 1958, the fueloil industry in t t I Cir a eee : a 


Pacific Northwest plans to spend I [ nd { : i 






















$400,000 on cooperative 
and public relations activities. Budget t f-sustair must | = 
totaling this sum were present atycahint a 
approved by both fueloil 
and refiners at a recent mé¢ 
Pacific Northwest Regional A 
Council in Seattle 

There are five individual t t ndt <u08 reu . , s 
in the effort, but four of t as ws Pe 
same advertising prog! 
ad agency. The fifth is the | 
pire project, centering 
kane. 

TABLE 1 shows son 


four uniform-type pr 














involved is $343,649. T 

be restored to the origin 

shown. The Inland Em; 

$69,120, for a total of $4 

is quite remarkable in vi 

that the four Northwest stat t i - or 
volved represent a ver teri 


of the national market f 
























and stove oil, according t ul ’ 
of Mines , ys 
The program is g 


year, and has beer 


building public loyalt 
The Nevada bud 
500 and the Sse reason 


the presentation t 


mittee 


somewhat by the circumst cA : 
rounding the rather disast1 ne L © : 
plosi n wh h ccur!I I > a 
rae . : oy ‘ : ’ 
1957 and in which a siz t 3 = ra O 
. ; 5 4 ™ cs 
heart of downtown Rer : em A 


ished. The attending 
safety precautions tak 
Administration has |] 
fect upon consumer 
whole market 

“This advantag 


change in future 





this time, it is our jud 


attached budget will permit Beginning June 1 this 30-sheet outdoor board was posted through the State of 
tain our present posit Washington. Placed by the Oil Heat Institute of Washington and prepared by the 
The Washing ee Pacific National Advertising Agency, Seattle, the poster featured Paul Bunyan-size 

ws ashington p! clothespins custom-made from plywood. The clothespins are 5 ft. by 9 ins. and “pin™ 

ried this explanation a white sheet to a clothesline. The legend, “Clean as oil Heat," stands out in 


blue lettering on the white sheet. The sky blue background, white clothesline and 
yellow clothespins focus attention on the white sheet and the sales message. 


“The Oil Heat Inst t 


July 


= 1958 


eft 
St 


cust 


impr 


mers of oilheat 


ve or upgrade 


nstallations of oilheat 


ist influence the right de- 


in smaller « 
ipplement TV 


n 


Y 
8 


b 


In | 
' 
irkets 
mmunities 
n influential 


Na 
Ded 


hh. 
i 


f 


gn for “Modern Oil 
ur judgment that 
be experiencing 
Northwest 

it progres 


verage has I 


Tac 


or rather these 


ur 
ma, Belling 
are 
points 


cities, 


oadcasting 


used in 28 


udget shown by 


1S 


TABLE 2. There is an agree 


the bulk of monies collected 


ntu wu 


11 


ul 


be spent there. The 


rters in Portland prepares all 


1 does some statewide ad 


™ 


ounties share 
derate degree. The 


Oregon budget presentation included 
these paragraphs 

“With natural gas now firmly es- 
tablished in our market and electric 
heat steadily makin 
areas, the Oil Heat Institute of Oregon 
and Southwestern Washington finds 
itself in a tough battle, yet 


Y gains in some 


yne in which 
we believe we have made excellent 
progress 


Mic re 


have taken the time t 


and more heating oil dealers 
study their own 
fully, t 


and t 


business mor: ure become 


more efficient, » train personnel 
better. A number of dealers have made 
loser ties with the sales and service of 


jilheating equipment. The end result 


is a stronger Association of better deal- 
ers giving better service to the public 
har I lI 


ppier un 


Gas & C 


it customers 


“Portland ke recently 


TABLE 


published in the Portland Oregonian 
and Journal a statement saying in the 
past two years it has spent over $2,- 
000,000 promoting natural gas. The 
gas company in Portland has hired a 
number of “heating coordinators’ and 
salesmen who call regularly on heating 
firms, archite home 


equipment cts, 


builders, apartment house owners and 
commercial firms. This company is now 
onducting a hard hitting advertising 
program stretching from Vancouver 
and Portland to Salem and Albany 
that all major advertising 
media; outdoor, newsp: 


includes 
uper, racio, tele- 
vision, car cards and direct mail 
“When natural gas arrived the gas 
rk on in- 
It 


entrating heavily on the 


company eagerly went to w 


| 


lustrial and commercial accounts 


is now con 
(PI 


¢ turn to t 
tease turn to | 


l 


Composite Budget 


OHI of 


MEDIA- PROGRAMS ada 


Outdoor ..... 2 oe S 23, 


Newspaper 

Tele V1S1 n 

Radio 

Dire« 

Market 

Special Programs 
a. Windov 


Stud 


tudies 


TABLE 


OHI of 
Ureg 


OHI of 


So. Ida 


OHI of 
Wash 


Oregon Advertising Investment by Areas 
Total 


Pr 


HOOD RIVER 
JACKSON 
JOSEPHINE 
KLAMATH 


— “rh wt Oe 


Dee 
i> 


MARION 
MULTNOMAH 
TILLAMOOK 
WASHINGTON 
YAMHILL 


.646 


000 


AAs 
na 
4. 
2 


0.000 


MwaMwue 


Aw Ataw 


00_004 


sow 


O00 


500.00 


rw 


14.638.990 


was tentatively reduced to $114,639 at the budget n 


1 
] 


Nd 


Pri 


= 


MwA M we Oe ew Se wi wt 


,638.98 


pe sea 
Budget 
582 80 


350 


Dealer 


Ohare 


Subpblier s 
upph 


Share 
291.4/ 
655.43 
103.24 
550 


1,291.4 
86 2.655.43 
2.8) 
925.00 
775.00 
,128.895 
.793.955 
572.80 
24 
82 
71 


Oo 


ty 


— a ee es 


to 


—pLmNe rw db 


50.00 27 
176.00 
250.00 
.750.00 
250.00 


6.8) 
UU UU 
OO OU 


O00 00 


$57, 


yr 
a” 
J 


319.49 


ig neeting, which 


for this table $343,649. The detailed figures were not changed 


eduction had not been adjusted to the items 
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Silent Automatic, Chicago, celebrates 


? | 


090 Customers 


25th Anniversary with 


by V. M. Douglas 

Any company reaching its 25th 
anniversary makes some commo- 
tion about it and Silent Automatic 
Heating & Cooling Co., Chicago, 
is no exception. It is interesting 
to note, though, that the company 
is of the more progressive type— 
notably in recent years it has in- 
tensified its sales efforts. 

Here then is an account of Si- 
lent Automatic’s silver anniver- 
sary observance, during which 
festive time the salesmen didn’t 
ilk urning 


ym - 


gas 


forget to sell. 
live in tl 


Pet OF PEOPLE 
west portion of 


States. Many people in that sect 


M 
> O. K. Moore 
Henry 


years 


und 
Malfitano, 


ilburner mer 


these 

inager, 

the country are selling fuel 

scial con 
1 Birth 


burning equipment. And, let's face it andising de ome sp 
some of those oilburner folks have be leration, They would have 
come less enthusiastic about tl 
ucts since natural gas was piped in rst they mailed 21,89 
In the August 1956 issu: 
om & Oi HEAT there wa 
titled—**Put Dollars in their kets.” wnel f 
It was about successful sale 


invitations 


wn customers t id their 
Party. Ther 


Timken Silent 


in the 


itter 


were many 
Automatic 
had been 


irea 


employed by Silent Automat ther dealers, but they were 
ing & Cooling Co. in Chi 


of their competitors, oilburner 


ords of Silent Automatic 
Cooling Co. The 21,890 
ing comfort and good serv- 
Silent Automatic 


re 


Ee 


who should have been allies rat! enjoy 


opponents, predicted that thi is supplied by 
g their 25 ye 


sales organization would SOO! f business 
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The  silvered invitations read 
“We'd like you to help us celebrate 
We're having 


house from 9 to 9 


our 25th anniversary 
open 
from April 21st to May 4¢l 


values and extra liberal trade-in allow 


every 


Uday 
Unusual 
nces will be offered during this event 
will be refreshments, fr 
kiddies 
silver fe 


"11 


li See 


re 


gifts 
tl and 
in r 


w 


flowers eve 
birthday 
were ready at 
> silver salt and p 
ype cigarette light 
] t » those wh Se 
n the customer lists 
useful and durable. 
pan 


pany name, were 


who had not been 


As a 


salesmen and 


means of 

ther 
silvered leaves in thei 
There were explanati 

strations. Interested prosp 
taken to private offices for the signing 
of One 


lights were dimmed 


night when the 


contracts 
= > 
and a long day was drawing to a clos 


Malfitano picked up his brief 
J bs to ¢ he K 


ana 


(dase 
announced—"I have tw: 
tonight, and I’m sure they're sales.” 
During the first week 35 


contracts 


were signed, and the crowds were 11 
creasing. The final results have not 
been announced. As a matter of fact 
there are no final results, for there is 


no end to the returns of active 


hae >< 
, aggre 


sive selling. The end comes when there 
is no more effort 

This is typical of the type of selling 
efforts which for several years have 
made each year at Silent Automati 


better than the last 


July 
1958 








PART 6 OF A SERIES: MINNEAPOLIS-HONEYWELL CONTROLS 


Year-round comfort Controls 


Midwestern control Company strides forward emphasizing brand-new Ideas, Products 


by John W. Schulz 


NCANNY correctness of its 
isions and products has 
Minneapolis - Honeywell 
mpany what it is today 
of its trade education 
includes instructing 
juipment dealers, installa 
emen, etc., Minneap 


is USsINg a Hew ap 


ently, M-H 
routine methods of 
2s 


l up to re 


group made 
of the 
them, 
showed 


vies On a screen, and put 


» OO men 
akers lecture to 


il literature, 


nt demonstrator set-ups 

ugh their paces 
Now M-H has changed its educa 
mpletely. Everything 
w system is based on “A man 
learns best by doing!” 


The men 
participat 


attending a meeting must 
for instead of telling the 
men things, one sentence after the 
ther, the instructor has the men ac 


tually do things, such as design heat- 


; 


ing-cooling systems, work out needed 
ontrol arrangements, make wiring 
diagrams, etc 

The men can do these things because 
Minneapolis-Honeywell turned to the 
use of the Vu-Graph system (which 
incidentally is used widely by the 
U. S. Army) as the basis for its trade 
education projects 

Minneapolis-Honeywell executives, 
and the instructors who preside over 
these sessions have difficulty praising 
the Vu-Graph system and its results 
highly enough 

A typical declaration about the new 
educational system is, “This is the best 
thing our organization ever did in the 
direction of educating men of the 
trade!” 

As preparation for writing this ar- 
ticle, a large and amazing array of new 


M-H equipment had to be studied. 


PREPPED EE LIENS 


The Minneapolis-Honeywell Regulator Company for years has 
manufactured hundreds upon hundreds of different kinds of 
controls for year-round airconditioning systems; these controls 
are well known to oil heat experts, who install and adjust them 
as part of their routine, daily work. Even to seratch the surface, 
in discussing modern Honeywell controls for year-round com- 
fort, requires two feature articles in this FUELOIL & OIL HEAT 


series. The second article on Honeywell controls will be in the 


next issue. 


App eente tee eeeecte te tendo cle cte ee ee cle dete eee lee ee eee nde ee ee eee tee leie tte 


Many men in the oilheating indus- 
try thought, say five years ago, that the 


MHH line of heating-cooling 
had become so « 


controls 
mplete and vast that 
nothing new could be added to it 
The M-H organization, however, 
has been busy preparing itself for to- 
day's and tomorrow's greatly increased 
use of central systems which provide 
It devel- 
oped and is manufacturing new and 
surprising 


year-round airconditioning 
airconditioning controls 
Some of these provide new control per- 
formance, unheard of until recently. 
Some employ new ideas and principles 
never used before in heating-cooling. 
The best example of this complete 
newness in M-H controls is judged to 
be a Damper Actuator, made in two 
models termed M829A5 and M829A3. 
These appear in accompanying pho- 
tographs, and in Diags. 1, 2, and 3 
You may call them damper motors, if 
you prefer that name, for they are 
made to open and close dampers in 
ducts—two of them do that in Diag. 1 
The first surprise you get in study- 
ing one of these new Damper Actua 
tors lies in the fact that it is the modu- 
lating type, not the on-off type—al- 
though it is controlled or given its or- 
ders by any usual two-wire, snap-act- 
ing, heat-anticipation room thermo- 
stat, which of course is low-voltage. 
Telling this to one oldtimer, who 
thought he knew every control trick 
possible, caused him to exclaim, 
“That's the neatest trick of the year, 
and in fact of many years, if it can be 
done!” 


a 


You can understand how this re- 
markable performance is accomplished, 
if you study Diag. 2 and read the fol- 
lowing explanation which applies to it 

The bimetal helix, in Diag. 2 and in 
two of the photographs, is the muscle 
which does the work of opening and 
closing a duct damper, for this Damper 
Actuator is of the “heat motor” type 
The chances are that this helix is the 
largest and huskiest you have ever 
seen, or even imagined, for it easily 
opens and closes a damper in a duct 
as large as 12” x 24” 

Minneapolis - Honeywell provides 
everything needed to install dampers 
(to be opened and closed by its Damp- 
er Actuators) in ducts which are new 
or already installed. The parts include 
the mounting plates in Diag. 1, shafts, 
specially marked damper arms, link- 
ages, and damper blades which are felt 
edged to provide tight shut-off and 
eliminate any possibility of rattle when 
a blade edge touches the inside of a 
duct. 

You can see in Diags. 2 and 3 that 
a separate 24-volt transformer gives 
24-volt current to terminals 1 and 2 
of each Damper Actuator—when heat 
is needed in winter and therefore the 
circuit of the Actuator’s low-voltage 
room thermostat is closed. Within the 
Actuator is a highly unusual low-volt- 
age transformer, which steps down the 
input 24-volt current to one-half a 
volt, as Diag. 2 shows. When the ther- 
mostat indicates heat is needed (ther- 
mostat circuit closes in winter), this 
one-half volt current flows through the 
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Damper Actuator M829A3. Though ex- 
ceedingly slow-moving, as the article 
describes, the shaft turns in two large 
ball bearings. One can be seen here. 
Notice the uncommonly heavy wire for 
the one-half volt current that goes from 
the transformer—to and through the 
metal of the helix. 


helix, increasing its temper 
causing it to turn the shaft 
Then, in winter, the turt 
Actuator shaft (caused 
current through the helix 
sultant heating of the | 
duct damper in a layout 
shown in Diag. 1. 
Consider that on a ver 
day of the heating season 


thermostat circuit in D 


open for six hours or s 
heat from the sun. Be 
tricity has gone through t 
hours, it is not warm 


Then th 


the helix is in its “no-l 


temperature 


and therefore the duct dan 
by this shaft is closed 

Suppose that the roor 
of the other zones of tl 
tem still are “off.” But ¢ 
in Diag. 1 next are conn 
by the thermostat wh 
Actuator. Because this z 
heat, its room thermost 
“on.” 

That puts to work t 
voltage transformers. T} 
the 115-volt line-volta 
to the 24 volts of the 1 
The second 


current down to the 


circuit 


rent that flows throug 


the Actuator 
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Close-up shows the two end-switches 
and the potentiometer in the M829A3 
Damper Actuator. The movement and 
action of these caa be tested or checked 
quickly and easily, for there's no harm 
in grasping the damper arm and clos- 
ing and opening the damper with the 
helix cold or hot. 


on-off therm 


Owlrt 


After current starts fl 


lix, a half he ur 

ec by bef re 
yoes through 
degre 


the duct 


For the Actuator 


mper fully, the [ 


Minneapolis-Honeywell Panel 1835 for 
a three-zone or four-zone volume sys- 
tem which provides heating and cool- 
ing. Wired simply number-to-number and 
color-to-color to all the controls, damp- 
er motors, etc. which form the entire 
control system, such a panel practically 
does the thinking for men who must plan 
such systems, and for electricians who 
wire them. Honeywell offers a complete 
line of similar panels for the many dif- 
ferent types of heating-cooling system, 
and zone-control| systems, which rapidly 
are gaining popularity today. Wires are 
connected easily to these panels, are 
simply stripped and shoved into holes 
that have metal grips for them. 


July 
1958 








nostat “on™ time, fol- switches are wired in parallel, hence In a system having more than one 
inutes of thermostat the oilburner provides heat when any zone, the Actuator of each zone has 

1 with this cycling con zone needs it a “high” end-switch of the kind and 
duct damper only Wired to terminals 5 and 6 in Diag purpose just described. All these 

2 is a “high” end-switch. If the room switches are wired in parallel. Thus 


1 


of heating-season thermostat controlling the Actuator is if any damper threatens to open wide, 


m-thermostat “on practically screaming for more heat, its “high” end-switch closes and in- 
hundred different the Actuator shaft will turn 65 to 70 creases the plenum temperature above 
ent from the others degrees (of its total travel of 75 angu- the level at which this was being main- 
lar degrees). Then switch 5-6 in Diag tained by the action of the Outdoor 
2 will close—because the duct damper Reset Control 


wide open. The closing of Of course, an installation of the type 


vitch 5-6 shunts the switch in tl hown in Diag. 1 needs, in addition to 


Outdoor Reset Control ir ia ] the controls in this drawing. a high 


| 


The results include limit plenum con oO prevent fur 
er operation and hig emp nace overheating, a fan or blower con 
for the air leaving the furnace trol to start the forced-air blower 

The reasoning is that the Outdoor when the plenum becomes warm as the 
Reset Control, in trying to keep the result of oilburner operation, and the 
furnaces plenum temperatu it a usual primary control for the oil 


evel that latcl 1 th utdox em burner 
Damper Actuator 


> M829A5 Damper Actuat 
il to the Damper Actu 
and pt 


goes not Nave ti! terminalis 


in these tw 


portant; i 


ingee 





1 
To ZONE 1 trol set-up 
Room fame: The Outdi 
THERMOSTAT eset tind oti 
In lag. i ppears In 


FURNACE TS835A. It has one 


BOonneT ne furnace-bonnet bull 
bucB . in Diag. 1. In addition, 


bulb, which is connected by 


DAMPER 2 


tubing to the other two bulbs, which 
oy MOUNTING does not show because it is within the 
OUTDOOR —— PLATE body of the control. 
c +4 . p Be33 - The third bulb can be given heat by 
ONTROL 4 » 





an electrical resistance heater, also 





DAMPER hidden in the body of this T835A con- 
ACTUATOR 2 trol, and in Diag. 3 this heater is con- 
nected to terminals C and D. When 

DAMPER 1 this heater goes to work and increases 
ACTONTOR 2 the temperature of the third bulb, the 
furnace’s bonnet temperature obvious 


ly will be lowered—during the heat- 





ing season, of course, with the T835A 





controlling the furnace temperature, 
Diag. 1—Two new M-H Damper Actuators serve here in a two-zone volume system. 
Described in the text of the article mainly as a heating system, this could be a 
heating-cooling system. Then with its manual change-over switch set for summer cool- ture of the outdoor bulb 
ing, the system's refrigeration compressor would be started by an Actuator “high” Ec. Diese 3 
end-switch—when either of the duct dampers approaches its wide-open position. Nn ig. 


and with no change in the tempera- 
then, each of the two 
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Damper Actuators has a potentiom 
eter or small variable resistance from 





keeping the dampers farther open 


during mildly cold weather than they 


ing engineers, lies in having them move 


face and by-pass dampers to gain con 






























































terminal 7 to terminal 8 (see this in would be otherwise. It works in the stant air circulation whenever heat is 
Diag. 2). lirect f circulating additional air needed, with the temperature of th 
As the shaft of one of these Damper mildly cold days, and of more near air automatically matched to the heat 
Actuators moves from the cold-helix ly Continuous Air Circulation (CAC) ing requirements of each zon 
position towards the hot-helix position Diags 2, and 3, show these M-H Each of the three basic methods 
the resistance of the potentiometer i1 Dam Actuators used to move vol using the Actuators in a heating 
creases. type dampers of a heating system tem is easily adapted t ir-round 
As you can verify by studying Diag T] Actuators can be used in two airconditioning—to systems which pr 
3, currerit from the left-hand 24-volt tinct different other ways V vide cooling, as well as | 
transformer (near the lower left-han letail in Minneapolis Hone; Minneapolis - Honeyw pr 
corner of the diagram) flows to ter terature duced a complete line of panels whi 
minals C-D of control T835A, and thus O ther way, ingeniously worked simplify tremendously 1 vork 
to the heater in this control. But, im It to minimize equipment sts. con planning, wiring, and mpleting tl 
portant, the two potentiometers OF the sist r using but one Dan per Actua installation of all these ty r S| 
two Actuators are in series with I tor move tw luct mpers of a tems. As just one exam] ut n 
other, and are in series with the heater t 2 balancing ter Ever panying photograpl M-H Par 
in the T835A control heating s] ilist who { zoning T835. This is for either a three-zor 
The overall result, which 1 can problen sp lly in modest split r four-zone system t 
check out for yourself, is that during mes and other not of both heating and cooling. Its wiri1 
mildly cold weather the potentiometers nstruction rtair should is especially easy to f my 
modify the T835A reset action by low rm a bout this brand-new and because all connect 
ering the furnace’s plenum tempera ting development panel and tl nt t 
ture. Ww t Damper ire made letter-to-letter ber-t 
This gains the decided advantage of Actuators, well known already to heat number 
: fe 
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— TURNS SHAFT OF ZONE { 
WHEN HEAT, AA é 
(9) EN HEATED BY Ce 
ONE -HALF VOLT RSEMINEE SS SEA 8 | 
ELECTRICITY —_ — ae a eee } 7 
— a - — _ —_+ : +> +> + 
| Vv. a - 
+ > E * 
| }2 +I. {=} G 
| es —s 
a 8) 
MA 2 
0) ~ WO 
y @ Hz 
”) ee | 
- 1)(2)3 
= Yo Sy 
| 
EF 
5 ‘Bt | MB29A3 
Tessa} 
<-24 Vous —> Sat 1} 
| - 
24 Yours — > 
FROM EXTERNAL —- LOW-VOLTAGE TERMINALS 
LOW-VOLTAGE iis | THERMOSTAT —" WHICH START 
TRANSFOR eee nace OILBURNER 
ORMER ‘ I BURNE 





ii 


T835A in this diagram is the Outdoor Reset Control in Diag. 1. 
Trace the wiring here, and you easily can see that three 
resistances are in series; these are the 7-8 variable resist- 
ances in each of the M829A3 Damper Actuators, and the 
C-D heater resistance in the T835A Outdoor Reset Control. 
The two “low” end-switches are wired here to be in parallel 
with each other—closing either starts the oilburner. See 
terminals 4-6 of each Actuator, and see Diag. 2. The two 
“high” end-switches are wired here to be in parallel with 
each other—closing either shunts the switch (B-R) of the 
T835A Outdoor Reset Control, and increases the furnace's 
plenum temperature above the level at which the T835A has 
been maintaining it. 
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Diag. 2—The Actuators studied during the preparation of 
this article gave readings of one-half volt and 30 amperes 
for the secondary circuit of the highly unusual transformer 
which gives current to the bimetal helix. Circuit 4-6 closes 
soon after the helix is given current, and when the Actuator 
shaft leaves its closed-damper position. Circuit 5-6 closes 
about half an hour iater, when the helix is almost fully heated 
and therefore the damper is almost wide open. Circuit 7-8 
increases resistance as the Actuator opens the damper wider. 


Diag. 3—System wiring that goes with Diags. 1 and 2. The 


“G" and “H" at the lower left-hand corner are of the 115- 
volt line powering this control system. The contro! marked 
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Routine Maintenance of 
rotary-cup Oilburners 






Give boiler-room Equipment proper Attention to insure 
dependable oilburner Operation and minimum fuel Bills 


by Jean L. Dupuis 


oma THE oil heat show which 
was at the New York City Coli- 
seum recently, a group of commercial- 
industrial oilburner enthusiasts, in a 
burner manufacturer's booth at the 
show, started discussing burner 
troubles that never should have hap- 
pened. 

Said the design engineer employed 
by one burner manufacturer, “The 
pump-drive gears of this burner failed 
because nobody checked the oil in the 
burner’s gear-case for the five years 
the burner was in use.” 

A Canadian burner dealer said, “I 
know of plenty of instances in which 
such gears were ruined because they 
were given the wrong kind of lubri- 
cating oil.” 

Then a burner dealer from West- 
chester, N. Y. said, “A few years ago, 
I had to re-build two pump-type ro- 
tary-cup burners completely, replace 
all their main-shaft bearings and pump 
gears, because some slaphappy guys in 
a factory filled the gear cases with cup- 
grease. They might have done that to 
quiet down slightly worn bearings that 
were making a little noise. But what- 
ever the reason, they certainly wrecked 
those burners.” 

“The funny one that I heard 
about,” went on a service manager 
from Boston, “is that a big steel boiler, 
practically new, ran out of water for 
an odd reason. A steam boiler, it was 
ruined and had to be replaced. When 
this boiler was being converted from 
hand-fired coal to oil, a low-water cut- 
off was installed on it. Mistaking this 
control for an automatic water feeder, 
the building superintendent concluded 
he didn’t have to give the boiler the 
daily make-up water he'd always given 
it when he fired coal. 

“To top things off—and don’t ask 
me why this happened—the low-water 
cut-off failed to stop the burner when 


the boiler water-line dropped danger- 
ously low. So it was a case of goom-by 
steam boiler less than a week after the 
burner was installed.” 

Still another burner dealer told of 
a rotary-cup burner swinging open 
while firing—after cleaning its cup, the 
janitor had not latched it shut securely. 

A service manager related how the 
delivery of exceedingly heavy No. 6 
fueloil, in his locality, brought out the 
fact that shells of most of the under- 
the-waterline oil heaters were full of 
mud and lime. 

“I've seen the insides of water heat- 
ers,” he said, “which were not flushed 
out once in the ten years they were in 
use. Because boiler water couldn't even 
trickle through these shells, the oil 
heaters were cold, and the No. 6 oil 
that went into them came out cold.” 

How about improper attention to 
fuses and overload protection devices 
serving oilburner equipment? 

After that question was asked, every 
burner specialist in the group cited in- 
stances involving “somebody” in a 
building causing a motor to burn out— 
either by overfusing after proper fuses 
blew, or by wiring around or blocking 
an overload protector which properly 
was shutting off an overloaded motor. 

A quiet gentleman, who had not 
spoken before, tossed into this the dis- 
cussion, “A lot of ‘front fires’ are 
caused by atomizing cups choked up 
full of coke—cups not cleaned regu- 
larly, as they should be.” 

Someone who asked about this was 
told that a “front fire” means the 
burning up of quite a few gallons of 
fueloil that’s accumulated in the front 
of a boiler, or below the boiler in sec- 
ondary-air passages. 

“Yep,” another man added, “and if 
a leaky shut-off valve lets fueloil trickle 
into a boiler for hours and hours when 
the burner’s idle, on the next start-up 
you can get into a very merry front- 
fire, after the oil flame sets afire the 
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accumulated oil that’s 
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“A front fire often does 


burner and its wiring. It 
the heat to be off for a few 
ing cold weather, while the 
being taken care of. That 
in an apartment house, sch 
building, factory, or greenh 


“T say avoid front fires 


of the heating equipment, | 
lookout for the slightest sig: 
shut-off valve. And if a sl 
does start leaking the 
have it made tight right 
waiting.” 

Another man, who agr 
out that waiting had caus 
trouble for him. 

“When finally we wer 
look at this rotary-cup bur: 
plained, “it had becom« 
motor windings were 
It couldn’t run at all 
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“The man in charge 
room equipment, in this | 
ually explained to us ther 
past month or two the 


plate had been red hot wher 


. . « Routine Maintenance 


Lil¢ 


hundred dollars worth of dam 


somebody on the job, who tak 


nr 
i 
+ 
+} 
rs 
r 








1958 





which apply to one ins tion whi 
uses No. 6 fueloil. TI nstructions 
are not perfect, but t rve as 
xamp! 


I 


ting season, and tw week 


Step #1—Once a day during the 


lv in 
summer, swing open the oilburner and 
n its atomizing cup. W t the 
l ttl up using Ked in 
keros Make cert n the 
up before it becor 1 with 
rd carbon and ther fhcult 
to clean 
Never touch t t the 
ip with metal or t tomiz 
g edge is knick ven 
slightly, t atomiz t be 
replaced at cons 
Step #2—Or thout 
fail, blow down t it-off 
week Biro it 
ris ru! g,a t 
Di Ving it } X I 
Step #3—( f 
Step #4—-D 
l! If fuel 
y 
D j t 
rr [ 
trust If is 
t r y K 1 
ut how mu 
Step #5—O 
vel of lubricat 
g se. Follov 
rer’s instruct 
l 1 maint 
1 add 
Step #6—O; r, dr 
burner’s gear case, fl 
it, and add oil properly ( Step #5) 
Step #7—Check tl ppearan 
the oil flame in th 
r more often. In judging the fl 
size and quality, go by t instructi 
given you by experts from the burt 
service organization, or from the fuel 
oil supplier. Try to make certain tl 
never does smoke come from the chim 
ney. 
Step #8—Thce heating surfaces 


he boiler must be cleaned before they 


become dirty to the degree that fuel 


1s wasted 
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ain and follow good 
and how often, 
mudlegs of the boil- 
icket of the under 
eloil heater 
Step #10 — With help from the 
rt to adjust and service 
1ipment, mark all fuse 
ers showing the prop 
fuses used. If a fuse 
n to replace it with 
er type and capacity 
Become familiar with 
ys given by every ther 
pressure gage in the 
rn the proper setting 
ntrol, and make 
r the control. Learn 
u can safely adjust 
t for different seasons 
nditions—and learn 
u should not touch 
vall for expert service 
equipment breaks 
unnot put it back into 
If the equipment’s 
is unusual in a way that 
slightly hazardous, call 
ervice. Turn off equip 
Ip arrives, if you are of 
ts operation may be even 
ght zardous 
Step #13—Twice a year without 
1 service expert check over 
all th juipment in the boiler room 
He should adjust for maximum fuel 
non sing combustion-testing in 
struments. He should check all con 
trols, particularly those which have to 
jo with safety 
Step #14—Keep all boiler-room 
ipment clean by wiping it off with 
nce a week or so. Paint equip- 
n necessary to keep it look 
ng bright and attractive 
Step #15—In addition to taking 
per lubrication of the oil- 
r, lubricate regularly and 


ry other motor in the boil- 


going 15 steps, prepared for 
om, contain ideas which 

to others, of course. The 
rge of boiler-room equip- 

1 be given, in addition to 
ructions, maintenance instruc- 
red for him by the manu 

f the equipment in the boil- 


“Tve handled the ENTERPRISE line for 12 years. 
They’re still the best burner buy!” 


Says Al Wilcox, Enterprise Burner Distributor, Seattle, Wash. 


Mr. Wilcox and the two Size K-3 Enterprise Oil 
Burners installed at Asa Mercer Jr. High School, Seattle 


Engineers, Contractors, Users—all agree: 
“Everyone Benefits When It’s an Enterprise!” 


“As a long-time Enterprise dealer,’ your best buy is an Enterprise. Get 
Mr. Wilcox writes, “I know the ad- all the facts, today! 
vantages to all concerned of installing 


the best oil burner made — an Enter- HORIZONTAL ROTARY OIL BURNERS, 


ae & COMBINATION OIL & GAS BURNERS 
Engineers and contractors benefit 


because Enterprise delivers high per- 
formance so uniform that burners are 
frequently specified as ‘Enterprise or 
equal.’ 

“Users benefit from operating effi- 
ciency and economy beyond their ex- 
pectations — year after year and with 
minimum servicing needs. 

“And by supplying the top quality 
burner all groups want, the dealer 
benefits—through satisfied customers, 
little servicing, and excellent relations 
with the Enterprise factory people.” 

You're bound to agree with Mr. 
Wilcox, too. Just check the complete 
range of Enterprise Burner sizes 
shown here. If your specifications fit, 
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Meet the new U.L. requirements with the most complete 
line of flame safeguards in the industry — 


Honeywell Electronic 
Flame Safeguards 


— with exclusive Safety Start* 








New U. L. requirements mean you can no longer use stack 
relays on commercial burners over seven-gallon size. And to 
a meet new J. L. requirements, Honeywell now offers you the 
SAFETY START provides an most complete line of Electronic Combustion Controls—with 
exclusive Safety Start. 

° When you choose from the Honeywell line, you have a 
automatic self-check after me oe 
complete choice—for the Honeywell line contains all types of 
controls for every possible combination. 


any power interruption — 





© You have a choice of flame detection 
n a. Y ld A al 4 f f } } ure r equencing. 
before burner is restarted. © Manual or automatic starting. 
Only Honeywell offers 0 Fast det ind response. 
o Be f allatios 
e el 
this safety feature. 

Get further information by calling your local Honeywell office 
s lis your phone book. Or write to Honeywell. 

Dept. FH 1, Minneapolis 8, Minnesota 








Go All-Honeywell—and profit 
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Choose from a variety of Protectorelays*—for any 
type of gas or oil burner 


er what your needs, there’s a Honeywell Protectorelay 
! Above you see one of several Honeywell elec- 
iys—the famous RA890. It has exclusive Safety 
S rile 


vailable with two response timings, two safety 
ngs and with or without alarm contacts. 


Choose from a wide selection of flame H 3 ll 
sensing devices Hy) Tin ‘ 
wt i Coitrol 


of flame sensing means—rods, photo cells or lead 
ells. There’s a Honeywell flame sensing device that 
nstant response with the particular type of relay you 

Get a complete list of Honeywell Protectorelays 
sensors by calling your local Honeywell office. Or 


Honeywell, Dept. FH-7-124, Minneapolis 8, Minnesota 


* Trademark 
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These pumps have been in service 
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or booster pumping of heavy oil. K P W B=. Lock NY 
Slow speed operation reduces . : ertinent to Mm ; 
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‘ ‘ . - L ’ : 4 Case figure me 
Protect your fuel oil pumps with “ ee 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


" Protection 
for 
Oil Burners 
_ 
industrial 
Ovens 
7 
Power 
Gas Burners 


WHAT IT DOES 


The Dewey Safety Air-Flow Switch protects against 
opening of fuel valve until fan is up to 

Insures purging of furnace before fuel valve opens. Closes 
fuel valve if fan slows up or stops. Flashes danger signal 
if fan or fuel stops. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 
Thousands sold. Factory Mutual and Underwriters 
Laboratories Approved. Standard equipment on leading 
products. Write for prices and literature. 


DEWEY GAS FURNACE CO. 
100 E. Baltimore Detroit 2, Mich. 


CDOPAY sarety aRFLOW SWITCH 


FREE 


CIRCULAR 








Here's An Expert— 


THE COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Computing boiler load 


Selecting burner size 


Combustion volume 
Boiler types 


Firebox construction 


Water tube boilers 
Selection of burner 
+. 


ONLY $2.00 A COPY! And other valuable information 





Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
e “Design of the Industrial Installation.” 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 








eloil 


FOR LIGt NATION BUR? 


sald Tackle a ‘a You ‘ll find THE 
burner for most 
applications 














Save countless man hours looking for the right 
burner to fit a particular application. Power- 
Flame offers you a complete range of models and 
sizes in light oil and gas combination gun type 
burners. Every Power-Flame model has been de- 
signed and tested to reduce installation and main- 
tenance costs, and provide economical, efficient 
heating. 


Combi-matic, 
Dual Fuel 
Gas-Oil Burners 


With these out- 
standing features: 


@ Completely factory assembied 
and wired 

@ Balanced combustion on both fuels 

@ Automatic air change for each fuel 

@ Each fuel has its own ignition system 

@ Manual or automatic changeover. 

Six models for gas and light oil, 

FGO in capacities to 3,500,000 BTU. 


Listed by 
Underwriters’ 
Laboratories, 


* —— > Inc. 
= 
{ee 


Combi-matic, 


Dual Fuel 
Gas-Gas 
Burners 


BFGG — For ait gasses and Lique- 
fied Petroleum. A complete line from 
450,000 to 20,000,000 BTU. The BFGG 
Series incorporates many of the product 


Listed by features of the famous FGO Series. 


Underwriters’ Laboratories, Inc. 


Write today for complete literature, information 
and specifications on POWER-FLAME’S Combi- 
Matic dual fuel burners. Also get the facts about 
THORO-MIX gas burners and POWER-FLAME 
gun type and spread type burners, 


6086060046 


Power Flame 


1203 MAIN ST. 


ivision, Inc. Jananoviaw. MO. 
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Draft Inducers 


FIRST IN SALES IN NORTH AMERICA BECAUSE: 


Wing 
















EASY TO INSTALL AXIAL FLOW FAN RUGGED 
Three inlet openings ond All welded steel fan wheel of CONSTRUCTION 
interchangeable mounting fee! meet airfoil design and non-overloading, Wing Draft inducers are 
any installation requirement. Inducer may low horsepower characteristics sturdily and compactly 
be mounted for either horizontol, permit maximum, unrestricted gas constructed for long, 
vertical or angular discharge, and flow of natural droft. trouble-free life. 

can serve one or more boilers. 








EXPLODED VIEW 


showing inner assembly 
partially withdrawn. 














Discharge end of Inducer 
showing optional barometric damper. 


- . , . 











Cost Less 
than smokestacks. 


Cost Less 

by eliminating 
high stack mainte- 
nance costs. 


EASY TO SERVICE 
Entire fon and inner 
bearine assembly is easily 
withdrawn from the 

casing —out of the hot 

gas stream—when desired. 


Cut fuel costs and improve boiler operation 
by always providing the correct draft for complete, 
economical, safe, and smoke-free combustion. 


Improve appearance. 
Eliminate tall, ugly stacks. Low stub stacks harmo- 
nize best with modern architecture. 


NO LUBRICATION NEEDED QUIET 

Sealed type bearings require no OPERATION 
lubrication. Unique Wing design draws ideally suited 
cooling air through insulated shaft for use in 

tube protecting bearings from five gas schools, churches, 
temperatures, even as high as 750°F. hospitals, etc. 


TROUBLE-FREE DRIVE 

V-belt drive eliminates the need for 

field alignment. Belt tension is automatically 
maintained by a spring-loaded base. 


PRECISE DRAFT CONTROL 

Fan speeds ore adjustable with either 
variable speed motors or with adjustable pitch 
sheaves and constant speed motors. 

Turbine drive also available. 


PROVED DEPENDABILITY 


Thousands of successful installations. 
Stondard with most boiler manufacturers. 


For detailed 
information on 
how Wing Draft 
Inducers can give 
you lowered 
installed costs, 
lower fuel costs, 
and reliable 
operation, write for 


L. J.Winge Mfe. Co. 


DIVISION OF AERO SUPPLY MFG. CO. INC. 


140 VREELAND MILLS ROAD, LINDEN, NEW JERSEY 
FACTORIES: LINDEN. N. J. ANO MONTREAL. CANADA 


OTHER WING PROOUCTS: Unit Heaters, Fresh Air Supply Heaters, Fans, Turbine and Motor Blowers, Auxiliary Turbines. 





New miv-west 


Assures Instant Light-Off 








GAS-ELECTRIC PILOT 


for Commercial-Industrial Oilburners 























ADVANTAGES: ae 
IGNITION TRANSFORMER Z BOILER FRONT PLATE @ Forced draft blower drives pilot flame coke 
el g directly into burner oil mist. 
E ELECTRODE @ Pilot flame unaffected by variance of gas 
; ‘ GAS INLET pressure 
mA A j @ Excellent flame retention resists air turbu 
HIGH TENSION WIRE / a lence within boiler 
mower 24 c @ Simple to install in existing or new in 
“es \ e COPPER TUBING , 
it \ stallation 
& gi} °3 =! 
= | J-AL_Wos 
ens COCK puntnogs 2°PoUnNOW® VALVE MID-WEST HEAT SERVICE INC. 
REGULATOR é : 
3336 Franklin Bivd. Chicago 24, Ill. 
hour. Therefore multiply the 7,8 ly icet 
240 and obtain 1,872,000 Btu per hour I give trouble. H COMMERCIAL & 
as the equivalent of the radiation load te installation ha ntrol equiy : : 
de equivalent of the redition 2 2 INDUSTRIAL 2 
ivide that number I 93,4/), I nt that will turn off t burner 1 a . . — 
: a 
cause one boiler horsepower 1 jual nds if t ver-fir raft Db =, ———— 
to 33,475 Btu per hour. You 
horsepower as the equivalent 7 r iti he I 
square feet of direct radiation Y ] S N ¢ é Te 
must add a piping and | N 
ance to the 56 horsepow 
the size boiler needed. If 
ance matches the character A. A 
particular installat ti N 
(30% of 56) to the J¢ N 
sult in your installing g 
or in round numbers fr 
x N 
1) lariat she 
Q. Noticing th 
popularity of draft 
duced draft jans r 
mercial-industrial instal nd 
one question to ask ab Vv ( iton The ler nt 
happens on a big inst N N 
from 35 to 150 gallon 
when the motor 
sticks a bearing and st l t t N ¢ I 
Juse! N 
E. F. O., Portl T I put mor 
A. Field che ul T is N 





Are you |SURE 











4 WHITTY Induced Draft 
fans are built in 20 Sizes 
for Commercial Indus- 
trial Installations. 


WHITTY 


COMPANY INC. 
" 86 Western Ave., Boston 34, Mass. 
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when you choose 
an Induced Draft Fan? 
if you're not always | CERTAIN! 





send for the 
WHITTY TIME SAVER 


—helps you choose the cor- 
rect induced draft fan for 400 
models of commercial-indus- 
trial boilers — includes much 
helpful engineering data. 
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PetroMiser 20 additive 
increased my 
gallonage from 


5 to 6 million in 
one year !” 


Same 


(name upon request) 


8 


| million more gallons can give you—$10,000 net profit on increased gallonage plus $22,100 additional net profit on service dept. economies. 


NO COSTLY DEHYDRATORS, NO COSTLY GIMMICKS, NO HIDDEN EXTRAS! 
PetroMiser 20, Stewart-Hall’s new, market-tested, technically perfect catalytic 
additive, will revolutionize your fuel oil business in a single season! This is 
no idle boast but a realistic statement of fact backed by conclusive two-year 





test results. Figure your own PetroMiser profit advance ...ask for the free 


franchises are still available. Wire, phone or mail coupon today! 


PETRO ISER 20 PetroMiser profit analysis work sheet. Act now while exclusive, protected 
Coltly 


ADDITIVE 








“from fuel oil to * PetroMiser 20 Reduces Soot Deposits by 93%! 
; - * Offers Exclusive ‘Show-Them-Ship’ Merchandising! 
liquid gold”’ ‘di 
* Free mats, publicity, brochures, sales presentations, etc. 


* Eliminates sludge — prevents soot — stops fuel 
tank corrosion — reduces fuel oil odors — helps 
clarify your fuel. 


Unique ‘Demonstrator Injector’ 
Sells 4 Out Of 5 Prospects! 


PetroMiser 20 is the only pre-treatment additive 





that lets your salesmen demonstrate instant proof 
of savings in prospect’s own furnace! Nails the sale 


. | ' 
in seconds. 





pace-setting pioneer 
STEWART-HALL CHEMICAL CORP. in fuel oil pre-treatment 


oilheat, 


ee ee ee 


Stewart-Hall Chemical Corp 
Fleetwood, Mount Vernon, N. Y 


Yes, | am certainly interested in building business 
with new PetroMiser 20 and the exclusive Demon- 
strator Injector pian 


(0 Please rush more detailed information plus 
PetroMiser profit analysis work sheet 


i 

i 

i 

1 

1 

| Send complete program cost. Base your figuring 

1 on our pre-treating gallons of #2 fuel 
oil the first year. We have fuel oil 

i accounts and cover the following area 

i 

i 

4 

i 

i 


name 
company 
address 


city zone state 


Lea esa aeeeaaenaaeaw 
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OHI Directors 


(Begins on page 42) 


was $70,000. This included the sale of R 
printed matter, films, 
dues of just under $24,001 fan 
“Housewarming ) 


Party” has now been sho 


The Institute film, 


vision in 47 cities. 


Frank R. Brophy, pul 


An 


this in fut 


Baltimore attempt will be 


double ure but it 


on a montl nth basis 


elected 
1, t ld 


Loizeaux, the newly 
Divisior 1 
w member chapter, the I 
Heat Assn 


na D laware 


and member ribution hairma 
Maryland 

He also proposed 
ng in Eng 


All of 


thre 


man, told the group tha 


spent in the fiscal year « 


nm 


general public relations work 


Robert Myers of Mahool-M 

















WAYNE |ROTARY PUMPS 


GREATER 
CAPACITY 


QUIET 
OPERATION 

LONGER LIFE 

EASIER 
INSTALLATION 


In bulk plants . . . on trucks Wayne Rotary Pumps have proved 
their unsurpassed qualities to stand up and take it. They are 
ruggedly built with radial thrust bearings and rigid base to 
prevent distortion or misalignment. Special bearing seals keep out 
dirt. Exclusive Wayne rolling gear tooth design assures greater 
capacity, higher speed and more compact size 

You can get a Wayne Rotary Pump to fit every pumping need 
—capacities from 35 to 300 GPM for pumping volatiles to 
asphalts. Write for selection chart and application handbook to 
The Wayne Pump Company, Division of Symington Wayne Corp., 
Salisbury, Maryland, Fort Wayne, Indiana, Toronto, Canada. 
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When you join the Metropolitan family, all of its facili- 
ties become a part of your service organization. In the 
New York Metropolitan area alone, there are 17 mod- 
ern terminal plants, conveniently located to help you 
serve your customers promptly and economically. 


Met-Pet assures you of dependable supply and 
unvarying quality. A phone call will bring a represen- 
tative to see you. 





“A MAJOR INDEPENDENT" Wholesale Only 








ITAN PETROLEUM 


CORPORATION 


Executive Office: 514 Kinderkamack Road, Oradell, N. J. 
MUrray Hill 2-O667 
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. . « « OHI Directors 


tinued by pointing out the 
of profitable operations at ev 
of the industry 
Manufacturers, he 
have not had the 
enough for their equipment 
possible essential researcl 
promotion efforts t 
equipment and sell it 
Resek, however, emp! 
portance of meeting gas 
with advertising and merc! 
programs and remarked tl 


industry is installing « 


OHI Show Crowds Amazed! 
THERM-OVAL TUBE 


PACKAGED BOILER UNIT hay sso 
Technical Symp 
(1958), E. W. Cole, T 


COMPETITIVELY — 
PRICED Insurance Trust 


re Wolf ret 
BUILT TO Pay hes ema 
PERFORM ing the reasor 
ll the insuran 
Insurance C 
PACKAGE Includes: when the new plan st 


3,224 lives 
Boiler, Built-in Combustion Cham- 


ber, 3 G.P.M. Coil, Jacket & Ther- 
mo-Altimeter, Burner, Nozzle, Pri- 
mary Control, Thermostat, and 
3-Way Aaquastat Relay, Circulating 
Pump, Flo Control Valve, A.S.M.E. 
Relief Valve, and Draft Regulator. 


ASME CONSTRUCTION AND ASME a teh oomae 
LABEL. —_ 385 i} i . ns t 
FLUSH AND EXTENDED JACKETS. ; in estimated vaiu 


Crated, Wired, > 
and Assembled. 
Ready to Go! 


Write us—you'll be 
Glad you did! 


V. & E. PRODUCTS INC. 


SCHUYLKILL HAVEN, PENNA. 











NEW THRUSH DUAL CONTROL UNIT 


Automatic Automatic 
Filling Valve Relief Valve 


Built-in Check 


! 


= Le cove + 

Strainer x | 

Removable 4 £ lA 
For Cleaning ‘ VA! / lM, * 


Bronze and Cast ron—'4” and %" Sizes greater capacity 


does FOUR jobs for 





Sette. tbot Uatecttloaut/ 


LOW COST... EASY TO INSTALL 


THRUSH PRESSURE 
TANK 


Now THE time-tested Thrush Dual Control Unit has been “nN 7 Thrush Dual 
improved four ways! 1. Increased differential and larger water- Control Unit 
ways give it greater capacity, more dependable operation. 2. New 
diaphragms of special composition with greater flexibility assure 
faster filling of the system and greater resistance to excessive heat 
or pressure. 3. The Automatic Filling Valve seat is easily remov- 
able without taking the valve out of the line. 4. Built-in Check 
prevents loss of water from system if supply pressure fails. 

For the simplest low cost forced circulating Hot Water Heat- 
ing System ... use a Thrush Dual Control Unit. It improves 
operation and protects the system four ways. 


See your wholesaler for more information 


or write Department C-7 today! THRUSH DUAL CONTROL SYSTEM 


When used with the Thrush Water 
Circulator and Thrush Pressure Tank 


T +4 RU % - as shown in the diagram above, the 
. q Dual Control Unit provides a simple, 
| & COMPANY . . 


low cost, yet highly efficient forced 


PERU, INDIANA circulating system. 






































Product Trends il t iry tuDes to heat sensitive bulbs. 
(Begins on page 44) ftected by boiler-water temperature 
New also for General Controls is an 


General Controls had a new prod ndoor-outdoor temperature control 


uct to introduce at the Coliseum oil stem designed primarily for homes. 
heat show— its R-96 boiler-control sys The control that is installed outdoors 
tem. One panel includes an oilburner s the best-looking device of its kind 
primary control (but the stack control that’s ever been made. Termed the 
connected to this is separate), a cir “Thermoramic,” it is round—just as 
culator relay, a low-limit boiler-tem round as any round room thermostat 
perature control, a high-limit boiler but much larger—and to put the icing 
temperature control, a low-voltage on the cake General Controls provided 
transformer, and a junction box. The this with a beautiful outdoor-tempera 
two limit controls are connected by ture thermometer 


Why Zone? 


Zoning means fuel-saving! This excellent sales tool offers you a 
quality feature that assures good profits when you explain the 
customer benefits. A heating plant uses its full capacity only about 
5% of the time. Without zoning, more heat is produced than is 
needed. Zoning permits you to offset the influences of sun, wind, 
and shade, by stabilizing the heating throughout the entire house. 


Why Zone Control Valves? 


They permit multiple zones to be installed with only one circu- 
lator, one relay, and one transformer. With zone control valves, 
and additional thermostats, you can op- 
erate up to nine zones with a forced hot 
water system. Using zone control valves, 
you can save up to $80 on each zone you 
install 


Why is MOTO-VALV 
Your Best Choice? 


MOTO-VALV operates at 125 Ibs. water, 
15 lbs. steam pressure. A specially-de- 
signed washer assures positive seating in 
presence of abrasives, foreign matter, and 
high-temperature water or steam. Totally 
enclosed switches prevent arcing or con- 
tact failure under unusually dusty or 
humid conditions. Models available for 
residential, commercial, and industrial 
applications 


GUARANTEED UNCONDITIONALLY FOR TWO YEARS! 





Available Through Your Wholesaler 


Want help with your zoning problems? Write us, we'll advise you 
quickly about your individual problem jobs. 


LEBANON TOOL COMPANY, INC. 


300 North Seventh Avenue, Lebanon, Penna. LEbanon 3-0360 





74 


July 
1958 


Weil-McLain Company announced, 
at the Coliseum, a new line of cast 
iron boilers—in eight sizes with the 
smallest rated for firing at 4.30 gph, 
and the largest for 9.80 gph. One im 
portant feature is the “self-regulating 

1.” As eacl 


section has its own individual uptakes 


turn-around flue-gas trav: 





through which the products of com 
bustion leave the boiler’s combustion 
space, the travel of red-hot gases out 
of the firebox is identical, and correct 
for high efficiencies, in all the boilers 
of the series—in shortest boilers hav 
ing few cast-iron sections, and in long 
est boilers having many sections 
Something really new under the sun 
appeared at the Coliseum in the form 
f the Ro-An Heat Reclaimer, 
smokepipe economizer that bears the 
label of the Underwriters’ Laborat 
ries. The story is that hot es, leay 


gy a furnace or boiler at an undesir 
bly high stack tur f sa 
7 F. to 1, F und 
rmidable stack of t mok 
pi mizer. I 1 
ture of the installat 
ral hundred 
brought down t 4 F.T 
om al f 
t K temperatur r 
gy f ntrifug f r. Base 
ment air, handk t X 
raised in temperatur f 
F. by the smokepiy zer, g 
through ducts to u r 
built rooms which 1 1 heat 
This economizer is unique in having 
1 motor-driven cleaning plate that 
keeps moving, wiping any soot fron 
the tubes, while the oilburner runs 


The oil heat show at the New York 


Coliseum gave Penn Controls. Inc. the 


pportunity to explain all the featur 


ft its new Series 680-685 oilburner 








primary controls, which are stack 
mounted and made in models for con 
stant or intermittent ignition 
These Penn primar ntrols ar 

pecially easy to wire, because they hav 
an extra ground terminal. Two ter 
minal screws, each marked N 2 
eliminate the need to splice ground 


wires or provide an extra junction box 
and ward off tlie temptation of cre 

ating an NEC “violation” by using on¢ 

terminal screw for two wires 


Unusually compact, these stack con 











7,000,000 GALLONS PUMPED 


with perfect service record! 





Four Marlow Pumps Perform Efficiently With No Down Time 


Complet: 1 in December, 1955, the 
Tull Oil Company’s bulk plant in Char- 
lotte, N.C., owned by C. W. Tull, 
handles regular and premium gasoline, 
kerosene and #2 fuel oil. Mr. Tull, who 
is also a gasoline retailer, uses four, 

ng, Marlow 20 EVP, vertical, 
ning pumps to supply his load- 
2 300,000 gallon a month 


S t-nriry 
elf-prit 
ing racks 


volume 

These same versatile, long-lasting 
Marlow tl it are 
Tull’s 
trucks 


used for loading 

retail-delivery fuel oil 
also used to pump from 
into the above-ground stor- 
age tanks. Even though the pumps are 
installed out in the open, where they 
are subjected to all kinds of weather, 
these Marlows have handled more 
than 7,000,000 gallons since they were 


transport 


installed. C. W. Tull is so well satisfied 
with these pumps that he has said “if I 
enlarge my facilities, and I expect to 
some day, I will specify Marlow 
Pumps.” 


Specify Marlow pumps on your next 
petroleum pump job and you'll be sat- 
isfied with their efficient performance 


too! 


Write today for your free copy of 
Bulletin PM-06 and the name of your 
nearby Marlow dealer. 


DIVISION OF 


The flow-through design of the Marlow 20 EVP 
vertical pumps, that were used by Tull Oil Com- 
pany for loading and unloading, simplified 
piping problems. 


BELL & GOSSETT 


MIDLAND PARK, NEW JERSEY 


MORTON GROVE, ILLINOIS * 


Say 


LONGVIEW, TEXAS 





. . « « Product Trends 


; trols fit easily into small sp: heir 

Th B ! heat-sensitive smokepiy lement was 

Only EW ER-Tl TE Quick Colilling: Pay ap orl ae : 
can make all these claims 


ver for the smok pit 


f smok« 


labels “open” and losed 
Senester quailty f uo be set quickly by finger-tiy 
—precision machined 4 3 ; a hei aa 
i sm pipe 
Uniform wall thickness 


x ii Intermittent-ignition 
—no weak spots al om he ¢ 
t eatures « ut 
Extra heavy reinforcing rim = - &£ 1 timed purg 
Larger diameter cam ears 
for longer service life 


Extra <= ol 


Hi-Strength Stainless } 
forged Steel pins am 
handles Nek 

—greater 

economy 


—greater x 
safety and 
longer 
service 
Uniform heavy wall thickness 
—no weak spots 


Recess retains gasket Superior quality 
in coupler and assures —precision machined 
proper placement —accurate tolerances 
EVER -TITE COUPLING CO. INC., 254 WEST 54th STREET, NEW YORK 19 


Viking 
Truck 


Mounting 
Pumps... 


For: 56 


@ fast. positive se 


@ low speed. lor 
@ for 


r 


9 
connectior wer take-off w 
creoser 


rugged. 2-moving-part constructior 


revoivable casing for t 


integral thrust bearing 


andy port iocation 


= 

& 
& 
e compiete capocity r 


(( per minute 


either extra long packing box or mechanical seal 


safety valve on pump head 


ange of 35 to 300 gallons 


For complete information, ask for catalog Gee 


_*VIKING PUMP COMPANY 
Cedar Falls, lowa. US.A 


mounted 1 


hp. Also new in 
In Canada, its "“ROTO-KING" pumps small Model 400A f 


Offices and Distributors in Principal Cities systems of up to 9 


See Your Classified Telephone Directory 


July 
1958 








In Neptune Remote Control System, control 


valve at rack opens automatically when ticket is at Metropolitan Petroleum’s new Bronx Bulk Plant eee 


“printed in.” 
Register at rack is accurately synchronized with 


ficket-printing register in office. These Red Sool with Red Seal Remote Control Metering 
meters are 18 years old, still highly accurate. 
Smooth, fast flow of dealers’ trucks through 12 loading bays is 
handled by one man in this modern, automatic bulk plant. Aided by 
Neptune Remote Control Meters, the dispatcher stays inside the 
office, with complete control over every delivery. 

The 12 registers in the office are accurately synchronized with the 
rack meters. When a truck rolls into a bay, the dispatcher “prints in” 
a ticket in the proper office register. This automatically opens a 
Neptune control valve at that bay. No product can be drawn until 
this is done. The action of “printing out” the ticket closes the valve 
again. On his way out, the driver stops at the office just long enough 
to sign the ticket. 

There’s more to this story: All of these Red Seals were salvaged 
from Metropolitan’s old plant and are up to 18 years old. Instead 
of wearing out, they have mellowed into a condition of extremely 
stable accuracy. Now part of a system as modern as tomorrow, 
they’re good for decades more of accurate, dependable service. 


NEPTUNE METER COMPANY 
19 WEST 50TH STREET * NEW YORK 20, N. Y. 











Wide-open run-ways speed traffic. 12 light-fuel eS a 
bays are at this end; 16 bunker bays are at far 
. . BRANCH OFFICES IN PRINCIPAL CITIES 
end. In background is tanker unloading at “ 
terminal. 





\ NOW! comaine 


\ DOMESTIC HOT WATER 
AND 
WARM AIR HEAT 


IN ONE FURNACE 


CONVERTIBLE! 


may be installed as forced 
warm air furnace only with 
domestic hot added 
later, if desired 


aA sl 


WYVPAUTE RAUL 


COMBINATION FURNACE 


water 














eeseee WRITE FOR & 


ac DETAILS ‘ aA 
tM OF DEALER Vv 
FRANCHISE %&™ 


ARRANGEMENT ae 


METROPAC INDUSTRIES, INC. 


EVERETT 49, MASSACHUSETTS 


PRODUCT 


Please send me details about your dealer franchise 
arrangement and about your complete line of METROPAC 
Automatic Heating Equipment. 


Name 








Company 
Address 


City Zone —— State 
“Constant Research for Tomorrow” 








78 


New Prod: ucts 


Watts new low cost tempering Valve 
has ‘irresistible force’ Thermostat 


low st temy 


irresistible f 


idjustable ( 


ide by: Watts Regulator 
ence Mass 


Uehling Tank-O-Meters measure 
tank Levels from remote Sites 


UEHLING Tank-O-Meters are gauges for measuring liqui 
ls and tank contents from any distance. Tank may be 
elevated, open, closed, vented or under pressure 
ucuum. They 
lled to measure other depths such as tide 
wells, ballast tanks, etc 
Tank-O-Meters may be calibrated in inches or 


if 
unds or tons, gallons, barrels. drums or cubic feet. TI 


are usable with any liquid and may b 


waters 


eet 
ere 
) standard models, including those with hand pumy 

Uehling Instrument Co.. 486 Getty Ave 


LJ 


Tankit announces service Kit 
for Magnepatch Seal for Tanks 


\ kIT for Magnepatch, magnetic seal for leaky oil tanks 
has been announced by Tankit. It contains three neoprene 
replacement seals, plus a tube of special cement, making 
it possible to replace seals and increase the life of Magne 
patch. Available at a dealer's price of $1 
Made by: Tankit Co., Inc., 560 Belmont Ave., Newark, 

N. J 

July 
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maintained for over 30 years by . . 
industry to meet its progressing 
t through the development 
ds and techniques. 


rformance, accuracy, 


why Service 
..-Monard 














COMBUSTION HEADS: 

G-81-C Head is os easy to install 
as an ordinary Air Cone and Stabi- 
lizer. Produces high CO, with no 
“adjustments” to get out of order. 
For 3%” or 4” |. D. Air Tubes. 


MANUFACTURING WORKS, Inc. CONVENTIONAL: 


2503 E. ONTARIO ST., PHILADELPHIA 34, PA. Getet Cone Gage end four Sindo 





Stabilizers for ordinary Air Tube re- 
placement from 34%” to 8” |. D. Also 
special “Anti-Pulsation” equipment. 


Also available: Flame Mirrors,“24" and 
“48° Nozzle Boxes, Nozzle Wrenches, etc. 


eloil 








A 
0>\ EPH punch ends 


slow, messy fuel oil delivery 


1 This | 
type valve 
fuel flow 
pressures 
effortless! 
without chatter 
compact 
livers high capacity { 
delivery. The Buckeye 
valve construction el 
“liquid pockets alter 
has been closed, reducir 
sive dripping. The N« 
also available with internal che 
Constructed of lightweight alun 
No. 9361 valve is easy to operates 
maintain. The entire valve 
guard, and inside seal is rer 
out the use of special to ( 
Available in 14%,” to 1% 


2 The Buckeye No. 8702F sv 
exclusive “O” ring seal and n 
ings, extends the service life 

hose. No more kinks, twist, or 
tensions on hose. The Bucke 

lows the hose and valve to tur: 
ently. Manufactured for 1'/4,"” and 


Complete details are available in the new Bu 
For your FREE copy \ 


e Catalog 


BUCKEYE IRON & BRASS WORKS, Dept 
Box 883, Dayton, Ohio 


Send me Buckeye’s Free catalog for details on the 
No. 9361 Valve and the No. 8702F swivel 


NAME——__ 


ADDRESS _—__ 


CITY. 


BUCKEYE IRON & BRASS WORKS, Dayton, Ohio 
Valves and Fittings for The Oil Industry 


New Products 


Fitzgibbons Scotch type Boilers 
available in 16 different Sizes 


1 model 


It ci 


Stewart-Warner adds free standing 
and horizontal Airconditioners 


VARNER 


Three Sizes of Petro water Heaters 
recover up to 270 Gallons per Hour 























ROUTE YOUR ACCOUNTING TOWARD MORE CUSTOMERS, BIGGER PROFITS 


With Burroughs Sensimatic accounting 
at work on your degree- 
day accounting, you'll soon be able 
to add new fuel customers—and do it 
without adding more trucks! 


machines 


Yes, accurate, up-to-the-minute 
reserve-gallon data figured by Sensi- 
matic accounting will allow more 
gallons per stop—more productive 
truck routing. 


The reason? Speed, simplicity, accu- 
racy. Sensimatic accounting takes a 
mere shadow of the old-fashioned 
manual-method time. Moreover, most 
accounting decisions will be made 
automatically by the machine itself. 
Your employees can master its oper- 
ation after a very short training 
period. Sensimatic accounting keeps 
your degree-day information up to 


Burroughs 


date all the time—with never a chance 
of the embarrassing miscalculation 
that can cost you an emergency call 
(or a customer!). 


Let our representative show you how 
your operation can benefit from 
accounting done the Sensimatic way. 
Call him now, or write to Burroughs 
Corporation, Burroughs Division, 
Detroit 32, Michigan. 


Corporation 


“NEW DIMENSIONS / in electronics and data processing systems” 


Burroughs and Sensimatic are T M's. 





x | WALKER 


SHUR - FLO 


HZ? ~ 


THE INSIDE STORY OF ‘I don't fuss and fret with uncertain draft anymore 

SHUR-FLO EFFICIENCY Sy since Walker brought out this low-priced draft in- 

© Hi Volume Self-Feathering Fan ducer-teguiater combination. Now, | install Walker 

inducers on all my jobs. That puts me way out 

a Ctates (Mo sent ahead, because with good draft | know every job 
+o) © Stainiess Steet Shaft, will be exactly right from the start.” 


scm | Moot Efficient 
Draft Sy stem 





@ Extra rigid 
mountings. 
. @ Extra heavy 


amy = | Ever Made" 


Say Heating Contractors, 
Architects, Home Owners 


\- 
% f @ Silicone oiled bearings 
x a 








Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 
installation because it’s the SUREST DRAFT SYSTEM 
ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 
just install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 
air. Building and home owners like the Shur-Flo 
because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 
quickly at any angle—vertically, horizontally, or at a pitch 
—and virtually eliminates costly callbacks and corrections. 


There’s a Walker Draft Control scientifically designed to meet every 
draft problem regardless of fuel. 28,000,000 in use prove efficiency. 
The standard of performance | for the industry. 


a 
“ | | 
&, i 

| } 


| 

ROYAL PURPLE JUNIOR LINE | DOUBLE SWING | 

for smaller central; central heating | for gas fired | 
heating plants | budget control equipment 





d 


VENTURI CAP 
or heating 
and ventilating 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 1750 Penn St., St. Joseph, Mo. 
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. New Products 


Carlin oilfired hot water Heaters 


have glass lined or copper Tanks 


CARLIN’S line of oilfired hot water heaters are offered wit! 

glass lined steel tanks in 30 and 50-gallon 
pper tanks in 30 and 45- 
gallon capacities. The heaters 
d with a U. S.-Carlin 


type oilburner, 


capacities and 


whose 
pattern is shaped to fit 
und, built-in refractor 
ustion chamber 
iters have fast recover 

for example, th 

unit fired at 

water throug} 

temperature rise at 

gph, or a full tankful 

ignition relay and immersi 


andard equipment. Units fit thr 


Made by: The C 
WU etne? sfield 9 Conn 


Moneytrol Control stops Burner 
if there’s no hot water Demand 


MONEYTROL operating control stops the oilburner whet 


there is no demand for large quantities of hot water ar 
is designed to eliminate short and in 


efficient 
The control also starts the 


operating periods 
burner 
1 large quantity demand for hot 
r occurs. Moneytrol has an ex 
idjustable orifice and is avail 
with leakproof, no heat fitting for 
per sweat lines or with Y2” pip 
Employs low voltage wiring 
ost jobs and makes unnecessary} 
installation of a separate flow restr 
ide by: Watermatic Mfg. Ci 
re N 7 


Precision-machined drive Tool designed 
for Installers by Hilti Rapid Fastening 


rENINGS can be made directly int 


mposition blocks, even steel 

or explosives by the new Hilt 

rned for installer 

ied nickel-steel alloy and has the extra protection 
ulded safety hand grip, Made-to-match conic fasten 
available in pins, studs and drive-ring fasteners it 

sths up to "ig 

le by: Hilti Rap id ip 

New York 1 
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so. PES 


GOT FOUR HOT REPAIR JOBS 


GOING, OLLIE. NEED THIS STUFF 
FAST. BETTER THROW IN A HALF 
DOZEN SHUT-OFF 
VALVES WHILE 
YOU'RE AT IT. 


THIS -A CHOICE OF TWO 
INLETS-ONE AT RIGHT 


ANGLES TO THE OTHER. 


MULTI-POISED TO GET 
AT THE JOB FROM 
ANY ANGLE. 


PUT ‘EM IN THE BOX, BOY. SURE 
COULD’VE USED ONE YESTERDAY 
WHEN | WAS STANDING ON MY 
HEAD DOING A 
REPLACEMENT 

JOB ! 


eloil 


GOT JUST THE THING, FRED, THIS 
NEW GENERAL CONTROLS OIL 
BURNER VALVE WITH THE ANGLE 
FLOW BODY. PRETTY HOT STUFF! 


GOT ‘EM IN STOCK- MANUAL 
RESET, TIME DELAY, OR STANDARD 
OPENING: WANT ALL THREE 7 


The improved K-29, K-271 and 
K-281 solenoid valves are 
typical of General Controls 
complete line of oil heat controls 
Whatever you need : primaries 
thermostats, limit controls, or the revolutionary 
PerfXray—check General Controls first 
Your wholesaler stocks the complete line 


42 factory branch offices at your service 


America's Finest Controls for Home. industry. and the Military 
slendale, Calitorma + Skhokue nois + Guelph, Ontano, Canada 
Sia Plants — 42 factory or 


y branch offices serving ‘he United States ane Canada 





Wille flo 160° 


_ AUTOMATIC HUMIDIFIER 


SO GOOD!... IT NEEDS NO MOTORS 
... NO HEATERS... HAS NO MOV- 
ING PARTS . . . HAS NO TROUBLE- 
SOME NEEDLE OR FLOAT VALVES... 


ALWAYS DOES A SUPER JOB! 


With Miracle Fiberglass 
Evaporator Plates. Un- 
breakable. Pick Up More 
Water — Evaporate More 
Water. More Porous for 
Longer Life. Built-in Sacri- 
ficial Anode Protects Pan. 
Rustproof Drain Clips Prevent Drip. 


AUTO-FLO CORPORATION 

12085 Dixie Street, Detroit 39, Michigan 
Please send me full information on 

(J Auto-Flo Fuel Oil Filter Auto-Flo Automatic Humidifier 
Name 

Address 

City 


...« New Products 


Weil-McLain No. 82 boiler Unit 
for commercial Installations 


82 WEIL-McLAIN oilfired boiler-burner unit is I’B-R 
ind rated with a load range from 1,300 to 3,260 
of steamy fi Se 
72. (80° 3, — 
tt. of wa 

This cast-iron 
is designed 
mmercial 

and 
Ss one or 
inkless or 
ge type wa- 
eaters, gas 
asbestos 
-al between sections and improved 

Other features include a pre-cast refractory combustion 

hamber, electronic safety flame control for 7 gph units 


Made by: Weil-McLain Co., Michigan City, Ind 


Vaporite Humidifiers come equipped 
with stainless steel vapor Trays 


AUTOMATIC HUMIDIFIER CO, has equipped its humidifiers 
with stainless steel vapor pans. A thermostat-controlled 
valve lets the Vaporite humidifier feed water to the vapor 
pan only in measured amounts at any temperature 
Series 555 fits any straight side warm air furnace, and 
Series 577 is designed for sloping or straight bonnets 
Made by: Automatic Humidifier Co., Cedar Falls, Ia 


Clean Right soot Remover is easier 
to use with telescoping spray Can 


GENERAL FILTERS has designed a bright new package for 
its Clean Right Soot Remover. The easier-to-use cardboard 
ind metal can is similar to the telescoping tube for dust 
ng rose bushes and flowers. Pumping the can forces the 
t remover out of one end in a fine spray 
Made by: General Filters, Inc., 43800 Grand River Ave 
Novi, Mich 


Tank fill Signal for 275 gal. Tanks 
designed by Rhode Island Fittings 


MODEL 10 Vent Whistle has been designed by Rhode Is 
land Fittings Co. to safeguard the filling of 275 gal. oil 
tanks. It is made of aluminum casting with a steel cap 
the body is made of heavy construction cast-iron and has 


flats so that it can be installéd with an ordinary wrencl 
a) 


Model 10 is made in a 2” male by 1% 


” 


female conne 
tion as well as the 1%” male by 14%” female connection 

Made by: Rhode Island Fittings Co., Corner Dexter 
ind Waverly Sts., Providence 7, R. I 
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Loaded and ready to roll. One of their new Mack 
Diesel tractors heads out from Curran and Burton’s 
modern depot in Providence, R. I., on the first leg of its 
delivery route. Curran and Burton have proved that... 


Curran and Burton’s first 2 Mack 
Thermodyne” Diesel tractors, pur- 
chased in 1954, cut operating costs 
compared to gasoline-operated 
trucks. 

This particular saving, plus the 
Macks’ over-all operating econ- 
omy, persuaded Curran and Burton 
to increase the number of Mack 
Diesels in their fuel oil fleet. 

Curran and Burton, Inc., operate 
throughout Rhode Island, eastern 


savings extend 
> e cf a 
oil distribution 


Connecticut, and up into southern 
Massachusetts. 

They are one of an increasing 
number of fuel oil distributors who 
have combined Diesel operation 
with larger unit capacity to achieve 
greater over-all economy. 

Whatever your requirements, 
Mack has a model—cab-over- 
engine or conventional—that will 
help reduce your operating costs. 
Your Mack branch or distributor 


will be glad to explain. Get in touch 
today. Mack Trucks, Inc., Plain- 
field, New Jersey. In Canada: Mack 
Trucks of Canada, Ltd. 


MACK 


first name for 


TRUCKS 














Product Briefs 


Air Filter: “Fiberscreen™ Dynel replacement filters for 
The Bebehert window and room airconditioners. Packed as half-inch 


} thick. or by 24” sheets. to be cut like cl th with ordinary 


J 
“ / a y scissors, Has stiff cotton mesh backing; no frame needed 
yi y, 7 J jd J Made by: Fiber Bond Corp., 2237 LaSalle St., Chicago, III 
Y/ibet 


Boiler Conditioner: Kam Boiler Colloid, botler wa 
ter and metal conditioner for steam boilers and heating 
systems to retard corrosion and rust in tankless coils and 
heaters. Made by: Kam Water Heater Mfg. Co., 237 Ala 
bama Ave., Brooklyn 7, N. Y 


Fueloil Hose: Faster-flowing model with same outsidk 
diameter as conventional 14%” hose. Flow is increased up 
Pp AY $ F 0 4 | T 4 t L i to 20% by enlarging inside diameter to 14”, using new 

mbination of reinforcing fabrics, Made by: B. F. Good 
h Co., Akron, Ohio 


YEARS! 


Scotch Boilers: packaged Scotch mari be 
ble in Spr ratings from 4,860 to 42,5 ft 
Controls are pre-wired and in an enclosed panel 


Made by: York-Shipley, Inc., 500 Jessop St., York, Pa 


FU E L SAV i i GS Truck Bodies: job-planned for fueloil industry wit 
removable shelves as well as removable and adjustable shelf 
OF MORE THAN 40% : tray dividers en i eee Body Works. In 
ARE COMMON! r 








Rea ling Pa 


STOP 


OIL ODOR 


NEUTRODA 


NEUTRALIZES and DEODORIZES 
FUEL OIL & GASOLINE ODORS 
DUE TO FUEL SPILLS, LEAKS, AND STAINS 




















pit 
LAM sORIC 
Acclaimed America’s finest Oil Heat Package nonin eel 


Unit, the Bethlehem DYNATHERM is truly the most NEUTRODA SPRAY — Mokes fost work of 
efficient automatic heating plant on the market! | 


banishing fuel odors. Easy to use cerosol 
J con permits fost deodorizing after every 
It actually exceeds customers’ expectations be- wee coll. Gets NEUTRODA inte those 
| hard-to-get-ot places ig 
cause it gives them more for their money in fuel 
economy, convenience and comfort than they NEUTRODA POWDER — just - | 
sprinkle it on. Odors vanish | 
have ever known before, regardless of what wen on quickly, completely — also : 
. absorbs ond removes 2, 
heating system was used! most oil stoins 


" ‘ ; 
wort Ven A little NEUTRODA on furnace filter — kills 

70 ° gna* 

and objectionable odors. 





BETHLEHEM FOUNDRY & MACHINE COMPANY 
BETHLEHEM, PENNSYLVANIA. USA THE TANKIT COMPANY, Inc. 
560 BELMONT AVE. NEWARK &, WN. J. 
86 July 
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Quiet, vibrationless Ba G Motor 
glass of water placed on a running 
ter motor will not show a tremor on 
face of the water. The resilient 
motor is speciclly designed and 
the B&G plant to operate without 
vibration. 





“6 


Noise-dempening coupler Super-finished shoft 
Spring-type—lessens stort- High corbon steel — machined 
t —contributes to from solid ber stock, pol- 
An exclu- ished to mirror finish. Inte- 
engineering gro! thrust collar is heat % More BaG Boosters are 
treated for extra hardness. sold than any other 
pump made for the 
same purpose. Nearly 
3,000,000 have been 
installed to date. 




















The preference for B&G Boosters is easy to explain. Above 

all, they are quiet—vibrationless—no noise to ruin a correctly 
Bronze bearings Oil lubrication system designed and installed system. 

provide the | Wool wicking corries up oil They are dependable—not a cause of endless and profitless 

ace needed for = from well end deposits it on service calls. Sturdy construction of best materials assures 

n. Machined beoring surfaces. Convenient - 
nd-boring units ell cues make tebsicalion faithful performance for years. 

friction easy B&G Boosters are produced by a manufacturer who stands 

back of his product—who offers help in any problem of design 

or installation—and whose distributors maintain adequate 

stocks to serve your needs. 
The sales record of the B&G Booster is clinching proof that 
its superior quality and performance has never been challenged! 


Write today for complete engineering data on the B&G Booster. 


Leak-proof seal True centrifugal impeller =) 3 * L L & G oO Bs a & t a 
The B&G Sec g 


with its highly Balanced dynamically. 


finished foce resists wear Close tolerance between 
2 ee Cc O M P AN Y 



































impeller and pump body 
ngs. prevents water slippage. Dept. FI-S, Morton Grove, Illinois 


Canadian Licensee: §. A. Armstrong Lid., 
Reg U.S. Pat. Off. 1400 O' Connor Drive, Toronto 16, Ontario 








understanding a1 nterest Many of the more than |! mani 





in residential airconditioning has facturers who have tied-in with thi 
1 by Minneapolis-Honey promotion have scheduled campaigns 
wi Regulator Co., Minneapolis, of their own giving the program un 
Min: precedented push from all segments 
[The promotion is being carried out the industry during 1958 
Webster heating Conference n ration with manufacturers of 
told ‘Picture looks Good’ ripit cece Es pion on wi Hall to head field Promotion 
“SALES PROSPECTS for 1958 look ie ted H neang aie aE mi for National-U. S. Radiator 
good,” representatives from all parts eg tt nsumer level by a four JOHN W. HALL has been named man 
of the United States were told at nen = neat tn the fuly tom .ger of field promotion for the Heat 
recent sales conference held by tl ot BM » Resuttfel ing & Air Conditioning Division, Na 
Heating Division, Webster I ur I } eine wl tor the pr tional-U. S. Radiator Cory Jol 
Co., Racine, Wis. < 4-page | a 1 | town. Pa. The Divisi van 
This prediction was made | Wil H sultatior ‘ ndus W Donald Braden t manager 
liam J. Wenszell, sales manager, who S na Oe ds inelon oe a a packet sales and builder promotion 
estimated that more than a | , | vw assignt H wil 
lion gun type oilburners will | os TI bring closer 
this year. He emphasized that t Si aealtnentedd thes ae ' wuarters. br 
year’s record would depend ting rs. He will 
“plenty of ‘door knocking’ a1 rod T { 1 rof 
uct salesmanship.” 
() 
: Dr. W L. | ) 
M-H launches industry-wide 
airconditioning Promotion David ( 


AN INDUSTRY-WIDE sales 


program—aimed at stimulatit 


| “NIGHT-OWL” Galongage 


| 
| 
| call backs 


got you down? 






/ 








You don’t give a hoot for annoying call backs anytime, 
do you? So why put up with them? Armstrong’s effi 
ciently designed, superbly constructed furnaces can 
help you eliminate those expensive free calls you some 
times have to make to keep cus 
tomers happy. 

Armstrong heating and air con- 
ditioning equipment is built to 
last. Only the finest materials and 
controls are used for this rugged 
equipment. The best part of it is 
that it’s all put together for you 
at the Armstrong factory you 
don’t have to be wiser than an ow! 
to install it. 

Don’t be a “night-owl” — cut 
out expensive free service calls by 
installing Armstrong heating and 
air conditioning equipment 

Call your Armstrong whole 
saler today and find out all the 
money-making advantages of be 


coming an Armstrong dealer 
ARMSTRONG FURNACE COMPANY =e APPLIED MECHANICS COMPANY 


Columbus 8, Ohio 
Division of NATIONAL UNION ELECTRIC CORPORATION 








oe 


The “Extra” 
your customers will gladly buy! 


A quolity produc? by 


381 CONGRESS STREET, BOSTON, MASS 
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CA RADIO... FURST CHOICE O F LEADERS 





‘We've proof we saved °31,500 the 
first year we used RCA Radio!” 


Says John R. Sherwood, Manager, Sherwood Division, 
Sinclair Refining Co., Baltimore, Md. 





Here’s an indication of what any user of RCA 2-Way 
Radio can expect through more efficient operation with 
this quality equipment! With a total outlay for 2-way 
radio of $16,700 for leasing equipment the first year, this 
progressive company scientifically calculates a saving of 
$31,500. 85 service trucks and supervisors’ vehicles are 
equipped. Savings result from cutting out phone calls, step- 
ping up service and eliminating unnecessary repeat calls. 
Among the outstanding features that RCA offers are: 


Longer component life, low tube replacement costs, low 

standby battery drain, ‘Quiet Channel” tocut outchannel Above dispatcher is using 
interference, and “‘split channel’ readiness; plus the RCA = RCA"Minitrol” deskstand 
Service to keep your equipment operating at its peak. equipment (ct left) thot 
The increased calls and extra profits mean your RCA combines microphone, 
2-Way Radio soon pays for itself. Purchase or lease controls and specker in 
agreements available. Why wait? an attractively styled unit. 


— = Actual formula and calculations used by this company to ascertain 


Se ngs are shown above. Mail coupon for complete story, without obligation. 


Radio Corporation of America 
Communications Products 
Dept. H-252, Building 15-1, Camden, N.J. 


in Canada: RCA VICTOR Company Limited, Montreal 


Please send me complete story telling how the Sherwood Division of the Sinclair 


Tmk(s) @ Refining Co. proved they saved money with RCA 2-Way Radio. 


RADIO CORPORATION 
of AMERICA 


COMMUNICATIONS PRODUCTS 
CAMDEN, N. J. 


Have RCA Communications specialist make a free RADIO SURVEY of my business. 





. . . « Manufacturers’ Activities 


HEV-E-OIL burners 


preferred throughout the worid 


cones 
Be oS 
In new installations and Wwe 
replacements, users of 
Hev-E-Oil Burners the 
world over report signif 
icant reduction in costs 
plus better performance 


Boiler room of Berlin “Life” boasts 
three Hev-E-Oil Burners. 

* o ~ 
Complete line of burners is built 
in 8 sizes...5 to 150 gph ca- 
pacities . . . for boilers up to 
500 hp. 


INDUSTRIAL 





INC. 


or ss 
PSY MAS 


Pteses 


Tan | 











Hev-E-Oil economy picked over 
16 other burners for new 
Berlin Life Insurance Building 


When Berlin Life Insurance in- 
stalled Hev-E-Oil Burners in their 
new Wiesbaden office, it was an 
other decision for economy and 
efficiency . more proof of the 
growing preference everywhere for 
Hev-E-Oil Burners. Growing be 
cause they do offer the most prac 
tical approach to lowering heating 
costs. And because Hev-E-Oil 
Burner design and dependability 
stand out in any comparison of 
heating systems. To find out how 
you can profit from this high heat- 
ing efficiency, write Industrial 
Combustion, Inc., 4507 N. Oak- 
land Ave., Milwaukee 11, Wiscon 
sin, Dept. FO-7 


COMBUSTION 





EXECUTIVE OFFICE: 4507 N. OAKLAND AVENUE, 
MILWAUKEE 11. WISCONSIN 


Sims Corp., Providence, R. |., recently 
had an open house to open the branch 
in Warwich. Some 150 industry mem- 
bers attended. Tony Brunetti is man- 
ager of the branch which will have 
ample space to carry an inventory of 
warm air, hydronic and oilburner ac- 
cessories. The company recently be- 
came a Weil-McLain distributor. 


Annual Dinner-Dance honors 
Old Timers at Sid Harvey's 


FOURTEEN EMPLOYEES of Sid H 
Inc., Valley Strean y 
nitiated into th 
lub recently. Eac} 
firm for at least ter 

The club whicl 
linner and dancing 
Golf Club and the 
presented witl 
Harvey, presiden 

The 
Sherman, | 
G. Olds, Jr., Robert 1 
C. Kennett, Warrer 
F. Tiedt, Kenneth Humn 
Rosenthal, John R 
Walsh, Sterling Stewart, H 
and Robert J Craig 


Research and Engineering 


is opened by Weil-McLain 


A NEW research and engi: 
ratory has been opened at its he 
quarters by Weil-McLain ¢ Michi 
gan City, Ind. The laborat 
pletely equipped for 
dronic research 
Mechanical efh 
cooling equipment will 
ind the relative effects o1 
fort of radiant 
and cooling 


+ ] ] 
studied 


Peerless residential Boilers 
guaranteed 25 years-lifetime 


THE PEERLESS Heater Co.. B 
Pa a has placed d 25 
ten guarantee on all r 
According to thi 
will replace or repai 
cast iron boiler 
material or workmar 
The guarante: 
time provision 
after 25 years for tl 
of the boiler with repl 
pair at 50% of tl 
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Stopwatch shows how J-M insulating fire brick 
helps you do both! 


Secor ds to cut! Seconds to heat! Any 

Johns-Manville insulating fire 

brick are so widely used everywhere for 
b firebox construction! 


ou Ournel 


wonder 


Save time and labor 


J-M insulating fire brick save you time 
on the job! Quickly, easily cut with a 
hacksaw, they make it easy to build fire- 
boxes to the exact size and shape manu- 
facturers recommend for top efficiency. 


Assure customer satisfaction 


J-M insulating fire brick save your cus- 
tomers as much as 10¢ on every fuel 
dollar! Here’s why: 


JM, 





Heavy, ordinary fire brick soak up 
heat, take longer to reach operating 
temperature. Lightweight J-M insulating 
fire brick eliminate this fuel waste! With- 
in seconds after the burner goes on— 
they heat to white-hot intensity. Cus- 
tomers also appreciate the noticeable 
reduction in soot, smoke and odor made 
possible by higher combustion chamber 
temperatures. And they welcome the 
sound-deadening qualities of J-M in- 
sulating fire brick which reduce operating 
noise. Recommended insulating fire brick 
for domestic oil burner fireboxes: JM-20, 
JM-23, JM-26. For industrial use: JM-28 
and JM-3000. 


For information, see your nearest 
authorized Johns-Manville Distributor. 
Or write Johns-Manville, Box 14, New 
York 16, N.Y. In Canada, 565 Lakeshore 
Road East, Port Credit, Ontario. 


For sealing against gas and 
air leaks, use J-M Firerre* 
Asbestos Furnace Cement. 
For lining hearths of ro- 
tary burners, use J-M 
STANDARD FIRECRETE* 

a hydraulic setting re- 
fractory—ready for use 
in 24 hours. 


*Reg. U.S. Pat. Off 


Johns-Manville INSULATING FIRE BRICK 


FOR “SKIN-HEAT-IN-SECONDS” IN FIREBOXES 





Cooling by oil Men 


(Begins on page 50) 


work. Whereas, most firms sub-con 
tract all its work except the placing of 
the equipment and the refrigeration, 
Cavanaugh found that his men did the 
plumbing, piping and electrical work 
with proficiency. Only the ductwork 
is sub-contracted. 

Because the peak of the 
work comes in April, May, Jun¢ 
July, Cavanaugh noted that 
keep the employees gainfully 
during the period which would 
wise be slow in the heating 


where the lack of a labor market re 
stricts the turnover of personnel 
Stephens-Miller, in common 
other fueloil and oilheating deal 
the area, faces formidable 
tion from gas for the heating 
Yet, hard selling plus the rey 
of a well-established concert 
abled the company to register ; 
increase in fueloil volume. F 
ple, in 1951 total gallonag 


Y this has showr steady 
growth each year since then until the 


volume now has just about reached 


3 ).000 gallon mark 
To encourage this growth Stephens 
has an extremely liberal burner 
olicy. The customer is always 
Although this policy has been 
suse of a slight financial loss, it 
n the means of supporting and 
the oil business. It 
s effect on the heating 


iness The 


its mark an 


assural 


ments and « 


Making 
ustomers is important for the future 

To keep this friendship one has t 
proper 


firms friends among these 


educate the customers to the 
use of his cooling system. Cavanaugl! 
found the best approach to this in ar 
article entitled “How to Live With ; 
Home Airconditioner.” This appear 

Winds, a Minneapolis 
Honeywell publication. Repr 


in Trade 


this article are kept in Cav 
sales manual. Upon 
job Cavanaugh takes son 
cuss the cooling systen 
er. It is important tl 
knows how it operates 
it, and what to exy 
Call this extra 
‘bedside manner” if 
off. Not only 


ached in the use of 


is the 


he is made to feel tl 
genuinely concerned wit! 
comfort. As a result |} 
ff his airconditioni 
friends and neighbor 


lemonstrations Step! 


built up a substantial 


of prospects for ¢ 





STACK LOSS 


..- PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


"RELCO” 


AIR 
FLOW 
SWITCH 


rita. POSITIVE ACTION DRAFT SAFEGUARD 


Will not permit ignition or motor starts, unless 
draft is established. For induced & forced draft— 
air conditioning and ventilating systems. 


For: 


OIL 
GAS 
COAL 


Also— 


CO, INDICATOR 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
im gaining you competitive leadership and 
neighborhood recognition of your competence 
as a heating expert. The combustion-testing 
kit shown here contains precision-made qual 
ity instruments with which you can make ful 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal 

The kit contains the well-known FYRITE CO2 
Indicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
CO2 without objectionable smoke do away 
with guesswork, and “hit and miss” fumbling 
in adjusting for clean firing. The “Scale of 
Soot” which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var 
tous burners and types of heating systems 
This amazingly simple method of oil burner 
adjustment ts the greatest advance in com 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this ‘‘up-to-the-minute” combus- 
tion-testing kit 


For complete information on this and other new tune-up equipment— 


write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. 


92 


For: 


VACUUM 
PRESSURE 


Patent 
Pending 


FAILURE OF AIRCONDITIONING FANS 


@ With adjustment to compensate against ex- 
cess natural draft. 


® Models available for pre-purge; also in com- 
bination of pre- and post-purge delayed pro- 
gram timing. 


REPS ond 
DISTRIBUTORS 


Excellent territories 
open—contact us! 


RELIABLE PRODUCTS MFG. CO., INC. 


123 DeKalb Avenue, Brooklyn 17, N. Y. 





© PITTSBURGH 8, PA. 
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l PERMANENTLY-ATTACHED 
HOSE COUPLINGS COST 

LESS than re-attachable 
couplings. Modern hose is 
of such good quality, lasts 
so long, by the time hose 
needs replacing so do 
re-attachable couplings. 


2 CONTINUING ECONOMY 
WITH PERMANENTLY- 
ATTACHED COUPLINGS. 
You do away with hidden 
expenses involved in 


reconditioning re-attachable 


couplings. No time lost, less 


paper work, no shipping, etc. 


POAUSOWS 


wp) Y 


pe MALLOC MAA: nitly- 


attache d 


couplings 


bigger 


TILALAL 
be tte & 


SEVPUILCE 


, 


ROME } 


3 MACHINE-ATTACHED FOR 
PRECISION FITTING AND 
FULL FLOW. You get a 
permanently fitted 

coupling every time... 
there’s never a chance of 
possible costly damage 

to hose. 


4 LEAK-PROOF COUPLINGS. 
Permanently-attached 
couplings form a firm grip 
with the hose . . . they 

won't leak. The ferrule 

is locked to the shank of 

the coupling, preventing 
creepage. 


SCOVILL 








OHI Convention 


Warm air systems: Plan for perim 


(Begins on page 39) eter heating, continuous air circula 
tion; install humidifier and balance 
down, easy to install, close to the chim yster 
ney and yet far enough away to let thi Hot water systems: Plan for base 
serviceman do his job board radiation; arrange for zoning or 
Specifically Brand offered these sug two separate heating systems in split 
gestions: lev r large ranch style houses 
For steam heating systems: Make On the annual check-ups, Brand 
them as automatic as possible in recommends this procedur 
stalling a low water cut-off and water Check the heater and clean if 
feed; supply new adjustable val\ stack wo of 


radiators and mains: conditi 


boiler water. 














Nothing Beats ret | 


STAINLESS STEEL 


More and more oil-heat manufacturers are 
finding they save time, cut costs and im- 
prove performance by fabricating combus- 
tion chambers from heat-resisting stainless 
steel blanks supplied by Ingersoll 

Ingersoll’s special stainless steel is cor- 
rect in analysis to withstand high tempera- 
tures. It’s consistently uniform in quality 
and can be easily formed into a variety of 
shapes. 


You specify blank sizes, or multiples 
thereof (depending on size )—Ingersoll will 
custom shear it. And, from Ingersoll, you 
get the same quick handling on large jobs 
or small ones 


lt Pays to Use Heat-Resisting Steel Comb¥stion Chambers 






For full details 
—write, wire 
or phone 


INGERSOLL STEEL 
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e No breakage in shipment or handling 
Lighter weight lowers freight costs 


e Quicker heating—greater efficiency 


e Cleaner heat—better temperature control 


ersoll STEEL DIVISION 


Borg-Warner Corporation 


New Castle, Indiana 





industry Awards given 
at annual OHI! Luncheon 


A RECORD attendance of more than 
600 saw members of the fueloi! in- 
dustry receive awards at the annual 
luncheon sponsored by the Oj! Heat 
Institute in the Grand Ballroom of the 
Park Sheraton, June |! 

Kent Wilson, Minneapolis-Honey- 
well, was toastmaster and made the 
presentations. Jim Owens, formerly 
Mercoid Corp., was given an hon- 
orary life membership in the 
sory Division, OHI; and Fred Heaney 
Skaggs-Walsh, Inc., was presented a 
plaque in recognition for his services 
as national chairman, Distribution 
Division. 

Igniter Awards on behalf of the 
Distribution Division were given W. G 
Warrington, Rossoe Manufacturing 
Co., Seattle; Joseph Berry, Berry Coal 
and Oil Co., Greensboro, N. C 
Wiley Butler, Coastal Oj! Co. New- 
ark, N. J., and Hollis Albert, Op- 
erators Heat, Inc., Baltimore. Md 
Fred Beckwith had received his igniter 
Award when he was honored in Boston 
in May upon his retirement 

The highest industry award, the 
Aladdin's Lamp, was presented to 
two men: Charles Lang, Sundstrand 
Machine Tool Co., Rockford, IIl.: and 
to Frank Scully, Scully Signa! Co 
Melrose, Mass. 

Following the awards, Albert M 
Cole, U. S. Housing Administrator 
was the speaker. 


Acces- 














Remove burner 
che k clean thor 
nozzle adapter: repiace nozz 
1.5 gph on every call, larger zz) 
replace every two or thr 
in doubt change nozzl 

4. Remove motor and int 
housing and fan 

5. Clean pump strainer 
with new gaskets 

6. Change oil filter 

Run off oil in cont 
spark with flame mirror 
timing of stack rel 

8. Check for s 


), Oil all motors 
10. Fire the burner 


Change air filters 


12. Check humidifier and r 
plates 

13. Check for oil or tank 

14. Check fus 

15. Take combustion t 

16. Clean and check 

Talk to customer 

‘The primary ol 
heating installation,” said Br 
clean operation, high eff 
economy, accessibility an se of ser 
ice. Service is not 
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J The Boiler they said 
couldn't be built is 
available for every size home. 


Yes, because sales of the new Hydrolo 29 have been so 


encouraging, Mt. Hawley is pleased to 
announce the expansion of this 
great line of residential 


boilers. 





CHECi< 


THESE 
OUTPUTS 
HYDROLO 29: 
92,500 BTUH NET 


HYDROLO 33: HYDROLO 36: 
138,750 BTUH Net 189,000 BTUH Net 


Asme constructed with full 
wet base. Completely water 
jacketed. 


OMe wae ewe ee ee FILL IN! CLIP!.. MAIL TO 


fe rm MT. HAWLEY MFG. CO. , 1209 WEST ALTA ROAD, PEO 
HlybDsnOre ‘ 
¥) entlemen: 
m) €*F¢ECK& Let’s have more information on the Hydrolo series. Lod 
good to us. 


NAME 


Mt fhawley FG. CO. Mua 


1209 W. ALTA ROAD e PEORIA, ILLINOIS STREET 
ZONE STATE 
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Retail Selling 
Orusrebimmecbele Mm @re)ll=eimleer~ 


Delivery 
Bulk Plants 





Management training helps build 


profits for Atlantic distributors 





An intensive and practical training program—where 
distributors join together and tackle the toughest man- 
agement problems—is helping to build bigger profits 
for those who sell Atlantic Heating Oil. 

work ses- 
The 
management training program includes these five major 
subjects: (1) Retail selling; (2) Credit and collections; 
(3) Delivery; (4) Bulk plants; and (5) 
and sales promotion. 


These meetings are real “shirt-sleeve” 


sions, with pads and pencils, facts and figures. 


Advertising 


Atlantic brings to this program 88 years’ experience 


in the field of petroleum marketing. To this is added 


the personal experience of each attending distributor. 
The result is an exchange of real workable ideas which 
help build sales, help improve profit margins. 

There are many other advantages of an Atlantic 
distributorship, including strong advertising support, 
engineering assistance, and a continuous, dependable 
supply of top-quality products. And premium quality 
Atlantic Heating Oil contains an advanced additive 
that helps reduce many burner service problems. 
Atlantic distrib- 
utorship, call or write The Atlantic Refining Company 


For detailed information about an 


at one of the terminals listed below. 








TERMINALS AT: Rochester, N. Y. Boston, Mass Lebanon, Pa. Wilmington, Del. Spartanburg, S. C. f ] 
Providence, R. I. Syracuse, N. Y. Akron, Ohio Mechanicsburg, Pa. Baltimore, Md. Albany, Ga. A’ | ATE Cc; 
New Haven, Conn. Wayland, N. Y Allentown, Pa Northumberland, Pa. Salisbury, Md. Atlanta, Ga. i ANPEAF EE 
Albany, N. Y. Newark, N. J. Altoona, Pa Philadelphia, Pa. Richmond, Va. Griffin, Ga. ' 

Binghamton, N.Y. _—‘ Trenton, N. J Exton, Pa Pittsburgh, Pa. Charlotte, N. C. Macon, Ga. 

Buffalo, N. Y. Gloucester, N. J Greensburg, Pa Reading, Pa. Greensboro, N. C. Savannah, Ga. 


Eimira, N. Y. Bridgeton, N. J Johnstown, Pa 


Williamsport, Pa 





Wilmington, N. C Jacksonville, Fla. 








. » » « Convention Report 


is the very essence of the oilheating 
business and once We recognize that 
fact our future will be even brighter.” 
Concluding speaker was D. H. Bot- 
trill, technical secretary, Oil-Heat In- 
stitute of America, who described “An 
installation Standard for residential 
oilheating Equipment.” He explained 
the Institute’s position in advocating 
the B-58 standard as the culmination 
f a desire to combine safety require- 
ments with performance standards. 
National Fire Protection Associa 
tion’s Pamphlet No. 31 covers safety 
requirements adequately and all are 
ited in the Institute’s B-58 
nsofar as they apply to resi- 
iting 
utlining background rea- 
standard alluded to the 
its that funnel into OHI regu- 
poor installations, and 


to the conclusion of some 


nt and fuel people who have 


causes of dissatisfaction 
g. “that future growth 

might be seriously af 
ontinuation of the ten- 


glect the essential con- 


comitants of a properly installed job.” 
Even the good jobs, which are greatly 
in the majority, can be faulted, he said, 
if combustion tests are not made or 
the installer wrongly assumes that fac- 
tory-wired jobs require no more than 
the hooking up of power and fuel 
lines. 

The one way to correct such condi- 
tions is the employment of properly- 
trained installers and Bottrill conceded 
there is no substitute for this approach 
The second solution “is to place in the 
hands of the installer a guide for him 
to follow. B-58 is such a guide.” 

“The purpose of this talk,” Bottrill 
concluded, “is to bring some of the 
background conditions that made the 
writing of B-58 necessary. We have 
not indicated any method of enforce- 
ment of the code at this time. It is vol- 
untary on the part of all who approve 
its use. The Institute will of course do 
everything possible to create a climate 
of public opinion that will tend to de- 
mand its implementation and use.” 

A Distribution Division committee, 
as a matter of fact Bottrill explained, 
is now actively studying the best pos 


sible way to use the standard at the 
dealer and installer level. 

A final technical session was held on 
Wednesday morning, June 11, under 
the auspices of the Commercial-Indus 
trial Division, to which consulting en- 
gineers and architects were invited. 
The program consisted of a presenta- 
tion by Kenneth M. Wilson, E. F 
Klingler & Associates, Eau Claire, 
Wis., on “The Preparation and Writ- 
ing of Specifications for commercial- 
industrial oilburning Equipment.” Fol- 
lowing his talk there was an open 
forum on this and related topics, fol- 
lowing which the group attended the 
OHI industry luncheon 


Dealer Management Clinics 


PACED RAPIDLY and jammed with in- 
formation were the two morning ses 
sions on Wednesday and Thursday 
sponsored by the Distribution Divi- 
sion, OuI. These dealer management 
clinics were set up so that dealers could 
leave the Park Sheraton Ballroom and 
sit in on round table discussions with 
the individual speakers. 

Beginning at 9 a.m. (and on time), 


Mode! FF.538-¥— 34," opening 
For: Central heating plants. 


Mode! FF430-6— 34," opening 
For: Central heating plants. 


) 


2] 
sz] 


Mode! 8-60— 4" opening 
For: Space heaters, floor 
furnaces, etc. 


*Medel PK-158—'4” opening 
For: Space heaters, floor 


’ 


“Medel FF430— 3," openi 
For: Central = & a § 





New York Convention 


T. R. Loizeaux, Sr.. 
Fuel Co.. 


rector on 


a R. Li izeaux al me otf the direct sts assigned 
Plainfield, N. J., lI 


Wednesday, 
troduced the following speakers 


11 


acted as di 
June 11 and in e feels that the good way 
irtment on a firm { 
tations of space necessarily will mak clude: service agreements 
these reports rather brief patching; and incentives f 
The first speaker was Charles C Y ompany has mor 
McAlpine, Morton Oil C 
Mass., 
service Department pay for 
is McAlpine’s 


department is 


Malden, f its a ints On service 
and his topic was “C; 


contentk 
service 
necessary nuisance It 1 


best sales department; and s 


ell More with 
SINCLAIR’S “BIG Foun” 


Zo” og 
— a 


@ ToP-oy 
© STRONG 


ee 
— 


ALITY PRODUCT 


& AD PRocR 
© SALES TRAINING ™ 


© STEADY suppLy 








A Sinclair Fuel Oil Distributorship is a quick way 

to boost profits. Sinclair Fuel Oil sells fast because it’s good! It’s good 
because continuous testing and improvement at Sinclair’s research 
laboratories at Harvey, Illinois, help make Sinclair Fuel Oil 
better product. 

Sinclair Distributors get extra sales support. Strong ads are designed 
for local use. 

A special sales training program offers new profit-making ideas. 
Sinclair Distributors enjoy a steady and ample supply of products — 
thanks to Sinclair’s vast production and storage facilities. 

se your profits. Write for 
600 Fifth Ave., 


Build a better business for yourself. Increa 
details today. Sinclair Refining Company, 
New York 20, N. Y. 


SINCLAIR FUEL OIL with ro-119° 


comfort message in all advertising and 
public relations rather than heating 
unt 1s 


Briggs figures that an 


worth $40 to $450 in selling costs t 


get, and one of the prime essentials 


for a salesman to build is a feeder sys 
tem—people who will feed 
enormous number of lead 
Another way to increas 
buy other oil companies 
pointed out that this can b 
out investing any capital 
ing per gallon over a parti 
“Creditosis” was a new v 
luced by K. G. Ma 


Ci rp., a 1d he said that n 


panies are stricken witl 

and incr 
els that m 
ild get out of the 
get back t 


this accounts should b 


ess and 


ately, unprofitable 
and budgets used t 
slow credit 
The dangerous ags 
eivables is 90 days 


Kay and t 
| ' 


up reminders should | 


pull these 


or better still twice a 
distributors should put thei 

on profit—not on gallor 

The mournful sight of a “h 1g 
without a ng 
shown by Harry M 
Daugherty, Jr., General Oils, Chatta 
Tenn. He used the picture t 


point up the increasing 


ing development 


chimney was 
nooga, 


from electric heating 

In Daugherty’s area, el 
greater competitor than 
dicts that by 1965 some 
the new homes will hy 


he ated 
Radio for Service 


T. R. Loizeaux, Jr., T 
Fuel Co., Plainfield, N. J] 
some of the advantages radi 
nications have brought t 
department. The firm installed 
ivailable al 


so the equipment was mor 


when fewer bands wer 
expensive 
with the low 


than can be gotten now 


er frequency bands. However, they 
sts them about 
and the ad 


vantages outweigh the cost. The com 


have found that it 
$1.43 per hour per truck; 


pany has found that with radio all 
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ONLY Chalional Adding Machines have Live Keyboard’... 
plus 13 other vital Owner-Operator features! 











Peewee e2 ee eone2eoe 2222282 
Lesa Diaill , ritene.ond. " 10. Automatic ciphers. ' 
Never before haveso many time-and effort 7 oe | A National “De luxe” Adding Ma- 
saving features been placed on one adding ‘ es med : § chine pays for itself with the time- 
: 12. Keyboard interlock. j-effo saves, Co »s Sav: 
machine. Compare them—feature by fea- S Semor & coves, conease oer 
ne. Lom ; »y 13. Four-way paper space control. # ings as yearly profit. One hour a 
ture—with any other adding machine: 14. Three-way repeat. § day saved with this National will, 
d (quietness and beauty, too! ) : in the py * office, repay 100% 
1. “Live” keyboard. a year on the investment. See a 
2. Instantly adjustable keytouch. , e ! demonstration on your own work, 
3 a, reenatio ro giana} 4 Reduce hand-motion and effort up to 50% : Call nearest National branch office 
Raat Ao mgr with National’s exclusive “Live” key- or dealer. See phone 
4. Subtractions print in red. . . 8 book yellow pages “sS 
5. Automatic credit balance prints in red. board, instantly adjustable to any oper- * : 
6. Automatic space-up of tape when total ator’s touch. Every key operates the motor 
prints. ; —so you can forget the motor bar. No 
7. Large answer dials. PR DS RRR yo Lette 
8. Easy-touch key ection. more back-and-forth motion from keys 
9. Full visible keyboard. motor bar. 


THE NATIONAL CASH REGISTER COMPANY, parron 9, on10 
989 OFFICES IN 94 COUNTRIES 
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TANKLESS i Kom Water Heater Mfg. Co., Inc. 
HEATER 237-239 Alabame Ave., Brooklyn 7; N. Y 

















record keeping can be retained in th I ears 

office and out of the truck. Inv S Scu Signal Co., Mel: Mass.. ré gram has been in effect ndicaté 

can be mailed within 24 hours speed cal t lays wher veries r that the mortality rat 

ing up collections. Loizeaux pointed juired two men and one of them stood r nine per thousaz t 

out that more channels will | m t thumb in the tank t : ive for these credit 

available later this year when the tank was fill T mod is usually six per thousand. He esti 
The managing director of the Oil rn delivery methods have 1 niz mated that the costs are running about 

Heat Institute of Washington, Robert the pr S 40 cents per $125 av 

Elmslie, explained what an associatior S pointed out that tributor iccount 

can do for dealers. He believes that [ 10 to 75% of his selling price for Trading stamps n 

these groups combine industry v product so that he has t 25% of but they are still a relativ sm 

in an area, that they promote an inter this price to find his profit. If delivery factor in the fueloil industr rdir 

change of ideas, that they ar lu t mand 11% of the pr ther to Frank Breese, Nat Petroleum 

tional, and that one of their most valu tl ne of the prime targets for News, New York. His magazin 

able services is originating cost studies reater efhciency. To perform best and found that fueloil distributors use t 


This phase of Elmslie’s talk t hedul lriver must know tamps mainly t 


covered in detail next mont thing that is to be |} n about It is estimated tl 

Mrs. Charles Scruggs, Crystal | int without enter t 1S would need a 12 t 
and Fuel Division, Rubel Corp., $ Gerald G. Currall. 7 Py nt volume to afford tr 
erville, N. J., feels that a ¢ ( f Ame Newark Some distribut 
ager of a heating oil business must ask N t it nsur plan for ven though tl 
himself, “Does my com ttract { int ' throug reased, the profit 
customers, and can we serve t H plais that nge. I 
well that we'll be able t t t th t t inlikely to be 


She finds competition 
and calls her records the nerv ter that tl ge 63 
of the business. She believes that tal 1 to av transferring re giving tl 
foundation is the best way t ild nt to an older person livit Pat Caputo, Rite | H 
profitable business t ville, N. Y., lik 


INSULATOR, mode to Hyd ve's rigid specifications of selected YY 
moterials especicily developed f oll burner purposes; hos ‘ SF, 
excellent electrical chorocteristics ond @ coefficient of thermal 
exponsion thet matches the other electrode ports 
CTRODE ROD. mode of we -reniet 1 TERMINALS . ded 
stee refully milled threods pre end nichel-plote seees 
erminc my 3 se Accurately mode for easy wire snop 


2 4 ond to ossure 9e°. poritive 
qunneditens 
VITREOUS ENAMEL, o tough oil-resistont enomel ex tive 
sS with Hydrovelve. its thermal exponsion motches thot of the 
\ insulotor, terminal end high nickel alloy tip to resist cracking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
‘ PRECISION-ENGINEERED REPLACEMENT PARTS 


% FOR YOUR FREE COPY WRITE US TODAY 


F Le AAG MT 


an §6=|} 319 Utica Ave, Brooklyn 3, N. Y¥., BU-4-1330 





GAECTRODE TIP, rounded for a steady, high ngueeaiel 
voltoge orc. Mode of high nickel alloy for long life and ng 
dependodle performonce. Asswres efficient ignition even with cold o 
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Here is some information that may be of interest 
to you and a revelation to some of your friends! 





COMPARE OIL’S RATE OF RETURN ON NET ASSETS IN 
1957 TO THOSE OF OTHER LEADING INDUSTRIES. 
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CHEMICAL er | 4.0% 





OIL PRODUCTION 
AND REFINnG | a_i | 3.6% 





IRON & 


RON & ES | 3.27. 





ALL 


MANUFACTURING = | 2.3% 








‘a e e [ For more information about your industry 
Oil -roftts Are Not Too High! clip and mail this coupon: 


fhat’s your easy answer to those who claim that 


American Petroleum Institute, Dept. G 
vil P rofits are too high! Let them examine, as you 50 W. 50th Street, New York 20, N. Y. 


have just done. oil’ s rate of return on net assets Please send me additional information on oil industry profits. 


maine with those of the other leading NAME 


industries listed above. ADDRESS 


Remember these facts when the uninformed ZONE STATE 


start talking about oil profits. 


dloil 
oilheagy 
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“MONEYTROL”’ 


The fastest operating contro! ever 
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For further information on Moneytrol or Ras write to—Watermatic Manufac- 





oN SUINM ERP OIL 


made operates when water “TG 
flows at a rate greater than 1'2 7) 
gallons per min. (adjustable) 
The Moneytrol* stops 
demand tor Large q ' ’ t tweet water FI uinates she neth 
cient operating pers 
The M ivi also responds instan v7 iri ‘ 
there is demand for large quantities of hot water. | so es 
in externally adjustable oritn Saves sepa! ’ SEE SOT He 
' » 
| BURKNEA : 
ay x 
\_, “— i @® i + } a 
‘ rauction ao - he 
sg 3 A/T ee | 
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a9 fFiPi 
HNEA 
Vv a 
AQTVSTAENMT Te ; 
LAAW EE is A Mh, IR 
fakes 15 minutes to inst Ay | 
leakproot, no heat fitcing for copper s ‘ 
thread. Simple low voltage wiring f st jobs Ge 
wagon with this Red Hor S ng S é 
r - 
- = YSTEM 
EMOTE “".LARM 
for Home or /ndusiry 
LO £2) nonin 
RAS ASSURES /: la 


PREVENTS FREEZE- UPS 

YOU KENT TO USER 

WORKS ON YOUR FREQUENCY 
CONELRAP ALARM MEETS KC SriCS 
ADJ. INTEGRAL THERMOSTAT 
RAPIOS WHEN HOUSE COOLS 
TRANSISTOR  OPERATEP 
INDEPENDENT OF SOUSE CORALAT 
USES BATTERY ONLY IF SIGMALING 


CONNECTIONS FOR HAE 
BURGLAR ALARMS 


rt prwpime 
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Here Timing Counts... 





The pitch is on the way; from here on in, the batter’s 
timing really counts! And when it’s your turn at bat to 
solve a motor-drive problem for appliances or equipment 
Emerson-Electric will work with you to make your 
timing perfect! 


Remember . 


® Emerson-Electric produces custom-engineered motors 
to suit your specific needs. 


® We specialize in solving motor-drive problems like 
yours,and we havea back-log of more than 65 years 
of experience 


had 


To get the kind of timing 
that pays off in the profit 
column, call, wire or 
write Dept. M-317 today 
he Emerson Electric Mfg 


a. 9 tents 98, te EMERSON-ELECTRIC of Si Louis - Since 1890 














. » « « Convention Report 


In 1954, about 390 applications per truck was the topic of Charles vers, Mass. To do this he uses non 
netted a gross profit of $500. Last year Eyster, Goodling Electric Co.. York. selling, friendly letters to establish 
7,400 applications on 41 million square Pa personal contact with customers and 
feet of lawn were made and the gross He pointed out the need to render _ prospective customers 
profit was $22,500. Marquard is en better oilburner service, advertise serv These letters are individually ad- 
thusiastic about the business and has ices and promote the sale of fueloil dressed and signed and carry seasonal 
supported it to the tune of a $12,000 and oilheating equipment. The only messages to build a bridge between the 
advertising expenditure last year. He place where the money can be obtained public and the company. These non 
has found that 62% of the customers tor these efforts, he went on, is on the selling letters result in greater benefit 
renew for the next year, and that 70% il truck by each dealer making his from the direct selling letters because 
have three or more applications each own margins and operating more efh the recipient already knows the firm 
season. ciently Elliott sends a letter to newcomers 

Speaking next, Alan Dickover, H Eyster’s truck costs average $6 an to town welcoming them and encloses 
H. Park, Inc., Katonah, N. Y., dis hour, including all costs plus fringe a card that lists community services 
cussed the summer slack period related benefits. And, with a slide presentation Following a salesman’s call a letter of 
to building an airconditioning division he developed the theme that time sav appreciation is sent whether the sale 

He thinks that customers should feel ing begins with pumping time. His is made or not. The entire direct mail 
their fueloil distributor is a comfort par three” for the course is to use fast program is designed to build a publi 
specialist and that fueloil men must g tight nnections, increase delivery image and personality for the com 
into airconditioning. If the customer pumping speed to 100 gpm and bill by pany 
associates the fueloil distributor with ma 1 Ma ke the driver responsible only The next speaker, Catherine Wood 
comfort, he isn’t likely to go to gas tor delivering , fuel il as fast and efh- bury, C. Y. Woodbury, Inc., Quincy 

Dickover also said that service lent s possible and do all the cleri- Mass., recounted her experiences witl 
should be considered a valuable sales work in the office with the help additives. She related that problems 
tool not a loss figure in the balance f1 rn office machines with oil had caused her firm to con 
sheet. His feeling is that any losses Or f the most positive benefits of vert most domestic rotary burners 
from this department should be lirect mail advertising giving the No. 1 oil and that the service depart 
thought of as direct sales expens mpany a personality rding t ment was working overtime replacing 

Increasing gallons delivered per day Everett Elliott, C. L. Elliott Co.. Dan pumps 
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\I 
EDWARDS 


ENGINEERING 


i give Expert Service 
5 and | use... 
COMPLETELY 4 


PACKAGED tx ~/i ArTHORP TRUE ALIGNMENT 


yy NOZZLES 











than the other 


e Geared Motor 
Driven Zone Valves 
e All Copper 


i hot water coil 
£ e Meet ASME Code c NA Wt} 
e@ Prewired 


e Rugged Srf Box-Fin 
Radiation 
e IBR Ratings 


© Quiet Hangers 


@ Lengths From 2 to 20 ft. 
e White, Copper, or Chrome 


EDWARDS ENGINEERING CorP. 


Telephone TErhune 55-2808 TErhune 5-3352 


TONE GOLD e 
CROWN é 
= BOILERS BOTH ARE PERFECT 

| § 

CHOWN TRIO} 20 4 but one may be BETTER 

HOT WATER — e for a PARTICULAR BURNER 
HEATING GUARANTEE é 
.. 























HOLLOW SPRAY SOLID SPRAY 


Every burner has a certain air pattern that is governed by the 
design of its particular head. Either an Apthorp Hollow Spray 
or Solid Spray Nozzle will mate best with this air pattern. By 
use of the right type, CO» will increase from 2% to 4% 


"My Customers appreciate the DIFFERENCE!” 


For details, write to: 
BOSTON MACHINE Oll Heating Supplies Div. 


WorRKS COMPANY 7-17 WILLOW STREET 


LYNN, MASSACHUSETTS 
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STRUCK « IRWIN 
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“OUR SALES INCREASE EVERY YEAR, AND 
WE LIKE DOING BUSINESS WITH TEXACO” 


says Stanley Herrling, President of 
Struck & Irwin Fuel Co., Madison, Wis. 


: 2 


Mr. HERRLING has been a Texaco Distributor 

r ttle over eight years, since changing 

m another supplier. 

‘In this period our sales volume on Texaco 
Fuel Chief Heating Oil has shown a steady, 
gratifying increase each year,” he says. “One 
is that Fuel Chief is cleaner burning 


f al 


reason 


—we can run through an entire heating sea- 
son without a single valid product complaint. 
This means customer satisfaction and a mini- 
mum of service calls. 

“I attribute our rapid growth to good 
service, the fine and national acceptance of 
Texaco products, and the cooperation of 
Texaco people. They also support the Distrib- 
utor with the biggest national advertising 
program, hard-selling cooperative advertis- 
ing and other promotion material.” 

THE TEXAS COMPANY 


HEATING OIL 


It will pay you to team up with Texaco; call or write the nearest Texaco Division Office: 


Atlantc, Ga 


Boston 16, Mass.; Buffalo 9, N. Y.; Butte, Mont.; Chicago 4, Ill.; Dallas 2, Texas; Denver 3, Colo.; Houston 2, Texas; Indianapolis 1, Ind.; 
Los Angeles 5, Calif.; Minneapolis 3, Minn.; New Orleans 16, La.; New York 17, N. Y.; Norfolk 2, Va.; Seattle 1, Wash 
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< CONSTANTEMP OIL FIRED 
STEEL BOILER WATER HEATER > 


> | | 
~ > Ey m= ‘ ir t : . 


i @ REVERSE FLO lesign offers ex- Shell Head’’ Burner 
clusive HEAT TRAP f 
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I arte FEATURES! 
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Contact us: Fr se De rs able NOV 


WALTHAM OIL BURNER CO.., INC. 


1214 Bennington Street East Boston 28, Mass. 














‘ 
In 1953, she started delivering paper editors are interested Swett is 
treated oil and since then servic Ils I phases of the industry if told tem of collections 
have been reduced to the point that about it al ited the deg: lay sys booklet whicl 
the same service personnel (with th tel radio-equipped departments upons to be r 
exception of one man now working H d that all facets of the business tomer can forward 
part time on installations) is handling shou K up-to-date from t tter to tl mpany. H 
30% more customers. Because of t! heads to the paint job on the trucks start the program on ti nd not t 
reduction in service calls, the compat According to Myers, the 1 the ir illow lapses 
can now offer an inclusive comfort plan lin | fueloil man can j n com A salesman is at 
which includes parts and the servi munity affairs will often offset the hig! ness man, smart enough t rk 
department is making about a 10% pr I mpaigns of the utilities someone else.” was t Hert 
profit before taxes and overhead I following speaker urged deal Spade, Robison Oil ( H 
The group insurance plan for oil rs to increase their budget plan a N. Y., began his talk on compensatir 
heating dealers offered by the Distr unt Reginald K. Swett. Swett salesmen. He regrett 
bution Division, OHI, was described Br F Springfield, Mass., finds the industry does not \ lesn 
by Jermain B. Porter, John Hancock that the plan has many advantages to and so it is difficult to establish a yard 
Mutual Life Insurance Co. He said both tl lealer and tl istomer. The stick for measuring | 
that the plan was not a static one and istomer can organize his budget bet Robison Oil | 
that additional benefits would prol ter, he needn't worry about out-siz whereby each salesman has his owt 
ably be presented ru bills, and if the dealer carries ir closed territory and is i listr 
Discussing what individual com, sur e he has additional security manager. They get mn 
nies could do to gain public acceptan D rs have these advantages: they ott and equipment sold (over $100) 
for themselves and for the oilheating get the money in early: eliminate de They must see to it that their custon 
industry was Robert Myers, OHI's pul ling in payments; simplify office ers are kept happy. Salesmen ar 
lic relations counsel. He stressed that pr lures; eliminate “Will calls” and eight mills per gallon for the first year 
the industry must make people feel s; keep accounts from straying a new customer its with the firm: and a 
that oilheating is ultra modern and provide a perpetuating automatic re half a mill thereafter. Oa equipment 
compietely clean. newal; help sell preventive mainte they earn 37% of gross profit. About 
He suggested that both the public nal nd cut down on borrowing a third to 40% of their income is di 










FOR OIL BURNER SPARK PLUG ‘, ooh 
IGNITION CONNECTIONS FAST. EFFICIENT 
Made in Two Styles agg ge START. 
CRIMP TYPE and SOLDERLESS KEK revives 


OLD BOILERS, REMOVING 


SCALE, OIL, CORROSION 
Code Ne. C/T #11 Cede Ne. $-SOS #11 


FROM ENTIRE 
THE RAJAH CO., 35 Verona Ave., Newark, N. J. 









SYSTEM. 
K & n ITé MADISON 


LABORATORY New Jersey 
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FOR YOUR NEEDS 


Bs a: 
e Tripping lever for locking 
1 releasing arm 
e 180° swing permits deliveries from 
either side; 5 locking positions 


e Adjustable arm extends from 
4% to 23 in.—fits any size ree 














e Removable pulleys make hose replacement 
easy, without removing nozzie 





Fully adjustable hose guide cuts delivery time, lengthens hose life 


More deliveries per hour! Less wear and tear on hose! 
Guided unwinding and level rewinding! You get all these 

on new or old trucks—with the Philadelphia Valve 
hose guide! Ball-bearing rollers can be removed to per- 
mit replacement of hose and the symmetrical rollers can 
be inverted to double the life of the flange. Arm swings 
out of the way when traveling, locks in any one of five 
positions when in use. Adjustable arm length permits its 
use on any size reel, guides hose around corners of 
truck. Unit weighs only 1412 Ib., withstands a 500-Ib. pull. 

Rugged construction means long life that virtually 
assures freedom from replacement costs. Control wires 
are fully enclosed to prevent cutting by hose. Write to 
us or your distributor for full details. 


PHILADELPHIA VALVE COMPANY 


DISTRIBUTORS 


NORTHEASTERN PETROLEUM SERVICE & SUPPLY, INC., 37 BROOKLEY ROAD, JAMAICA PLAIN 30, MASS. « OIL MARKETING EQUIPMENT 


COMPANY, 325 FREMONT STREET, SAN FRANCISCO 5, CALIF. « HOWARD SUPPLY COMPANY, 5125 SANTA FE AVENUE, LOS ANGELES 11, CALIF. 
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Vorthwest ad Budget 
(Begins on page 52) 
market and in converting 
ustomers to natural gas 
some progress in the new 
t but with difhiculty, and is 
| customers reluctant t 
Permits for new heating 
ttland and Multnomah 
t completely accurate but 
an indication of what is 
PI n the market.” 

New Home Heating, Portland 
1955 1956 1957 
( 2.678 1.819 1,413 
{ ] 1.414 1,329 
2 542 


rn Idaho budget of $14,- 

r than that of last year, 
ete participation 

, the officers ex 

revised upward 


are some quotes 


lah Chapter ot 
h is taken a real 


in the ensuing 





30-50-70 
Galions Storage 
@ A size to meet every home 

requirement. Uses pressure burn- 
er.number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales. 

@ Also made ina booster mod- 
el with large pipe connections for 
use with an extra storage tank. This 
model is also suitable as a booster 
for 180 degree water. 


year’s budget. It has been established 
on the basis of known commitments of 
funds presently available for use by 
the Chapter area 

“Inasmuch as income for the total 
budget is on a limited basis, certain 
elements for a full scale program have 
been deleted. Additional work must be 
done in and across the whole length of 
the Southern Idaho area and it appears 
evident that more support, directed 
from top management level of the sup- 
plier companies is the only way in 
which the total story can be told and 
a cooperative program activated 

“Under the formula procedure, it 
will be possible for us to revise our 
program on December 1 and funds 
used for administrative and sales pro- 
motion are budgeted with the feeling 
that attention to the program, its de 
tails and potential members, together 
with support from supplying compa 
nies to actively encourage this coop- 
erative industry program will result 
in a total budget for the fiscal year 
much larger than that which has been 
submitted at this time.” 


o 


The Inland Empire program covers 
eight general districts: Spokane, Lew- 
iston, Tri-City, Walla Walla, Colfax 
Pullman, Northern Idaho, Moses 
Lake-Ephrata and Okanogan. Each 
district has a separate local association 
and is represented on the Inland Em 
pire board. The table shows how thx 
fund will be spent 


Inland Empire OH! Budget Summary 

Newspaper $17,339.68 

Radio 10.803.32 

Television 16.520.0( 

Outdoor 10,589.02 

Direct Mail 1,000.00 

Booklets & Brochures, etc 1,500.00 

Sales aids, dealer bulletins, et 1,000.06 
Pro-rata share of General 

Adm nistration 

(Field Promotion-Area De 

velopment—Travel & Meet 

ings Including Regional 

Advisory Board & Coordi 

nating Committees) 


$69,120.02 
Five newspapers will be used, four 
outdoor dis 
play areas and nine radio stations. The 


television stations, nine 


Inland Empire scale of contributions 
val 
val 


as proposed are 1/10¢ a gallon fron 


the dealers and a like amount from th 





pressure bumers. 


GEM Combustion Chambers 
are engineered refractories 
built for performance and de- 
signed for easy, fast installa- 
tion . . . highest combustion 
efficiency for high or low- 


COMBUSTION 
CHAMBERS 


ENGINEERED TO 
YOUR REQUIREMENTS 


. .. GEM engineers are at your 
service for special designs . . . 
developing new units or re- 
designing to reduce assembly 
costs. Send us your prints. 


GEMCO BOND 
refractory cement 
insures maximui: 


Call on GEM 








GE M Uy yout Retractor 


bonding strength. 


( — oS a es 
197 BOX 500 . SEBRING, OHIO . YE 8-2i0! 


110 S. Dickinson St. @ Madison 4, Wis. 
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> “QUOTES” 


from Advertisers— 
for Readers & Advertisers 


To Dick Raymond, Eastern Adv. Mgr., FUELOIL & OIL HEAT— 


“We continue to do very well with your readers and look forward to continued 
success through FUELOIL & OIL HEAT advertising.” 


Dennis K. Herbert, World-Wide Automobiles Corp., 
May 22, 1958. (VOLKSWAGEN TRUCKS) 


To Lee Steedle, Advertising Sales Mgr., FUELOIL & OIL HEAT— 
“We are getting some good response from our advertising in your magazine 


D. C. Foley, Sales Manager, Excel Company, 
June 2, 1958. (EXCEL FURNACES, WATER HEATERS, etc.) 


To Art Winkler, Adv. Director, FUELOIL & OIL HEAT—~ 


“I always knew you had good ‘coverage’ with your magazine, but it was never bet- 
ter demonstrated than t xy the response to the full- page ad on our No. 4 Electrol 
Burner in your May Issue. Replies from dealers, jobbers, and manufacturers of boil- 
ers and furnaces flooded this office, from all over the country—even from Alaska and 


Europe. 


“An Old-Timer like you, and also the newcomers to the oilheating-fueloil business, 
with a casual explanation, can very quickly see why the new No. 4 Electrol, with its 
‘Thermo Circuit Check’ gives trouble-free heating with low cost oil — even the 
worst No. 4 


“I guess the combination of a good product, and a good ad story, plus coverage of 
the Industry’s good readers and leaders in all classes, is the way to make advertising 
a success.” 
R. F. Andler, President, Electrol Burner Manufacturing Co., 
June 17, 1958. (ELECTROL AUTOMATIC OIL HEATING 
EQUIPMENT) 


To Art Winkler, Adv. Director, FUELOIL & OIL HEAT— 


“The pre-selling of our equipment and our Show Booth, in that Show Issue page ad, 
plus the use of your Mailing Service to cover prospects in the proper territory, cer- 
tainly crowded our Exhibit with the people we wanted to see . 


Norman J. Gill, Adv. Mgr., Stewart-Warner Htg. & Air Cond. Div., 
June 11, 1958. (STEWART-WARNER-WINKLER-SAF-AIRE 
HEATING & AIR CONDITIONING EQUIPMENT) 


OILHEATING GROWS: Of the total BTUs used in the U.S. for comfort heating (homes and commercial), in 1957, about 
44% were from oilheating; 33°% gasheating; 23°% coalheating. If you are interested to see what 44% of the total 
was, it was 2,366 trillion, or 2,366,760,000,000,000 BTUs. (Source: Len Harshman, Socony Mobil Oil Co., Page 64, June 
FO&OH.) 
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6 OMING is important! 


OILHEATING ACTIVITIES BY MONTHS 


IN PERCENT OF YEAR’S TOTALS 
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NEW O/LHEATING EQUIPMENT 
DEALERS SECURED 
POST-WAR AVERAGE 











Here is where the AUGUST Issue will 
reach this vital market. A very good time to advertise to our readers. They make 
and sell most of the world's oilheating eq uipment, accessories, etc., sell about 20% 
) of the central air conditioning, 80% of the fueloil, and 

80% of the equipment (trucks, accessories, bulk plant 
devices) used to handle fueloil. 





AUGUST AD Forms Open Until July 10 — 


mc | (Late forms until July 15th). Should we re- 
onHeATing 


ov uevolt serve space for YOU? 
NE | | 
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FUELOIL & OlL HEAT 


MEMBER 2 West 45th St., New York 36, N. Y. (MUrray Hill 2-4786) 
~ A. G. WINKLER, Adv. Dir. LEE STEEDLE, Adv. Mgr. 
Eastern Adv. Mgr.: Dick Raymond 


Midwest: 224 So. Michigan Ave., Room 200, Chicago 4 (WAbash 2-9548)—Pacific Coast: Don Harwey, 
1709 W. 8th St., Los Angeles 17, Calif. (HUbbord 3-5141). 


Since July 1922—36 Years of Service to YOU 


eloil 








Add profitable cooling to your heating business with one system — 


NEW AMERICAN-STANDARD AIR CONDITIONING 





ie in i i il 


IMPORTANT: 


The American 

25-year guarantee covers 
the complete cast ron 
sections—the working 
core of the boiler — not 
merely the outer ‘shel 
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ROOM UNIT contro! allows occupant SLIM DESIGN allows unit to slip be- BOILER is packaged for easy installation, 
to dial own comfort —without extra ween studs in standard wall. Re guaranteed 25 years. CHILLER is available 


cost of zoning. cessed, it extends only 2 water-cooled or air-cooled 


IT’S THE EASY-TO-INSTALL REMOTAIRE YEAR ROUND HYDRONIC* SYSTEM 


Here's the year round hydronic system lated through the same small-dia- be simply nailed to studs. Units are 
that will get you into the new meter, flexible piping system. Tubing factory-assembled and pre-wired 


: : be ‘“‘snaked’’ ahi oists ¢< — 
construction heating-cooling field C©4" ! snaked” behind joists and To reduce initial cost, Remotaire can 
fast and profitably. Why? Because around corners easily 


American-Standard Remotaire has poom units in two practical sizes— heating or a chiller for cooling. The 


be installed with just a boiler for 


the comfort performance with indi 150 cfm and 300 cfm. Both 25”-high Other can be added later with no 
vidual-room control that people want models can be installed free-standing Change in piping or room units 

plus features that make it simple to or recessed neatly between wall studs For details, see your distributor, or 
install. Hot water for heating and Recessed, they extend just 214’ from write AMERICAN-STANDARD, PLUMB- 
chilled water for cooling are supplied the wall. A special trim shield pro- «ING AND HEeaTING Division, 40 W 
by a boiler-chiller team and circu- tects paint and plaster lines, lets unit 40th Street, New York 18, N. Y 


* Hydronics —the science of heating and ng th water Amunican - Standard “Standard trademarks of American Ragiator & Standard Sa 


PLUMBING AND HEATING DIVISION 








HAYWARD 


Rotary Atomizing Burners 
¥%, to 12 Gph 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 
¥%, to 10 Gph 


Boiler-Burner Units 
200 to 2000 Sq. Ft. EDR Steam 
Write for franchise information: 


HAYWARD OIL BURNER CORP. 
86 Kirkiond Street, Combridge, Mass. 
Foctories in Brooklya, 

N. Y. ond Tounton, Moss. 











FIRE BOX 
fueloil & oilbeat 


WANT ADS 


Advertisements are payable in advance 75c a line; 
minimum charge of $4.50 for 6 lines or less. 


No Advertising Agency Commissions. No discounts. 


NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St.. New York 36. 


K" FACTOR CALCULATOR. Handy, compact slide-rule. 
some chars. Speedy. Accurate. Single sctting 
day of usable oil. Only $5.50. Degree Day 
Street, Woodside 77, New York 
MAXIMUM-MINIMUM thermometer. Ger the daily high and low temperature 
your area. This information necessary to secure mean temperature for 
degree day system operation. Price $7.95. Degree Day Systems, Dept. FO 
Woodside 77, New York 
PETROLEUM PRICE CARDS. Don’t stop to figure—just read. Eliminate costly 
errors. Card shows amounts from 1 w ¥99 gallons, and bridged from 100( 
co 9000 gallons. Will pay you to send for our circular. Degree Day Systems 
Dept. FO. Woodside 77. New York 
ALL WEATHER METER TIC KETS imprinted with your mame. address and 
telephone sets (3 part yily $17 Allow 10 days in busy heating 
season. Advise make and model ot truck meter. Degree Day Systems, Dept. FO 
Woodside 77. New York 
PRINTED FORMS available for immediate shipment. Heating and 
materia: t ner service record ards service order torms 
nformation form, survey sheet and others. Send _ for samples, no 
Write Dept. FO, Degree Day Systems. Woodside N. ¥ 
TRUCK SIGNS—DECAL TRANSFERS—SER VICE—SALES 
sketch; designed to your specifications 
durability yw priced; easy to apply 
8398 Hough Avenue, Cleveland 3, Oh« 
DECALS—Service nameplate or truck letrering and trademark decals made to 
your rac ra t i 4 torm distinctive ect nomical for small or large 
Mathews Co., 827 S. Harvey, Oak Park. Ill 

UR SURPLUS INVENTORY of stoker 
| list and price to Box 8& 
SUFACTURER 


wy 





Eliminates cumber 
ives both K-tactor and degree 
ystems, Dept. FO, 3930 58th 


Ou Durner 
nspect 
obligation 


No charge for 
Plastic Colors give greater brilliance and 
Write for samples, Allied Decals, lnc 


oi] burner or gas controls 
MAN WANTS REPRESENTATIVES TO SELL COM 
f brushes to wholesalers of heating and plumbing supplies. Please 
wanted. Write Box 1 
PLATES & NUMBERED VALVE TAGS. Now 
g showing most complete line 
Trade Easy to affix ATS ost 
te Set 


available, your free 
of identification plates and tags for 
Eneineer and Code anproved. Free 
o Name Plate Company, Dept. F-78, 431 West Rock Ave 
Pounds to gallons and barrel 
000 pounds in 10 or 20 pound 


charts for bunker oil 
12.000 to 43 





This 44 page booklet contains o 
series of articles by J. R. Lewis on 
the airconditioning morket—the 
opportunities in cooling sales as 
they 


apply to the Oijlheating 


dealer 


Order Your Copies Today 


ONLY 
$1.00 
A COPY! 


fueloil & Oil heat 


2 West 45th St. 
New York 36, N. Y. 

















EvVEcO ADJUST-O-Dp AFT 


Fully adjustable for precise accurate setting 
ond instant response to droft voriations: 
ADJUST-O-DRAFT is quolity constructed. A 
cost oluminum ring with built in stops, con- 
cealed solid brass beorings, ond other 
feotures, insure lasting dependability ond 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Avoilable in sizes from 
5 thru 12 inches 


MANUFAL: VERINe GY. 
15-16—162nd St., Flushing, L.1.. N.Y. 


EXPERIENCED SERVICE MANAGER looking for new challenge. Expert 
trouble shooter, ail types domestic and industrial oil. Presently selling, super- 
vising warm air and wet heat installations. Can set up and operate service 
inventory control system. Young (32) but have 10 years in the field. Now 
heading staff in large Mid-Western city. Full history, references on request 
Will arrange personal interview anywhere, if desired. Box 1421 

FOR SALE 1940—D30—International truck 


1,000 gallon one compartment 
tank, meter, electric hose reel 


This truck is complete and delivered fuel oil 
last heating season. In good operating condition—$1200. Also. 1940—C40— 
Autocar. 1,200 gallon ome comparement tank, meter, electric hose reel. Truck 

omplete and delivered fuel oil last heating season. In good operating con- 
dition—-$1500. Schuylkill Terminal, Inc., Schuylkill Ave. & Morris St.. Phila 
delphia 45, Penna. Phone Dewey 6-3100 


EXPERT SALESMAN—OWN THIS BUSINESS Retiring owner will 
sell old established business outright or payment over period of years. Popular 
oil burner, water and air conditioning franchises. retail fuel oil, installation 
and service departments in Suburban Phila Montgomery Co Applicant 
should be successful retail] salesman capable of organizing aggressive sales 
department. Box 1422 
REPRESENTATIVES WANTED- 
take on nationally known line of cast iron and steel 
heating boilers, non-ferrous baseboard and accessories, and heat specialties 
New territories opening up in California, Nevada, Oregon, Washington. Mon 
tana, Idaho, Arkansas, Tennessee, Utah, New Mexico, Wyoming, North Dakota 
South Dakota, Ohio, Texas. Team up with this fastest moving hydronic line, 
selling through wholesalers only. Contact Mr. J. H. Legg Vice President, Federal 
Boiler Company, Midland Park, New Jersey 

SALESMAN—For all ty of residential heating wanted by large manu‘acturer 
Must be experienced at factory level selli to wholesalers and dealers. Territory 
onsists of Southern Indiana, Southern Illinois, and Eastern Missouri includin 
St. Lowis marker. Resident within territory desired. Full resume is requi 
rag salary requirements. Company car furnished and all employee bene 
fits m= 1423 


POR SALE 2—5150 trailers 


-~Manufacturer Representatives Wanted to 


hot water and steam 


Good rubber, first good offer. 1—1000 tank 
COE —$400.00 3—pumps and motors—will let go with trailers on first 
good offer. 1—2050 R. & T.R.—late. Roy Wenrtzel, 251 Long Beach Rd 
Oceanside, New York. RO 4-4800 

BAASCH FUEL DELIVERY PREDICTOR increases profits because each delivery 
will be closer to a tank full. Exact delivery date known far in advance, avoiding 
ostly night and Sunday emergency runs. Predictor calibrated for the tempera 
ture pattern of your area sent postpaid for $3.50 check or money order. Charles 
Baasch, P. O. Box 14, Floral Park, New York 

BAASCH AUTOMATIC DELIVERY SYSTEM consists of the Fuel Delivery 
Predictor, 200 customer Record Cards, 200 date-reminder Tabs, asst colors 
and complete instructions for use. This trial package sent postpaid for $8.50 
Special charts for Western U.S. and Canada $9.00 postpaid i check with order 
Inquire about quantity prices for large users. Charles Baasch. P. O. Box 14, 
Floral Park ¥ 

SERVICEMAN with class A & B license will handle service galls on light and 
heavy oil burners Monday thru Friday a‘ter 6 P.M. Saturday, Sunday & holidays 
24 hour service. Will also act as manufacturers representative a 
bo'lers. controls, heating system equipment high and low pressure. William Razin 
161-07 Goethals Ave., Jamaica 2, New York. Phone JA 6-308 
MANUFACTURERS REPRESENTATIV ES WANTED: Midwestern Manufac 
turer of oil and gas furnaces, oil, gas and electric water heaters has open 
territories for hard-working manufacturers representatives. Must be selling to 


jobbers and wholesalers only. Seraight commission—exclusive territories. Write 
Box 


THE 


PROFITABLE 
ASME 
STAMPED 
eo AN 
CONSTRUCTED 





—y 
BOILER 


Foctory wired and assembled 
Serviced in a motter of minutes 
Gucrenteed 5 years 


Write for complete 
and prices 


NEW YORKER STEEL BOILER CO., INC. 


literoture 


Colmar, Penna. 
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TONGUE & GROOVE 
JOINTS 


LITE-CAST 








SOURCE 


Conversion Burners. 
C.\. and Steel Boilers. 


| co NOW 
COMBUSTION CHAMBERS SIDE WALLS a 


oti lel asi a-ai Ge) temas: " A dependable source 
DOUBLE SEAL 


enn has __ BETWEEN of top quality heating 





FLOOR & WALLS equipment for over Domestic & Commercial 
9 Standard Designs and e 30 years. Furnaces & Water Heaters. 
sizes of LITE-CAST Insulating | PRE-CAST FLOOR Senviiais ook erties Controls & Other Components. 
Refractory Combustion Cham e Sebtere aad Delors 



















































; ; yanchice ctill avaliable Completely Packaged units. 
® bers for ALL Boilers and AIR SPACE ee eee , 
> Furnaces BENEATH FLOOR 
z . 
r 15 10 12 GALLONS PER HOUR GAS and OIL EQUIPMENT 
= r 
a : : : ; 
. DRAG LD | REIF-REXOIL, INC., 37 Corroll St., Buffalo 3, N.Y. | 
731 NORTH 35th STREET, PHILADELPHIA 4. PA 
A Pr 
Airtemp Division Ra 
American Petroleum Institute | Rajat 
American-Standard Plumbing & Reif-Re 
Heating Division R 
Anchor Division, Stratton & K 
Terstegge Co 
Applied Mechanics Company 
Armstrong Furnace Division 
Adiant’c Refining Company S M 
Auto-Flo Corp <S Sig 
[ I B rs r Re 
—B M tries, | Seewere-H 
- 3 Mert r . Ra 
Bacharach Industrial : : . % M > FSS uM 
Instrument Company ais : M we . 
Bell & Gossett Company 8 =e Res ar 
Bethlehem Foundry & ru M Vor ” 
Machine Company 8 M ri : Tankir ( 
Bock Corporation . 10 Mot : Texas ¢ 
Boston Machine Works Compan Electron Thr 
Brodie Company, Ralph N Harvey, | S Mc. Hawley Mfg Time Saving 
Inside Front ( = oO M { Torring M 
Buckeye Iron & Brass Works, In i Furna Turtle Ba 
Burroughs Corporation He 2 N 
se N Register ( 
—{ Ne { < npa VaeEt 
N Boiler ¢ V gz F 
Cam-Stat, Inc Inside Back ( Jorwood Products Company ; Volkswagen of A 
Coastal Oil Company : 
Crane Company, The ; a ‘ i 
Crescent Parts & . , 
Equipment Co., Inc OF enti , Walker } 
: ; Waltham O 
Olsen Mfe ¢ 2 - . o i. 
a werhe Heaters. Ir < atermat “ 
D o- - Wayne Pump ‘ 
Degree Day Systems 108 R } a amet 
Delavan Manufacturing Company 2 ; ms r ny mf 
Dewey Gas Furnace Company Kam Water H ifg. ¢ t ade aes ve Compa . ng Mfg ‘ 
Dwyer Mfg. Co.. F. W. 8 Kenite La : Power F e Dis n, I Worcester Br 
4 
. T PARTS” Service SS4SSaUSRAEe EN 
Use “CRESCEN ervice Ss 1. EERE : 
Serving St. Louis Trade Arec = wi y, 5) WwW HOLESALERS ¢ 
= , = ‘ 
“FACTORY REBUILT” Repair Exchange con- 2 ~ cleaning up. . ce 
t > = 
trol service on all popular makes a regular * <> Say = 
manufacturers list prices and trade discounts. <x a with the Right S 
x =3 " BRUSHES and SCRAPERS = 
Se : Stock Up Now! = 
sKeep an S 
Crescent Parts and| “Adequate 
conrnots -sroxee ge SR ee 
ee Equipment Co., Inc.| | Parts & Contre Om Hand! / \ SCRAPER CO. 
White- Rodgers MAIN OFFICE installations Materials we ti Division of 
825-831 S. Boyle Ave. Ne 4 = =MASON-WORCESTER 
Detroit @ Pertex St. Louis 10, Mo. & Accessories Sp 
Penn ve ep BRUSH CO. 
BRANCH aT. SS 
1140 St. Louis Ave. ——— ~ 





Mercoid @ General East St. Louis, Ill. SEE alien SS MASS. 
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GREAT PERFORMERS anc orren imrareo 


“BUT NEVER DUPLICATED 


Oil Burner Primary Controls - 
Valves + Pressure Regulators - 
Damper Motors « Room Thermostats 


ee oe 


DIVISION OF THE PAUL HENRY COMPANY ¢ 11833 WEST O C BLVD. « LOS ANG 64, CALIFORNIA 


CHARLOTTE, N.C., 1231 S. Mint St., FRa é / CHICAGO, 6760 Stony Island, FArtax 4-8532 / CLEVELAND, 19117 t Re 

DETROIT, 9187 Mercedes, KE 47 seinen CONN., 46 Chauncey Rd, AT , 8.9081 / KANSAS CITY, 647 West 39th Street, VAlentine 1-2044 
MINNEAPOLIS, 3280 Gorham Ave., WEbster 9-8874 / NASHVILLE, 426 Seventh 4 0.. ALpine 6-6831 / ROCHESTER, One Fiint St., GEnesee 8-6337 
SAN FRANCISCO, 375 Aaytair, Daly City, Calit., Plaza 5-556¢ p sora 29 f 3216 / WASHINGTON, D.c., 


3313 Powder Mili Rd., Adeiphi, ster 5-5382 / SEATTLE, 501 Jones Building, ELiot 6662 / TORONTO, CAN., 12 Leswyn Rd., RUssell 1-5296 


peeps 
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From The Bettmann Archive 


RUNAWAY ! 


Runaway horses have always fired the artist’s imagi- 
nation ...as in this drawing published way back 
in 1890 depicting a “Runaway on the Brooklyn 
side of East River Bridge.’ The boxes on that wagon 
probably contained boiler parts for one of our old 
established Brooklyn customers 

As we looked at this old print we were reminded 
that runaways didn’t end with Old Dobbin . that 
there are still runaways in Brooklyn and every- 
where else. As a matter of fact ‘Doing One Thing 
Well” was built around the basic concept of pro- 
viding safeguards against the runaway conditions. 


McDonnell equipment takes over where primary 
controls leave off: Boiler feeders, low water cut-offs, 
safety relief valves and similar controls to guard 
against runaway water, runaway firing, runaway 
pressure 

his job of providing the final safeguard should be 
entrusted only to safety controls of proved depend- 
ability and quality. When you choose McDonnell 
equipment you install controls that not only meet 
all codes and standards, but give you an extra safety 
bonus: the established record and reputation of a 
respected manufacturer. 


McDonnell & Miller, Inc. 3500 N. Spaulding Ave., Chicago 18, Ill. 


Dong Gre - aa 


No. 47-2 Feeder ond Cut-off Com- 
binotion—for most automatically fired 
heating boilers operating ot pres- 
sures up to 25 psi. Other types for 
lorger boilers, higher pressures 


No. 150 Pump Control, Cut-off, and 
Alarm Switch—for boilers up to 150 
psi, Alsc available with integral woter 
column (No. 157). Other types for 
pressures up to 250 psi. 


No. 67 low Woter Cut-offs—for oli 
steam boilers with pressures up to 
20 psi. Other types for hot woter 
heating boilers, higher operating 
pressures. 


230 Series Btu-rated Pressure Relief 
Volves—for hot water space heating 
boilers. Complies with ASME Boiler 
Code in every way; rated and certi 
fied by Nationa! Boora 


MCDONNELL 2.4: Marr Cocl Control 





